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Explanatory Note
Restatement of Previously Issued Consolidated Financial Statements

On February 26, 2026, the Audit Committee of the Board of Directors of Monolithic Power Systems, Inc. (the
“Company”), after discussion with senior management and the Company’s independent registered public accountants,
determined that the Company’s previously issued audited consolidated financial statements included in its annual report on
Form 10-K for the fiscal year ended December 31, 2024, filed on March 3, 2025, and each of the Company’s previously
issued unaudited condensed consolidated financial statements included in its quarterly reports on Form 10-Q for each of the
quarterly periods in 2025 (each a “Previous Filing” and collectively “Previous Filings”), should no longer be relied upon
due to the impact of an unintentional error.

The required restatement was discovered in connection with the preparation of this Annual Report on Form 10-K for the
fiscal year ended December 31, 2025. The Company engaged third-party tax service providers in connection with the
original determination of the accounting for deferred income taxes associated with a one-time tax incentive granted by a
certain foreign jurisdiction. Nevertheless, the Company concluded that in the prior year it had not appropriately accounted
for the deferred income taxes associated with the tax incentive. The restatement results in a decrease to income tax benefit,
net and net deferred income taxes by $194.6 million in the consolidated financial statements as of and for the year ended
December 31, 2024.

This Annual Report on Form 10-K includes restated Consolidated Financial Statements as of and for the years ended
December 31, 2024. In addition, the Company has restated its unaudited quarterly Condensed Consolidated Balance Sheets,
Condensed Consolidated Statements of Operations, Condensed Consolidated Statements of Comprehensive Income, and
Condensed Consolidated Statements of Stockholders’ Equity for each of the quarters in the year ended December 31, 2025.

Comparative amounts in 2025 presented in the Company’s Quarterly Reports on Form 10-Q for the periods ending March
31, 2026, June 30, 2026 and September 30, 2026 will be changed retrospectively to reflect the restatement. Accordingly,
investors should rely only on the financial information and other disclosures regarding the restated periods in this Form 10-
K or in future filings with the Securities and Exchange Commission (as applicable), and not on any Previous Filings,
earnings releases or similar communications relating to the restated periods.

Refer to Note 2, Restatement of Previously Issued Consolidated Financial Statements and Note 17, Restatement of
Previously Issued Condensed Consolidated Financial Statements (unaudited) in the accompanying Consolidated Financial
Statements included in Part II, Item 8 for additional information, including the impact on the specific accounts.

Items Restated in this Form 10-K

Part II, Item 8. Financial Statements and Supplementary Data has been restated, as appropriate, to correct the error noted
above.
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FORWARD-LOOKING STATEMENTS
This Annual Report on Form 10-K contains forward-looking statements within the meaning of Section 27A of the
Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended, that have been
made pursuant to and in reliance on the provisions of the Private Securities Litigation Reform Act of 1995. These
statements include, among others, statements concerning:

e the above-average industry growth of product and market areas that we have targeted,

e our plans to increase revenue in a diversified way across regions and through the introduction of new products
within our existing product families, as well as in new product categories and families;

e  our mission statement to reduce energy and material consumption to improve all aspects of quality of life and
create a sustainable future;

e the effects of macroeconomic factors, global economic uncertainties, current and potential global conflicts and
global tariffs, export controls and retaliatory measures on the semiconductor industry and our business;

e the effect of changes in laws or economic policies in China or the U.S.;
e the effect that liquidity of our investments has on our capital resources;

e the continuing application of our products in the storage and computing, enterprise data, automotive, industrial,
communications and consumer end markets;

e  estimates of our future liquidity requirements and the sufficiency of our cash, cash equivalents and short-term
investments to operate our business;

e the cyclical nature of the semiconductor industry;

e our belief that we may incur significant legal expenses that vary with the level of activity in each of our current or
future legal proceedings;

e  expectations regarding protection of our proprietary technology;
e our business outlook for 2026 and beyond,

e the factors that we believe will impact our business, operations and financial condition, as well as our ability to
achieve revenue growth;

e the expected percentage of our total revenue from various end markets;

e  our ability to identify, acquire and integrate companies, businesses and products, and achieve the anticipated
benefits from such acquisitions and integrations;

e the expected impact of various U.S. and international tax laws and regulations, including the H.R.1 Act signed
into law on July 4, 2025, on our income tax provision, financial position and cash flows;

e  our plan to repatriate cash from our foreign subsidiaries;

e  our ability to fulfill our customers’ evolving needs, enter new market segments and obtain design wins;

e  our ability to forecast demand accurately and align inventory levels accordingly;

e our ability to develop and leverage process technologies as key strategic components of our future growth;

our expectation to capitalize on the length of product life cycles to reduce manufacturing intensity and related
emissions;



e  our ability to recruit and retain application and design engineering personnel;

our expectation to continue devoting significant resources to research and development including related
increased expenses;

our ability to engage additional supply chain partners to support future growth and to leverage a diversified and
resilient supply chain to reduce exposure to trade- and tariff-related risks;

e our intention and ability to execute our stock repurchase program and pay cash dividends and dividend
equivalents;

e the factors that differentiate us from our competitors;
e  our ability to timely and adequately remediate our material weakness; and

our restatement of prior financial statements, which may affect investor confidence and raise reputational issues
e and may subject us to additional risks and uncertainties, including increased professional costs and the increased
possibility of legal proceedings and regulatory inquiries.

These forward-looking statements generally are identified by the words “would,” “could,” “may,” “should,” “predict,”
“potential,” “targets,” “continue,” “anticipate,” “expect,” “intend,” “plan,” “believe,” “seek,” “estimate,” “project,”
“forecast,” “will,” and similar expressions. All forward-looking statements are based on our current outlook, expectations,
estimates, projections, beliefs and plans or objectives about our business, our industry and the global economy, including
our expectations regarding the potential impacts of macroeconomic factors, global economic uncertainties, including tariffs,
export controls and retaliatory measures, and geopolitical tensions on the semiconductor industry and our business. These
statements are not guarantees of future performance and are subject to significant risks and uncertainties. Actual events or
results could differ materially and adversely from those expressed in any such forward-looking statements. Risks and
uncertainties that could cause actual results to differ materially include those set forth throughout this Annual Report on
Form 10-K including, in particular, in the section entitled “Item 1A. Risk Factors.” Except as required by law, we disclaim
any duty, and undertake no obligation, to update any forward-looking statements, whether as a result of new information
relating to existing conditions, future events or otherwise or to release publicly the results of any future revisions we may
make to forward-looking statements to reflect events or circumstances after the date hereof or to reflect the occurrence of
unanticipated events. Readers are cautioned not to place undue reliance on such statements, which speak only as of the date
of this Annual Report on Form 10-K and entail significant risks. Readers should carefully review future reports and
documents that we file from time to time with the Securities and Exchange Commission (the “SEC”), such as our Annual
Reports on Form 10-K, Quarterly Reports on Form 10-Q and Current Reports on Form 8-K.
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Unless stated otherwise or the context otherwise requires, references to the terms “Monolithic Power Systems,” “MPS,”
“Registrant,” the “Company,” “we,” “us,” or “our” as used herein are references to Monolithic Power Systems, Inc. and its
consolidated subsidiaries.



PART1
Item 1. Business
General

Monolithic Power Systems, Inc. is a fabless global company that provides high-performance, semiconductor-based power
electronics solutions. Incorporated in 1997, our three core strengths include deep system-level knowledge, strong
semiconductor design expertise, and innovative proprietary technologies in the areas of semiconductor processes, system
integration, and packaging. These combined advantages enable us to deliver reliable, compact, and monolithic

solutions found in storage and computing, enterprise data, automotive, industrial, communications and consumer
applications. Our mission is to reduce energy and material consumption to improve all aspects of quality of life and create a
sustainable future. We believe that we differentiate ourselves by offering solutions that are more highly integrated, smaller
in size, more energy-efficient, more accurate and more reliable with respect to performance specifications and,
consequently, more cost-effective than many competing solutions. We plan to continue to introduce new products within
our existing product families, as well as new, innovative products that expand our market.

We have over 4,500 employees worldwide, with various locations in Asia, Europe and the U.S.
Industry and Product Overview

Semiconductors comprise the basic building blocks of electronic systems and equipment. Within the semiconductor
industry, components can be classified either as discrete devices, such as individual transistors, or integrated circuits
(“ICs”), in which a number of transistors and other elements are combined to form a more complicated electronic circuit.
ICs can be further divided into three primary categories: digital, analog, and mixed-signal. Digital ICs, such as memory
devices and microprocessors, can store or perform arithmetic functions on data that is represented by a series of ones and
zeroes. Analog ICs, in contrast, handle real world signals such as temperature, pressure, light, sound, or speed. In addition,
analog ICs also perform power management functions, such as regulating or converting voltages, for electronic devices.
Mixed-signal ICs combine digital and analog functions onto a single chip and play an important role in bridging real world
applications to digital systems.

We focus on the market for high performance analog and mixed-signal solutions. High performance products generally are
differentiated by functionality and performance factors, which include integration of higher levels of functionality into a
single chip or module, greater precision, better power efficiency and density, higher speed, and lower heat and noise. There
are several key factors that distinguish the analog and mixed-signal IC markets from digital IC markets. These factors
include longer product life cycles, numerous market segments, technology that is difficult to replicate, relative complexity
of design and process technologies, importance of experienced design engineers, lower capital requirements and diversity
of end markets. We have targeted product and market areas that we believe allow us to operate at above-average growth
over the long term compared to the semiconductor industry as a whole.

End Markets and Applications

We design and develop our products for the storage and computing, enterprise data, automotive, communications,
consumer, and industrial end markets. Storage and computing was our largest end market in 2025, closely followed by
enterprise data. The following table is a summary of the various key end market applications for our products, and those
markets’ contribution as a percentage of our total revenue for the periods presented:

Percentage of Total

Revenue
End Markets Applications 2025 2024 2023

Storage and Computing.... Memory, storage solutions, notebooks, and graphics cards 263% 22.7% 27.0%

Enterprise Data................. Cloud-based and on-premises CPU servers and workstations, and ~ 25.2% 32.5% 17.7%
artificial intelligence (“Al”) systems

Automotive .........ccouuee.... Advanced driver assistance systems, infotainment, USB 21.2% 18.8% 21.7%
connectors, body electronics, motion control, and lighting systems

Communications .............. Network infrastructure, satellite communications, optical modules, 11.1% 10.2% 11.3%
switches, and other wireless solutions

Consumer..........ccecveeeeennen. Home appliances, gaming, smart TVs, lighting, monitors, and 9.1% 9.1% 129%
stereos

Industrial ...........ccoovennneeee. Power sources, industrial meters, security, and other industrial 71% 6.7% 9.4%
equipment



Product Families

Our proprietary process and packaging technologies enable us to design and deliver smaller, single-chip power management
solutions. These technologies simplify the design process and are applicable across a wide range of analog applications
within the storage and computing, enterprise data, automotive, communications, consumer, and industrial end markets.

Our key product families include, but are not limited to, the Direct Current (“DC”) to DC, Alternating Current (“AC”) to
DC, driver metal-oxide-semiconductor field-effect transistor, power management IC, current limit switch and lighting
control products.

Our product families are differentiated from those of our competitors with respect to their high degree of integration and
strong levels of accuracy, power efficiency, quality and longevity, making them cost-effective and more sustainable relative
to many competing solutions. For example, DC to DC solutions are used to convert and control voltages within a broad
range of electronic systems, such as cloud-based and on-premises CPU servers and workstations, Al systems, memory,
storage solutions, notebooks, infotainment, power sources, home appliances, network infrastructure and satellite
communications. We believe our DC to DC products are differentiated in the market, particularly with respect to their high
degree of integration, high voltage operation, high load current, high switching speed, small footprint, and high energy
efficiency. These features are important to our customers as they are designed to result in fewer components that need to be
produced and consumed, a smaller form factor, more accurate regulation of voltages, lower power consumption and,
ultimately, lower system cost, increased reliability and lower carbon emissions through the elimination of many discrete
components and power devices.

In the future, we plan to continue to introduce new products within our existing product families, as well as in new
innovative product categories. Our ability to achieve revenue growth will depend, in part, upon our ability to continue to
innovate while fulfilling our customers’ evolving needs, enter new market segments, obtain design wins, grow our sales in a
diversified way across regions, expand our customer base and continue to secure manufacturing capacity.

Customers, Sales and Marketing

We have sales offices in various locations in Asia, Europe and the U.S. Our products typically require a highly technical
sales and applications engineering effort where we assist our customers in the design and use of our products in their
application. We maintain a staff of applications engineers who work directly with our customers’ engineers in the
development of their systems’ electronics containing our products.

Once we secure our product positioning through our technical sales and applications engineering efforts, we then sell our
products to end customers primarily through third-party distributors and value-added resellers. Our third-party distributors
are subject to distribution agreements with us, which allow the distributors to sell our products to end customers and other
resellers. Our resellers may second source other products and provide other services to customers.

In 2025, three distributors accounted for 26%, 18% and 10% of our total revenue. In 2024, two distributors accounted for
31% and 20% of our total revenue. In 2023, three distributors accounted for 26%, 19% and 10% of our total revenue. No
other direct customers accounted for more than 10% of our full-year, total revenue in any of the periods presented.

Current distribution agreements with several of our major distributors provide that each of them has the non-exclusive right
to sell and shall use its best efforts to promote and develop our products in various markets. These agreements provide that
payment for purchases from us will generally occur within 30 to 90 days from the date of invoice. In addition, we allow for
limited stock rotation in certain agreements.

Because our worldwide sales are primarily billed and payable in U.S. dollars, the reporting of our sales is not subject to
fluctuating currency exchange rates. However, because a majority of our revenue is attributable to sales to customers in
Asia, increases in the relative value of the dollar may create pricing pressures for our products. Our revenue from sales to
customers in Asia was 92%, 94% and 87% of our total revenue for the years ended December 31, 2025, 2024 and 2023,
respectively.

Our sales are made primarily pursuant to standard individual purchase orders. Our backlog consists of orders that we have
received from customers that have not yet shipped. Because orders in backlog may be subject to cancellation or
postponement, and backlog at any particular date is not necessarily representative of actual sales for any succeeding period,
we believe that our backlog may not necessarily be a reliable indicator of future revenue.



Typical supply chain lead times for orders are generally 16 to 26 weeks. We often build inventory in advance based on our
forecast of future customer orders. This subjects us to certain risks, most notably the possibility that sales will not meet our
forecast, which could lead to inventories in excess of demand. If excess inventory exists, it may be necessary for us to sell it
at a substantial discount, take a significant write-down or dispose of it altogether, any of which would negatively affect our
profit margins. In addition, in response to market conditions, we may slow the rate of manufacturing our products, which
could result in insufficient inventory levels and reduced sales if we underestimate the demand for our products.

Research and Development

We have assembled a qualified team of engineers in various locations in Asia, Europe and the U.S. with core competencies
in analog and mixed-signal design. Through our research and development efforts, we have developed a collection of
intellectual property and know-how that we are able to leverage across our products and markets. These include the
development of high efficiency power devices, the design of precision analog circuits and systems, expertise in mixed-
signal design, packaging and solution development, integration and the development of proprietary semiconductor process
technologies.

Our research and development efforts are generally targeted at three areas: systems architecture, circuit design and
implementation, and process and packaging technologies. In the area of systems architecture, we are exploring new ways of
solving our customers’ system design challenges and are investing in the development of systems expertise in new markets
and applications that align well with our core capabilities. In the area of circuit design and implementation, our initiatives
include expanding our portfolio of products and adding new features to our products. In the area of process and packaging
technologies, we are investing in research and development resources to provide leading-edge analog power processes for
our next generation of ICs, as well as innovative packaging technologies for integrated solutions. We believe process
technologies are key strategic components to our future growth.

Our growth is fueled by our customers’ need for our power-efficient solutions. Consequently, we focus on continually
improving the energy efficiency of our products in our research and development efforts in all three targeted areas. Our
products are principally positioned to achieve lower power loss and enable significant reductions in circuit board space by
shrinking or eliminating many passive components that are otherwise needed by competitors’ offerings. In addition, the life
cycles of our products are typically over 10 years, reducing the manufacturing needs and associated carbon emissions
associated with the production of replacement products.

Patents and Intellectual Property Matters

We rely on our proprietary technologies, which include both our proprietary circuit designs for our products and our
proprietary manufacturing process technologies. Our future success and competitive position depend in part upon our
ability to obtain and maintain protection of our proprietary technologies.

In general, we have elected to pursue patent protection for aspects of our circuit and device designs that we believe are
patentable and to protect our manufacturing process technologies by maintaining those process technologies as trade
secrets. As of December 31, 2025, we had 2,231 patents/applications issued or pending, of which 654 patents have been
issued in the U.S. Our issued patents are scheduled to expire at various times through December 2045. Our patents are
material to our business, but we do not rely on any one particular patent for our success. We also rely on a combination of
nondisclosure agreements and other contractual provisions, as well as our employees’ commitment to confidentiality and
loyalty, to protect our technology, know-how and processes. We also seek to register certain of our trademarks as we deem
appropriate. We have not registered any of our copyrights and do not believe registration of copyrights is material to our
business. Despite precautions that we take, it may be possible for unauthorized third parties to copy aspects of our current
or future technology or products or to obtain and use information that we regard as proprietary. There can be no assurance
that the steps we take are adequate to protect our proprietary rights, that our patent applications will lead to issued patents,
that others will not develop or patent similar or superior products or technologies, or that our patents will not be challenged,
invalidated or circumvented by others. Furthermore, the laws of the countries in which our products are or may be
developed, manufactured or sold may not protect our products and intellectual property rights to the same extent as laws in
the U.S. Our failure to adequately protect our proprietary technologies could materially harm our business.

The semiconductor industry is characterized by frequent claims of infringement and litigation regarding patent and other
intellectual property rights. Patent infringement is an ongoing risk, in part because other companies in our industry could
have patent rights that may not be identifiable when we initiate development efforts. Litigation may be necessary to enforce
our intellectual property rights, and we may have to defend ourselves against infringement claims. Such litigation can be
very costly and may divert our management resources. Further, we have agreed to indemnify certain of our customers and
suppliers in some circumstances against liability from infringement by our products. In the event any third party were to
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make an infringement claim against us or our customers, we could be enjoined from selling selected products, could be
required to indemnify our customers or suppliers, or could pay royalties or other damages to third parties. If any of our
products are found to infringe and we are unable to obtain necessary licenses or other rights on acceptable terms, we would
either have to change our product so that it does not infringe or stop making the infringing product, which could have a
material adverse effect on our operating results, financial condition and cash flows.

Manufacturing

We utilize a fabless business model, working with third parties to manufacture, assemble and test our ICs. This fabless
approach allows us to focus our engineering and design resources on our strengths and to reduce our fixed costs and capital
expenditures. In contrast to many fabless semiconductor companies, which utilize standard process technologies and design
rules established by their foundry partners, we have developed our own proprietary process and packaging technologies and
collaborate with our foundry partners to install our technologies on equipment in their facilities for use on our behalf. This
close collaboration and control over the manufacturing process have historically resulted in favorable yields and product
performance for our ICs.

We maintain a diversified and adaptable supply chain. We currently contract with several suppliers to manufacture our
wafers in foundries located in China, Taiwan, South Korea and Singapore. Once our silicon wafers have been produced,
they are shipped to facilities in China, Taiwan, Singapore, Malaysia and South Korea that we and our partners utilize for
wafer sort, which is a testing process performed to identify non-functioning dies. Our semiconductor products are then
assembled and packaged by independent subcontractors in China, Taiwan, Malaysia and South Korea. The assembled ICs
are then sent for final testing to facilities in China, Taiwan, Singapore, Malaysia and South Korea that we and our partners
utilize prior to shipping to our customers.

The manufacturing facilities we utilize in Asia enable us to benefit from shorter manufacturing cycle times and lower labor
and overhead costs. We have expanded our product testing capabilities in these facilities and are able to take advantage of
the rich pool of local engineering talent to expand our manufacturing support and engineering operations. In addition,
diversifying our manufacturing footprint across multiple countries helps mitigate operational risks and enhances our ability
to adapt and maintain continuity.

Competition

The analog and mixed-signal semiconductor industry is highly competitive, and we expect competitive pressures to
continue. Our ability to compete effectively and to expand our business will depend on our ability to continue to recruit
both applications engineering and design engineering personnel, our ability to introduce new products, our ability to
maintain the rate at which we introduce these new products, and our ability to meet our end customers’ energy efficiency
goals. Our industry is characterized by decreasing average selling prices over the life of a product. We compete with
domestic and international semiconductor companies, many of which have substantially greater financial and other
resources with which to pursue engineering, manufacturing, marketing, and distribution of their products. In some cases,
our competitors have a broader number of product offerings that may enable them to more effectively market and sell to
customers and engage sales partners.

We are in direct and active competition, with respect to one or more of our product lines, with several manufacturers of
such products. We consider our primary competitors to include Analog Devices, Infineon Technologies, NXP
Semiconductors, ON Semiconductor, Power Integrations, Renesas Electronics, ROHM Semiconductor, Semtech,
STMicroelectronics and Texas Instruments.

We expect continued competition from existing competitors as well as competition from new entrants into the
semiconductor market. We believe that we are competitive in the markets in which we sell because our ICs and solutions
are typically smaller in size, are highly integrated with lower energy consumption, and achieve higher performance
specifications than most of our competitors. However, there is no assurance that our products will continue to compete
favorably or that we will be successful in the face of increasing competition from new products introduced by existing
competitors or new companies entering our markets. In addition, there has historically been a high level of consolidation in
the semiconductor industry. If these or future acquisitions are successful, competition may intensify, as our competitors
add resources with which to compete against us.

We operate in the cyclical semiconductor industry. While we are subject to industry downturns, we have targeted product
and market areas that we believe allow us to operate at above average industry performance levels over the long term.



Government Regulations

We are subject to international, federal and local legislation, regulations, and other requirements relating to the discharge of
substances into the environment; the treatment, transport, and disposal of hazardous wastes; recycling and product
packaging; worker health and safety; and other activities affecting the environment, our workforce, and the management of
our manufacturing operations and research and development. We believe that our operations and facilities comply in all
material respects with applicable environmental laws and worker health and safety laws.

We and our supply chain, including the end products which contain our products, are also subject to import/export controls,
tariffs, and other trade-related regulations and restrictions in the countries in which we, our supply chain or the providers of
such end products, have operations or otherwise do business. Government regulations and import/export controls can be
complex and are subject to change in the future, in some cases unexpectedly, and accordingly, we are unable to assess the
possible effect on our business and financial results of compliance with future requirements. Our efforts to comply with
these government regulations could have material impacts on our capital expenditures, operating expenses, revenue,
margins, resource allocation, operations, competitive position, or financial condition, and the magnitude and duration of
such impacts are uncertain and difficult to quantify. Refer to “Item 1A. Risk Factors” for further discussion of material
risks related to government policies and regulations on environmental laws, international trade policies and restrictions,
including tariffs on imports of foreign goods and regulations restricting the export of goods and services between the U.S.
and China.

Human Capital Management

Our performance is substantially dependent on the performance of our executive officers and key employees. Due to the
relative complexity of the design of our analog and mixed-signal ICs, our engineers generally have many years of
experience and greater circuit design aptitude. Analog engineers with advanced skills are limited in number and difficult to
replace. The loss of the services of key officers, managers, engineers and other technical personnel would materially harm
our business. Our future success depends, in part, on our ability to attract, train, retain, and motivate highly qualified
technical and managerial personnel, and there can be no assurance we will be successful.

As of December 31, 2025, we employed 4,501 employees in various locations in Asia, Europe and the U.S., compared with
4,017 employees as of December 31, 2024. Certain employees are subject to collective bargaining agreements. We have
never experienced an employee-based work stoppage or strike.

We strive to maintain a culture that encourages innovation and create a workplace that values a broad range of skill sets and
experience, a healthy and safe environment, and professional growth opportunities:

e We continue to recruit and sponsor talent from a broad candidate pool through various university recruitment programs
and partnerships. We provide unconscious bias training to promote an environment of inclusivity. We do not tolerate
discrimination of any kind and have policies for reporting concerns or violations.

e We are an equal-opportunity employer, and we make employment decisions based on merit and business needs. Our
total compensation packages are competitive, fair, and structured to encourage employees to invest in our future. We
also sponsor a 401(k) retirement savings plan for our U.S. employees with matching employer contributions.

e We provide employees with access to various learning tools and resources to explore their interests and develop their
business skills and knowledge.

e We have occupational health and safety management systems and environmental management plans in place. They
include our standards for chemical and hazardous waste management, rules on the use of personal protective
equipment, and safety training plans. Our largest testing facilities in Chengdu, China are ISO 14001 and ISO 45001
certified.

e  We support the well-being of our employees. In certain offices, we offer onsite flu and vaccine shot clinics and other
annual health checkups and workshops. Our largest facilities have amenities including fitness centers, sport courts and
private rooms for nursing. We also offer free exercise classes, strength training and yoga in some of our offices.



Available Information

Our Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, current reports on Form 8-K, and amendments to
those reports that are filed or furnished pursuant to Sections 13(a) or 15(d) of the Securities Exchange Act of 1934, as
amended, are available free of charge. They may be obtained from our website at www.monolithicpower.com under
“Investor Relations” as soon as reasonably practicable after we electronically file such documents with, or furnish them to,
the SEC, or at the SEC website at www.sec.gov. We also make available on our website certain corporate documents and
policies, including the charters for our audit committee, compensation committee, and nominating and corporate
governance committee, our code of ethics, our director voting policy and our code of social responsibility. In addition, we
will disclose on our website any amendments to, or waivers from, our code of ethics. We also disclose on our website our
report on the environment, social responsibility and governance. Information contained on our website is not a part of this
Annual Report on Form 10-K.

Information About Executive Officers

Information regarding our executive officers as of February 27, 2026 is as follows:

Name Age Position
Michael Hsing............ 66  President, Chief Executive Officer and Director
Bernie Blegen @........ 68  Executive Vice President, Chief Financial Officer
Deming Xiao .............. 63  Executive Vice President, Global Operations
Maurice Sciammas..... 66  Executive Vice President, Worldwide Sales and Marketing
Saria Tseng................ 55 Executive Vice President, Strategic Corporate Development, General Counsel and

Corporate Secretary

(1) Effective immediately following the filing of this Annual Report on Form 10-K, Mr. Blegen will cease to serve as
Executive Vice President and Chief Financial Officer. Mr. Rob Dean, our current Corporate Controller, will commence
serving as the Interim Chief Financial Officer at that time.

Michael Hsing founded MPS in 1997 and currently serves as our President, Chief Executive Officer, Chairman of the Board
of Directors. Prior to founding MPS, Mr. Hsing was a Senior Silicon Technology Developer at several analog IC
companies, where he developed and patented key technologies, which set new standards in the Power Electronics industry.
In 2004, Mr. Hsing took the company through its [PO. Under his leadership, we are constantly creating cutting-edge
products to improve the quality of life with green, easy-to-use systems solutions.

Bernie Blegen currently serves as Executive Vice President and Chief Financial Officer. He has served as our Chief
Financial Officer since July 2016 and is responsible for finance, accounting, tax, treasury and investor relations. From
August 2011 to March 2016, Mr. Blegen served as our Corporate Controller, and from March 2016 to July 2016, as our
interim Chief Financial Officer. Mr. Blegen joined us with more than 25 years of experience in corporate strategy, mergers
and acquisitions, tax, finance and accounting in the semiconductor, software and publishing industries. Prior to joining us,
Mr. Blegen held a number of executive finance and accounting positions for other publicly traded technology companies,
including Xilinx, Inc. and Credence Systems. Mr. Blegen holds a B.A. from the University of California, Santa Barbara.

Deming Xiao currently serves as our Executive Vice President of Global Operations. He served as our President of Asia
Operations since January 2008. Since joining us in May 2001, Mr. Xiao held several executive positions, including Foundry
Manager and Senior Vice President of Operations. Before joining us, from June 2000 to May 2001, Mr. Xiao was
Engineering Account Manager at Chartered Semiconductor Manufacturing, Inc. Prior to that, Mr. Xiao spent 6 years as
Manager of Process Integration Engineering at Fairchild Imaging Sensors. Mr. Xiao holds a B.S. in Semiconductor Physics
from Sichuan University, Chengdu, China and an M.S.E.E. from Wayne State University.

Maurice Sciammas currently serves as our Executive Vice President of Worldwide Sales and Marketing. Mr. Sciammas
joined us in July 1999 and served as Senior Vice President of Worldwide Sales and Marketing until he was appointed to his
current position. Before joining us, he was Director of IC Products at Supertex from 1990 to 1999. He has also held
positions at Micrel, Inc. He holds a B.S.E.E. degree from San Jose State University.

Saria Tseng currently serves as Executive Vice President, Strategic Corporate Development, General Counsel and
Corporate Secretary. She has served as our Vice President, General Counsel and Corporate Secretary since 2004 and
additionally as our Vice President, Strategic Corporate Development since 2009. Ms. Tseng joined the Company from
MaXXan Systems, Inc., where she was Vice President and General Counsel from 2001 to 2004. Previously, Ms. Tseng was
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an attorney at Gray Cary Ware & Freidenrich, LLP and Jones, Day, Reavis & Pogue. Ms. Tseng is a member of the state
bar in both California and New York and is a member of the bar association of the Republic of China (Taiwan). Ms. Tseng
holds Master of Laws degrees from the University of California at Berkeley and the Chinese Culture University in Taipei.

Item 1A. Risk Factors

Our business involves numerous risks and uncertainties, including but not limited to the material risks described below.
This section should be read in conjunction with all the other information in this Annual Report on Form 10-K and our other
filings with the SEC. If any of these risks materialize from time to time, then our business, reputation, financial condition,
operating results, and growth prospects could be materially and adversely affected. In such an event, the trading price of our
common stock could decline, and you could lose all or part of your investment in our common stock. Additional risks,
trends and uncertainties may arise that could also harm our business, reputation, financial condition, operating results, and
growth prospects.

Our past financial performance should not be considered to be a reliable indicator of future performance, and investors
should not use historical trends to anticipate results or trends in future periods. These risks include those related to forward-
looking statements and our actual results may differ substantially from those discussed in these forward-looking statements.
Risk Factors Summary

The following summary description sets forth an overview of the material risks we are exposed to in the normal course of
our business activities. The summary does not purport to be complete and is qualified in its entirety by reference to the full
risk factor discussion immediately following this summary description. We encourage you to read the full risk factor
discussion carefully.

Our revenue and expenses are difficult to predict, have varied significantly in the past, and could fluctuate significantly in
the future due to numerous risks and uncertainties, many of which are beyond our control. As a result, we may not be
profitable on a quarterly or annual basis. Our business, results of operations and financial condition, as well as your

investment in our common stock, could be materially and adversely affected by any of the following material risks:

e our dependence on the markets in Asia for our customer base, which may expose us to political, cultural, regulatory,
economic, foreign currency and operational risks;

e inherent risks associated with the operation in China, which could increase product costs or cause a delay in product
shipments;

e changes in general economic conditions in the countries where our products are sold or used, particularly those in
China;

e the impact of extensive Chinese government regulations, reduction or elimination of incentives, and uncertainties with
respect to China’s legal system, on us and our manufacturing partners and suppliers;

e changes in international trade policy, such as tariffs on imports of foreign goods and regulations restricting the export
of goods and services, between the U.S. and China or other countries;

e political and other risks in Taiwan and Hong Kong due to their tense relationships with China;
e fluctuations in the value of the U.S. Dollar relative to other currencies, including the Renminbi;

e our reliance on key suppliers in China, which may expose us to political, cultural, regulatory, economic, foreign
exchange, operational and capacity shortage risks;

e our ability to achieve growth rates or financial performance comparable to past years;
e changes in general demand for electronic products in the end markets that we serve;
e our ability to accurately forecast sales and expenses due to the nature of our business as a component supplier;

e our ability to timely develop and introduce new products, and the acceptance of our new products in the marketplace;
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our dependency on a limited number of customers for a significant portion of our revenue;
potential product liability risks due to defects or failures to meet specifications;
lengthy sales cycles for our products balanced against the fixed nature of a substantial portion of our expenses;

availability of adequate manufacturing capacity from our suppliers, and our ability to increase product sales in spite of
capacity challenges;

increases in unanticipated costs as a result of increasing manufacturing capacity;

our dependency on third-party suppliers for wafer purchases and other key components, and potential increases in
prices for such materials due to general capacity shortages;

our ability to deliver products on a timely basis despite disruptions in our relationships with assembly and test
subcontractors;

our ability to manage our inventory levels, including the levels of inventory held by our distributors;
increases in manufacturing costs due to commodity price increases;
the highly cyclical nature of the semiconductor industry, and increased competition due to industry consolidation;

competition from companies with greater financial and technological resources, and customers developing products
internally;

the impact of system upgrades, cyberattacks or other system security, data protection and privacy breaches on our
business operations;

our significant investment of resources in research and development that may not result in increased future sales;

our ability to realize the anticipated benefits of any business acquisitions and other strategic investments;

the impact of new tax laws and interpretations of those laws on our tax provision and tax planning;

examination of our income tax returns, which could result in changes in effective tax rates or other adverse outcomes;
the complexity of certain accounting areas;

risks in connection with our internal control over financial reporting, the identified material weakness and the
restatement of our prior financial statements;

our failure to comply with various governmental laws and regulations, including anti-corruption laws, export control
laws, environmental laws, regulation and reporting standards related to environmental, social and governance (“ESG”);

our ability to successfully defend ourselves in legal proceedings and protect our intellectual property, and the
significant increase in legal expenses as a result of such proceedings;

risks in connection with the use of open source code software;

the loss of key personnel and our ability to retain key employees to maintain or upgrade our business systems and
maintain internal controls;

risks associated with owning our stock, including volatility in our trading price due to our business and financial
performance, analyst downgrades, failure to meet our own or analyst expectations, short positions in our common

stock, changes to our stock repurchase or dividend program, and dilution from issuance of additional shares; and

economy and geopolitical uncertainties and risks associated with business continuity in the event of natural or other
disasters including pandemics, war, climate crises and other natural disasters.
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Risks Associated with Our Significant Operations in Asia, Particularly in China

We derive most of our revenue from direct or indirect sales to customers in Asia and have significant operations in Asia,
which may expose us to political, cultural, regulatory, economic, foreign exchange, and operational risks.

We derive most of our revenue from customers located in Asia through direct sales or indirect sales under distribution
arrangements and value-added reseller agreements with parties located in Asia. As a result, we are subject to significant
risks due to this geographic concentration of business and operations. For the year ended December 31, 2025, 92% of our
total revenue was from customers in Asia. There are risks inherent in doing business in Asia, and internationally in general,
including:

changes in, or impositions of, legislative or regulatory requirements or restrictions, including tax and trade laws in the
U.S., and in the countries in which we manufacture or sell our products, and governmental action or restrict our ability
to sell to foreign customers where sales of products may require export licenses;

trade restrictions imposed by the U.S. related to goods imported from regions in China with records of forced labor and
other human rights issues;

changes in U.S. laws, or the interpretation and enforcement of these laws, regarding investment in China or other
countries;

fluctuations in the value of the U.S. Dollar relative to other currencies, which could affect the competitiveness of our
products;

transportation delays and other supply chain issues;

changes in tax regulations in China that may impact our tax status in Chengdu, Hangzhou and other regions where we
have significant operations;

multi-tiered distribution channels that may diminish visibility to end customer pricing and purchasing patterns;
international political relationships and acts or threats of war;

terrorism and threats of terrorism;

adverse weather conditions or other natural disasters that may cause work stoppages and affect our operations in China;
work stoppages due to economic, social and political instability;

longer accounts receivable collection cycles;

currency exchange rate fluctuations impacting intercompany transactions;

enforcing contracts; and

less effective protection of intellectual property and contractual arrangements.

If we fail to expand our customer base and significantly reduce the geographic concentration of our customers, we will
continue to be subject to the foregoing risks, which could materially and adversely affect our business, financial condition
and results of operations.
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There are inherent risks associated with the operation of our manufacturing and testing facilities in China, which could
increase product costs or cause a delay in product shipments.

We have manufacturing and testing facilities in China. We face the following risks, among others, with respect to our
operations in China:

e challenges to hire and maintain a qualified workforce;

e natural disasters such as earthquakes, flooding, severe heatwaves or droughts, which could result in power outages,
water restrictions or grid constraints that impact our facilities;

e challenges to maintain appropriate and acceptable manufacturing controls; and
e higher than anticipated overhead and other operational costs.

If we are unable to maintain our facilities in China at full operational status with qualified workers, appropriate
manufacturing controls and reasonable cost levels, we may incur costs higher than our current expense levels, which would
affect our gross margins and operating expenses. In addition, if capacity restraints result in significant delays in product
shipments, our business and results of operations would be materially and adversely affected.

Our business has been and may be significantly impacted by worldwide economic conditions, in particular changing
economic conditions in China.

Our operations and performance depend significantly on global economic conditions. Adverse macroeconomic conditions,
including inflation, slowing growth, recession, stagflation, new or increased tariffs and other barriers to trade, tighter credit,
higher interest rates, currency fluctuations, higher unemployment, labor shortages, lower capital expenditures by
businesses, and lower consumer confidence and spending, have in the past, and could in the future, have a material adverse
effect on logistics, demand for our products, and our product and operational costs. For example, to the extent there are
economic uncertainties, some of our customers may cancel, decrease or delay their existing and future orders with us,
which could impact our financial results and make our forecasting much more difficult.

Demand for our products is a function of the health of the economies in the U.S., Europe, China and the rest of Asia. We
cannot predict the timing, strength or duration of any economic disruptions, such as those resulting from global economic
uncertainties, changes to trade laws and policies by the U.S. administration, and current and potential global conflicts, or
the rate or magnitude of economic recovery worldwide, in our industry, or in the different markets that we serve. We also
may not accurately assess the impact of changing market and economic conditions on our business and operations, resulting
in excess or insufficient inventory, increased costs, inability to forecast and adverse effects on our financial condition or
operating results. These and other economic factors could have a material adverse effect on demand for our products, and
on our financial condition and operating results.

In particular, since we have significant operations in China, our business development plans, results of operations and
financial condition may be materially and adversely affected by significant political, social and economic developments in
China or in U.S./China relations. The current stagnation in China’s economy has adversely impacted, and could further
adversely impact, our customers, prospective customers, suppliers, distributors and partners in China, which could have a
material adverse effect on our operating results and financial condition.

We and many of our manufacturing partners and suppliers are subject to extensive Chinese government regulations,
and the benefit of various incentives from Chinese governments that we and many of our manufacturing partners and
suppliers receive may be reduced or eliminated, which could increase our costs or limit our ability to sell products and
conduct activities in China.

The Chinese government has broad discretion and authority to regulate the technology industry in China. Additionally, the
Chinese government has implemented policies from time to time to regulate economic activities in China. It exercises
significant control over China’s economy through the allocation of resources, controlling payment of foreign currency-
denominated obligations, setting monetary policy and providing preferential treatment to particular industries or companies.

Any additional regulations or the amendment, or reinterpretation of previously implemented regulations could require us
and our manufacturing partners and suppliers to change our business plans, increase our costs, or limit our ability to
manufacture or sell products and conduct business activities in China, which could materially and adversely affect our
business and operating results.
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The Chinese provincial and local governments have also provided, and may continue to provide, various incentives to
encourage the development of the semiconductor industry in China. Such incentives include cash awards, tax rebates,
reduced tax rates, favorable lending policies and other measures, some or all of which may be available to our
manufacturing partners, suppliers and us. Any of these incentives could be reduced or eliminated by governmental
authorities at any time, which could materially and adversely affect our business and operating results.

Uncertainties with respect to China’s legal system, including uncertainties regarding the enforcement of laws, and
sudden or unexpected changes in policies, laws and regulations in China could materially and adversely affect our
operations.

China’s legal system is a civil law system based on written statutes. Unlike the common law system, prior court decisions
under the civil law system may be cited for reference but have limited precedential value. Since China’s legal system
continues to rapidly evolve, the interpretations and enforcement of these laws and regulations are not always uniform and
involve uncertainties. In addition, any new or amended laws and regulations related to foreign investments, manufacturing
or other matters could have a material adverse effect on our business and our ability to operate business in China.

From time to time, we may have to resort to administrative and court proceedings to enforce our legal rights. Any
administrative and court proceedings in China may be protracted, resulting in substantial costs and diversion of resources
and management attention. Since China’s administrative and court authorities have significant discretion in interpreting and
implementing statutory provisions and contractual terms, it may be more difficult to evaluate the outcome of administrative
and court proceedings and the level of legal protection than those that may be provided in other jurisdictions. These
uncertainties or adverse rulings may impede our ability to enforce contracts in China and could materially and adversely
affect our business and results of operations.

Furthermore, China’s legal system is based in part on government policies and internal rules, some of which are not
published on a timely basis, or at all, and may have retroactive effects. As a result, we may not be aware of our violation of
any of these policies and rules until some time after the violation may have occurred. Such unpredictability regarding our
contractual, property and procedural rights and any failure to quickly respond to changes in the regulatory environment in
China could materially and adversely affect our business and impede our ability to continue our operations and execute on
our business plans in China.

We are subject to export laws, trade policies and restrictions including international tariffs that could materially and
adversely affect our business and results of operations.

We are subject to U.S. laws and regulations that could limit or restrict the export of some of our products, supplies and
services and may restrict our transactions with certain customers, business partners and other individuals, including, in
certain cases, dealings with or between us and our employees and subsidiaries. In certain circumstances, export controls and
economic sanctions may prohibit the export of certain products, services and technologies, and in other circumstances we
may be required to obtain an export license before exporting the controlled item. Compliance with these laws and
regulations has not materially limited our operations or our sales, but could in the future, which would materially and
adversely affect our business and results of operations. We maintain an export compliance program, but our compliance
controls could be circumvented, exposing us to legal liabilities, sanctions and restrictions on our business. We must also
comply with export restrictions and laws imposed by other countries affecting trade and investments. Although these
restrictions and laws have not materially restricted our operations in the past, they could do so in the future, which would
materially and adversely affect our business and results of operations. In addition, U.S. laws and regulations and sanctions,
or threat of sanctions, that could limit or restrict the export of some of our products and services may also encourage our
customers to develop their own solutions to replace our products, or seek to obtain a greater supply of similar or substitute
products from our competitors that are not subject to these restrictions, which could materially and adversely affect our
business, financial condition and results of operations. Furthermore, our customers’ end products and systems that
incorporate our components could be subject to export laws, trade policies and other sales restrictions, which could
indirectly affect our business, financial conditions and results of operations. For example, the increasing focus on the risks
and strategic importance of Al technologies has resulted in regulatory restrictions that target products and services capable
of enabling or facilitating Al, and may in the future result in additional restrictions impacting the sales of Al technologies or
products. Any of such regulatory restrictions could, in turn, impact the sales of our products supporting Al applications. We
are also subject to U.S. laws restricting or prohibiting investments in certain countries, that may harm our ability to
purchase from, invest in, or collaborate with, companies in those countries and could subject us to fines, penalties or other
enforcement action.
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There have been several rounds of U.S. tariffs on Chinese goods that have taken effect in the past few years, as well as
additional tariffs imposed by the U.S. administration in 2025, some of which prompted, and could prompt additional,
retaliatory Chinese tariffs on U.S. goods. The institution of trade tariffs both globally and between the U.S. and China
specifically carries the risk of negatively affecting both countries’ overall economic condition, as well as our business and
financial results. If these tariffs continue or additional tariffs are imposed in the future, they could have a negative impact on
us as we have significant operations in China and the U.S.

Additionally, the imposition of tariffs is dependent upon the classification of goods under the U.S. Harmonized Tariff
System (“HTS”) and the country of origin of the goods. Determination of the HTS and the origin of the goods is a technical
matter that can be subjective in nature. Accordingly, although we believe our classifications of both HTS and origin are
appropriate, there is no certainty that our assessment will be consistent with that of the U.S. government. If the U.S.
government does not agree with our determinations, we could be required to pay additional amounts, our ability to sell
products in the U.S. may be restricted or eliminated, we may be required to change our suppliers or supply routes and we
may incur substantial additional costs or potential penalties.

We face political and other risks conducting business in Taiwan and Hong Kong, particularly due to their tense
relationships with China.

We have significant business operations in Taiwan, and many of our manufacturing partners, suppliers and customers are
located in Taiwan. Accordingly, our business, financial condition and results of operations may be affected by changes in
governmental and economic policies in Taiwan, social instability and diplomatic and social developments in or affecting
Taiwan due to its unique international political status. Although Taiwan and China have significant economic and cultural
relations, we cannot assure that relations between Taiwan and China will not face political, military or economic challenges
or actions in the future. Any deterioration in the relations between Taiwan and China, and other factors affecting military,
political or economic conditions in Taiwan or elsewhere in Asia, could disrupt our business operations and materially and
adversely affect our results of operations.

In addition, the Chinese government has promulgated various laws and regulations impacting economic and political
stability within Hong Kong where many of our customers are located. Due to the sensitive political climate these laws and
regulations created, there are risks that these laws and regulations, or future, more stringent laws or regulations, may trigger
sanctions or other forms of restrictions by foreign governments including the U.S., which could affect companies, including
us, conducting business in Hong Kong. It is difficult for us to predict the impact, if any, the implementation of these laws
and regulations will have on our business, as such impact will depend on future developments, which are highly uncertain
and cannot be predicted.

Fluctuations in the value of the U.S. Dollar relative to other currencies, including the Renminbi, may adversely affect
our results of operations.

Many of our manufacturing and other suppliers are and will continue to be primarily located in China for the foreseeable
future. Recently, there has been an increased level of global currency fluctuation and volatility. If the value of the Renminbi
rises against the U.S. Dollar, there could be an increase in our manufacturing costs relative to competitors who have
manufacturing facilities located outside China, which could adversely affect our financial results and operations. In
addition, our sales are primarily denominated in the U.S. Dollar. If the value of the U.S. Dollar rises against other
currencies, it may adversely affect the demand for our products in international markets, which could negatively and
materially impact our business and results of operations.

We incur foreign currency exchange gains or losses related to certain transactions, including intercompany transactions
between the U.S. and our foreign subsidiaries, that are denominated in currencies other than the functional currencies used
by those subsidiaries. Fluctuations in the value of the U.S. Dollar relative to foreign currencies could increase the amount of
foreign currency exchange losses we record, which could have an adverse and material impact on our results of operations.

A significant portion of our manufacturing, testing, assembly and packaging capacity comes from suppliers in China,
which exposes us to political, cultural, regulatory, economic, foreign exchange, operational risks and capacity shortage
risks.

A significant portion of our manufacturing, testing, assembly and packaging capacity comes from key suppliers located in
China. As a result, we are subject to significant political, regulatory, tax, economic, foreign exchange, and operational risks
due to this geographic concentration in our business. Although we have made significant progress in diversifying capacity
outside of China, there is no guarantee that our progress is sufficient or will be sufficient to mitigate these risks.
Furthermore, we cannot guarantee that our new manufacturing, testing, assembly and packaging partners will not be
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costlier than our legacy partners in China. In addition, as we pivot our manufacturing, testing, assembly and packaging
capacity concentration from China to another region, we will be subject to the risks of doing business in that particular
region. If we decide to further diversify our capacity, it could be costly due to lost pricing benefits from production volume,
as well as the time and cost to qualify new partners. Furthermore, there is no guarantee that the quality of the products from
new suppliers will be acceptable to us, or that these suppliers will be able to meet our demand.

Risks Associated with Product Demand and Sales
We may not achieve growth rates or financial performance comparable to past years.

In the past, our revenue increased significantly in certain years due to increased sales of certain of our products. We are
subject to numerous risks and factors that could cause a decrease in our growth rates, or a decline in revenue compared to
past periods, including increased competition, loss of, or reductions in demand or the growth rate of demand from, certain
of our customers, unfavorable changes in our operations, changing technologies and customer requirements and demand,
reduced global electronics demand, a deterioration in market conditions including as a result of the global economic
uncertainties and tariffs, end customer market downturns, market acceptance and penetration of our current and future
products, and litigation. A decrease in our rate of growth, or a decline in revenue, could materially and adversely affect our
business and results of operations.

If demand for our products declines in the major end markets that we serve, our revenue will decrease and our results of
operations and financial condition would be materially and adversely affected.

We believe that the application of our products in the storage and computing, enterprise data, automotive, industrial,
communication and consumer end markets will continue to account for the majority of our revenue. If we are not able to
accurately predict new end markets to serve or if the demand for our products declines in certain of our current major end
markets, our revenue would decrease compared to prior year periods and our results of operations and financial condition
would be materially and adversely affected. In addition, as technology evolves, the requirement to integrate the
functionalities of various components, including our discrete semiconductor products, onto a single chip and/or onto other
components of systems containing our products increases. Should our customers require integrated solutions that we do not
offer, or if our products cannot be integrated effectively into changing technological requirements of our customers,
demand for our products could decrease, and our business, financial condition and results of operations would be materially
and adversely affected.

Due to the nature of our business as a component and solution supplier, we may have difficulty both in accurately
predicting our future revenue and appropriately managing our expenses.

Because we provide components and solutions for end products and systems, demand for our products is influenced by our
customers’ end product demand. As a result, we may have difficulty in accurately forecasting our revenue and expenses.
Our expenses and revenue depend on the timing, size, and speed of commercial introductions of end products and systems
that incorporate our products, all of which are inherently difficult to forecast, as well as the ongoing demand for previously
introduced end products and systems. In addition, demand for our products is influenced by our customers’ ability to
manage their inventory. Our sales to distributors are also subject to higher volatility because they service demand from
multiple levels of the supply chain which, in itself, is inherently difficult to forecast. All of these factors continue to be
exacerbated by the adverse effects of macroeconomic factors, including inflation, increased interest rates, decreased
economic output, fluctuations in currency rates, geopolitical tensions, global tariffs and retaliatory measures and
announcements regarding the same. If our customers reduce their orders from us, do not manage their inventory correctly or
misjudge their customers’ demand, our shipments to and orders from our customers may vary significantly or decline on a
quarterly basis, and we may have difficulty forecasting our expenses and inventory levels, which could reduce our revenue
or revenue opportunities, result in inventory write-offs, and adversely affect our financial condition and results of
operations.

We may be unsuccessful in developing and selling new products with margins similar to, or better than, what we have
experienced in the past, which could impact our overall gross margin and financial performance.

Our success depends on our development and sale of products that are differentiated in the market, with gross margins that
have historically been above industry averages. Should we fail to improve or maintain our gross margins in the future, and
accordingly develop and introduce sufficiently differentiated products that result in higher gross margins than industry
averages or meet or exceed our historical margins, our business, financial condition and results of operations could be
materially and adversely affected.
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We may be unsuccessful in developing and selling new products or in penetrating new markets required to maintain or
expand our business.

Our competitiveness and future success depend on our ability to design, develop, manufacture, assemble, test, market, and
support new products and enhancements on a timely and cost-effective basis. A fundamental shift in technologies in any of
our product markets could have a material adverse effect on our competitive position within these markets. Our failure to
timely develop new technologies or to react quickly to changes in existing technologies could materially delay our
development of new products, which could result in product obsolescence, decreased revenue, and/or a loss of market share
to competitors.

As we develop new product lines, we must adapt to market conditions that may be unfamiliar to us, such as competitors and
distribution channels that are different from those we have known in the past. Some of our new product lines require us to
re-equip our labs to test parameters we have not tested in the past. If we are unable to adapt rapidly to these new conditions,
we may not be able to successfully penetrate new markets.

The success of a new product depends on our ability to achieve design wins with key distributors and end customers, as
well as our ability to accurately forecast long-term market demand and future technological developments, as well as on a
variety of other factors, including:

e timely and efficient completion of process design and device structure improvements;
e timely and efficient implementation of manufacturing, assembly, and test processes;

e the ability to secure and effectively utilize fabrication capacity in different geometries;
e product performance;

e integration with other components and technologies;

e product availability and pricing;

e product quality and reliability; and

e cffective marketing, sales and services.

To the extent that we fail to timely obtain design wins, introduce new products or to quickly penetrate new markets, our
business, financial condition and results of operations could be materially and adversely affected.

The loss of any significant distributors, value-added resellers or direct or indirect customers, or failure to collect
accounts receivable from them could adversely affect our financial position and results of operations.

We market our products either through distribution arrangements and value-added resellers, or through our direct sales to
customers. A relatively small number of distributors account for a significant portion of our revenues. Specifically, our top
three customers, all of which are distributors, accounted for an aggregate of 54%, 61% and 55% of our revenue in the years
ended December 31, 2025, 2024 and 2023, respectively. Concentration in a small number of distributors increases our
exposure to their credit profiles, inventory practices, covenant constraints, and strategic priorities, any of which can amplify
order volatility or returns. If we lose a major customer or a major customer changes their products or technologies or
chooses to purchase our competitors’ products such that they decrease, or eliminate the amount of our products they
purchase, and we are not able to replace such customers with additional orders from other customers, this could result in a
material adverse impact on our financial condition and results of operations. Significant deterioration in the liquidity or
financial condition of any of our major customers or any group of our customers could have a material adverse impact on
the collectability of our accounts receivable and our financial condition and operating results. While we could partner with
other distributors or value-added resellers to replace any of our customers, the change in business partners could interrupt
our operations, require us to identify and qualify new partners, and have a materially adverse impact on our business,
financial condition and results of operations.

Moreover, we believe a high percentage of our products are eventually sold to a number of original equipment
manufacturers (“OEMs”) and original design manufacturers (“ODMs”). Although we communicate with OEMs and ODMs
to achieve “design wins,” which are decisions by OEMs and ODMs to incorporate our products, we do not have purchase
commitments from these customers. Therefore, there can be no assurance that the OEMs and ODMs will continue to
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incorporate our ICs into their products, even if we may have secured a design win with them. OEM and ODM technical

specifications and requirements can change rapidly, and we may not have products that fit new specifications from an end
customer for whom we have had previous design wins. We cannot be certain that we will continue to achieve design wins
from large OEMs and ODMs, or that the OEMs and ODMs will be successful in selling products that incorporate our ICs.

Furthermore, we may not be able to maintain or increase sales to our key direct or indirect customers for other reasons,
including:

e many of our customers have pre-existing or concurrent relationships with our current or potential competitors,
including, in some cases, suppliers with a broader array of products than we offer, that may affect our customers’
decisions to purchase our products;

e our customers face intense competition from other manufacturers that do not use our products;

e our customers may be subject to investigations and litigation that could result in injunctive or other relief that
negatively impacts sales of their products, which in turn would result in a decrease in demand for our products; and

e our customers regularly evaluate alternative sources of supply in order to diversify their supplier base, which could
result in lower sales of our products or a decrease in growth of sales of our products, and increase their negotiating
leverage with us.

A material reduction in orders, or rumors or threats of same, by any of our significant direct or indirect customers, could
reduce our revenue, cause a decline in our stock price, and adversely affect our financial condition and results of operations.

Our products must meet specifications, and undetected defects and failures may occur, which may cause customers to
return or stop buying our products and may expose us to product liability risk.

Our customers generally establish demanding specifications for quality, performance, energy efficiency and reliability that
our products must meet. ICs as complex as ours often encounter development delays and may contain undetected defects or
failures when first introduced or after commencement of commercial shipments, which might require product replacement
or recall. Further, our third-party manufacturing processes or changes thereto, or changes in the materials used in the
manufacturing processes may cause our products to fail. From time to time, we have experienced product quality,
performance or reliability problems. Our standard warranty period is generally one or two years, which exposes us to
significant risks of claims for defects and failures. If defects and failures occur in our products, we could experience a loss
of revenue and/or customers, increased costs, including warranty expense and costs associated with customer support,
cancellations or rescheduling of orders or shipments, and product returns or discounts, any of which would harm our
operating results.

In addition, product liability claims may be asserted by our customers. Although we currently have insurance, there can be
no assurance that we have obtained sufficient insurance coverage or that asserted claims will be within the scope of
coverage. Our insurance providers could deny or challenge these claims, and as a result, reimbursement to us is not
guaranteed or could be delayed. If coverage is denied, we may not have sufficient resources to pay for these claims.
Furthermore, we may experience a significant increase in premiums and therefore decide to self-insure, which may not
meet the expectations or requirements of certain customers, and could result in significant costs to us. All of these factors
could have a material and adverse impact on our business, financial condition and results of operations.
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Because of the lengthy sales cycles for our products and the fixed nature of a significant portion of our expenses, we
may incur substantial expenses before we earn associated revenue and may not ultimately achieve our forecasted sales
for our products.

The introduction of new products presents significant business challenges because product development plans and
expenditures may be made up to two years or more in advance of any sales. It generally takes us up to 12 months or more
for us to design and manufacture a new product prototype. Only after we have a prototype do we introduce the product to
the market and begin selling efforts in an attempt to achieve design wins. This sales process requires us to expend
significant sales and marketing resources without any assurance of success. Volume production of products that use our
ICs, if any, may not be achieved for an additional period of time after an initial sale. Sales cycles for our products are
lengthy for a number of reasons, including:

e our products must be designed to operate with and into our customers’ products or systems, which usually includes an
in-depth technical evaluation of our products by our customers before they place a purchase order;

e delays attributable to the development of our customers’ products; and

e delays attributable to commercial adoption by our end customers upon the initial release of our products in order for
our customers to evaluate product performance and consumer demand.

As a result of our lengthy sales cycles, we may incur substantial expenses before we earn associated revenue because a
significant portion of our operating expenses is relatively fixed and based on expected revenue. The lengthy sales cycles of
our products also make forecasting the volume and timing of orders difficult. In addition, the delays inherent in lengthy
sales cycles raise additional risks that customers may cancel or change their orders, particularly as our customers are
exposed to economic risks in connection with global economic uncertainty and political tensions, including tariffs, or move
to another supplier, in whole or in part, as well as the risks inherent in introducing new products or entering new markets.
Our sales are made by purchase orders. Because industry practice allows customers to reschedule or cancel orders on
relatively short notice, backlog is not always a good indicator of our future sales. If customer cancellations or purchase
order changes occur, we could lose anticipated sales. Furthermore, if our customers cancel orders after we submit a
committed forecast to our suppliers, we may be required to purchase supplies or materials that we are unable to resell or
utilize in our other products, which could adversely affect our financial condition, results of operations and cash flows.

Risks Associated with Supply and Manufacturing
Our ability to increase product sales and revenue may be constrained by the manufacturing capacity of our suppliers.

Although we provide our suppliers with rolling forecasts of our production requirements, their ability to provide wafers to
us is limited by their available capacity, particularly capacity in the geometries we require, at the facilities in which they
manufacture wafers for us. This lack of capacity has at times constrained our product sales and revenue growth. In addition,
an increased need for capacity to meet internal demands or demands of other customers could cause our suppliers to reduce
capacity available to us. Our suppliers may also require us to pay amounts in excess of contracted or anticipated amounts
for wafer deliveries or require us to make other concessions in order to acquire the wafer supply necessary to meet our
customer requirements. Such concessions can include long-term capacity reservations, prepayments, take-or-pay terms, or
tool funding, which may increase working capital needs and reduce flexibility across product cycles. If our suppliers extend
lead times, limit supplies or the types of capacity we require, or increase prices due to capacity constraints or other factors,
our revenues and our gross margin may materially decline in the future. In addition, if we experience supply delays or
limitations, our customers may reduce their purchase levels with us and/or seek alternative solutions to meet their demand,
which could materially and adversely impact our revenue and results of operations.
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There may be unanticipated costs associated with increasing our third-party suppliers’ manufacturing capacity.

We anticipate that future growth of our business will require increased manufacturing capacity from our third-party supply
foundries, assembly shops, and testing facilities. In order to facilitate such growth, we may need to enter into strategic
transactions, investments and other activities, with both our current suppliers and new suppliers. The need for additional
manufacturing, assembly and testing involves numerous risks, including:

e the costs associated with such increased capacity, including requirements to make long-term purchase commitments
including upfront cash deposits to our suppliers;

e the availability of modern foundries to be developed, acquired, leased or otherwise made available to us or our third-
party suppliers;

e the ability of foundries and our third-party suppliers to obtain the advanced equipment used in the production of our
products;

e delays in identifying and negotiating agreements with new foundries and suppliers; and

e environmental, engineering or manufacturing qualification problems relating to existing or new foundry facilities,
including delays in qualification of new foundries by our customers.

These and other risks may affect the ultimate cost and timing of any expansion of our third-party supplier capacity. If our
manufacturing costs increase, including as a result of inflationary pressure and global tariffs, or we experience supply
constraints, we may be required to raise the prices of our products to remain profitable, which could result in a loss of
customers or a decline in orders from customers. If we are unable to increase or maintain our manufacturing capacity, we
may be unable to meet demand, which would harm our revenue and results of operations and may result in a loss of
customers as they seek supply from other sources.

We currently depend on third-party suppliers to provide us with wafers and other key components for our products. If
any of our suppliers are acquired, become insolvent or capacity constrained, or are otherwise unable to provide us
with sufficient wafers and other key components at acceptable yields or at anticipated costs, our revenue and gross
margin may decline or we may not be able to fulfill our customer orders.

While certain aspects of our relationships with these suppliers are contractual, many important aspects of our relationships
depend on our suppliers’ continued cooperation and our management of such relationships with the suppliers. Our
relationships could be negatively impacted by changes in control or changes in the management team of the suppliers. In
addition, the fabrication of ICs is a highly complex and precise process. Problems in the fabrication process can cause a
substantial percentage of wafers to be rejected or numerous ICs on each wafer to be non-functional. This could potentially
reduce yields and supply of our products. The failure of our suppliers to provide wafers at acceptable yields could prevent
us from fulfilling our customer orders and would likely cause a decline in our revenue.

In addition, adverse macroeconomic conditions, such as inflationary pressures resulting from worldwide supply chain
constraints and other factors, have increased, and may continue to increase, the prices we pay to our suppliers. As a result of
the increased costs, we have raised, and may be required to further raise the prices of our products in order to remain
profitable, which could result in a loss of customers and reduced revenue. If we are unable to increase our prices to reflect
higher costs, our margins will decrease.

We might not be able to deliver our products on a timely basis if our relationships with our assembly and test
subcontractors are disrupted or terminated.

We do not have direct control over product delivery schedules or product quality because all of our products are assembled
by third-party subcontractors and a portion of our testing is currently performed by third-party subcontractors. Also, due to
the amount of time typically required to qualify assembly and test subcontractors, we could experience delays in the
shipment of our products if we were forced to find alternate third parties to assemble or test our products. In addition,
current and potential global conflicts and supply chain disruptions may materially impact our assembly or testing suppliers’
ability to operate. Any future product delivery delays or disruptions in our relationships with our subcontractors could have
a material adverse effect on our financial condition, results of operations and cash flows.
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We purchase inventory in advance based on expected demand for our products, and if demand is not as expected, we
may have insufficient or excess inventory, which could adversely impact our financial position.

As a fabless semiconductor company, we purchase our inventory from third-party manufacturers. We place orders with our
manufacturers based on existing and expected orders from our customers for particular products. While most of our
contracts with our customers and distributors include lead time requirements and cancellation penalties that are designed to
protect us from misalignment between customer orders and inventory levels, we must nonetheless make some predictions
when we place orders with our manufacturers. Some of our customers and distributors may nevertheless cancel orders as a
result of economic conditions, their own specific business challenges or for other reasons. In the event that our predictions
are inaccurate due to unexpected increases in orders or unavailability of products within the timeframe that is required, we
may have insufficient inventory to meet our customers’ demands. In addition, a negative trend in market conditions could
lead us to decrease the manufacturing volume of our products to avoid excess inventory. If we inaccurately assess market
conditions for our products, we could have insufficient inventory to meet our customer demands resulting in potential lost
revenue. In the event that we order products that we are unable to sell due to a decrease in orders, unexpected order
cancellations, injunctions due to patent litigation, import/export restrictions or product returns, we may have excess
inventory which, if not sold, may need to be written down or would result in a decrease in our revenue in future periods as
the excess inventory at our distributors is sold. If any of these situations were to arise, it could have a material impact on
our business, financial condition and results of operations.

The price and availability of commodities used in our products, such as gold, copper and silicon, may adversely impact
our ability to deliver our products in a timely and cost-effective manner, and may adversely affect our business and
results of operations.

We work with our engineers and suppliers to continuously seek opportunities to reduce our product costs. However, the
price and availability of these commodities is beyond our control. A significant increase in pricing or a decrease in the
availability of these commodities that we use could negatively impact our business and results of operations.

Risks Associated with Industry Dynamics and Competition

The highly cyclical nature of the semiconductor industry, which has resulted in significant and sometimes prolonged
downturns, could materially and adversely affect our financial condition and results of operations.

Historically, the semiconductor industry has been highly cyclical and, at various times, has experienced significant
downturns and wide fluctuations in supply and demand. Certain segments of the semiconductor market may experience
significant downturns while other segments could be growing. These conditions have caused significant variances in
product demand and production capacity, as well as rapid erosion of average selling prices, which have resulted, and could
in the future result, in lower demand for our products, downward pressure on the price of our products, and/or increased
inventory due to our customers’ delayed production schedule. Because a significant portion of our expenses are fixed in the
short term or incurred in advance of anticipated sales, we may not be able to decrease our expenses in a timely manner to
offset any sales shortfall. Any significant or prolonged downturns, whether in the overall semiconductor industry or in a
specific market segment, would have a material adverse effect on our business, financial condition and results of
operations.

Industry consolidation may lead to increased competition and may harm our operating results.

The semiconductor industry has a history of consolidation as companies attempt to improve the leverage of growing
research and development costs, strengthen or hold their market positions in an evolving industry, or become unable to
continue operations unless they find an acquirer or consolidate with another company. In addition, companies that are
strategic alliance partners in some areas of our business may acquire or form alliances with our competitors, thereby
reducing their business with us. We believe that semiconductor industry consolidation may result in stronger competitors
that are better able to compete as sole-source suppliers of multiple products for customers. This could harm our operating
results and could have a material adverse effect on our business, financial condition and results of operations.
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We compete against many companies with substantially greater financial and other resources, and our market share
may decline if we are unable to respond to our competitors effectively.

The analog and mixed-signal semiconductor industry is highly competitive, and we expect competitive pressures to
continue. Our ability to compete effectively and to expand our business will depend on our ability to continue to recruit
application and design engineers, introduce new products, and maintain the rate at which we introduce new products. We
compete with domestic and foreign semiconductor companies, many of which have substantially greater financial and other
resources with which to pursue engineering, manufacturing, marketing, and distribution of their products, and, in some
cases, may have broader product offerings that enable them to more effectively market and sell to customers and engage
sales partners. We are in direct and active competition with many manufacturers of varying size and financial strength. The
number of our competitors has grown due to the expansion of the market segments in which we participate.

We cannot guarantee that our products will continue to compete favorably, or that we will be successful in the face of
increasing competition from new products and enhancements introduced by existing competitors or new companies
entering our markets, which would materially and adversely affect our results of operations and our financial condition.

In addition, from time to time, governments may provide subsidies or make other investments that could give competitive
advantages to competing semiconductor companies. For example, in August 2022, the U.S. enacted the CHIPS Act, which,
among other things, provides funding to increase domestic production and research and development in the semiconductor
industry. Because we operate a fabless business model, we are not eligible for such investments. Many of our competitors
benefit from these and other investments, which helps increase their production capacities, shorten their lead times and gain
market share. These competitive pressures could materially and adversely affect our business, financial condition and
results of operations.

We may face competition from customers developing products internally.

Our customers generally have substantial technological capabilities and financial resources. Some customers have
traditionally used, and continue to use, these resources to develop their own products internally. The prospects for our
products in these markets are dependent in part upon our customers’ acceptance of our products as an alternative to their
internally developed products. Our future sales prospects also are dependent upon acceptance and qualification of third-
party sourcing for products as an alternative to in-house development. Customers may continue to increase their use of
internally developed components. They may also decide to develop or acquire components, technologies or products that
are similar to, or that may be substituted for, our products, or acquire companies that compete with us. If any of these
situations were to occur, our business, financial condition and results of operations could be materially and adversely
affected.

Risks Associated with IT and Cybersecurity

Implementation of enhanced enterprise resource planning (“ERP”) or other IT systems could result in significant
disruptions to our operations.

From time to time, we may implement new ERP software solutions or upgrade existing systems. Implementation of these
solutions and systems is highly dependent on coordination of system providers and internal business teams. We may
experience difficulties as we transition to these new or upgraded systems and processes, including system downtime
causing interruptions in business operations. In addition, transitioning to these new systems may require significant capital
investments and personnel resources. Difficulties in implementing new or upgraded information systems or any significant
system failures could disrupt our operations and financial reporting, which could have a material adverse effect on our
capital resources, financial condition or results of operations.

Cybersecurity risks, data protection or privacy breaches, cyberattacks, systems integration issues and unauthorized use
of Al tools could disrupt our internal operations and/or harm our reputation, and any such disruption or harm could
cause a reduction in our expected revenue, increase our expenses, negatively impact our results of operation or
otherwise adversely affect our stock price.

Threat actors may be able to penetrate our network security and misappropriate or compromise our confidential and
proprietary information, create system disruptions or cause shutdowns, among other things. Further, as Al capabilities
improve, threat actors may quickly develop more sophisticated and convincing attacks. Cybersecurity incidents, attacks and
threats are increasingly sophisticated, constantly evolving and originate from many sources globally and often cannot be
recognized or understood until the target has already been attacked. The costs to us to eliminate or alleviate cyber or other
security problems, bugs, viruses, worms, malicious software programs and security vulnerabilities could be significant, and
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our efforts to address these problems may not be successful and could result in interruptions and delays that may impede
our sales, manufacturing, distribution, financial reporting or other critical functions. Despite our efforts to prevent these
threats and disruptions to our information technology systems, these systems and those of our third-party providers may be
affected by damage or interruption resulting from, among other causes, cybersecurity incidents, attacks, security breaches,
power outages, system or operational failures or malware (including ransomware and other programs that operate with
malicious intent).

In the ordinary course of business, we store data on our internal systems, network and servers, such as proprietary
intellectual property, business and financial information, and confidential data pertaining to our customers, suppliers and
business partners. In addition, we also use third-party cloud services. Maintaining security of information on our and third-
party networks and the protection features of the solutions and services we use are both critical to our operations and
business strategy. We devote significant resources to network security, data encryption, and other security measures to
protect the systems and data. However, these security measures cannot provide absolute security. Although we make
significant efforts to maintain the security and integrity of the systems and solutions that we use, any destructive or
intrusive breach could compromise our or third-party networks, creating system disruptions or slowdowns, and the
information stored on our or third-party networks could be accessed, publicly disclosed, lost or stolen. Remote working
arrangements, current and potential global conflicts, and Al-powered cybersecurity threats have also heightened our
potential exposure to cyberattacks, which could put the data we store on our internal or third-party systems at risk. If any of
these types of cybersecurity incidents, security breaches, or other attacks were to occur and we were unable to protect our
data, our reputation and relationships with our business partners and customers could be materially harmed, and we could
be exposed to risks of litigation and possible significant liability.

Portions of our IT infrastructure may also experience interruptions, delays or cessations of service or produce errors in
connection with systems integration or migration work that takes place from time to time. We may not be successful in
implementing new systems and transitioning data, which could cause business disruptions and our remediation efforts may
be expensive, time consuming, disruptive and resource-intensive. Such disruptions could adversely impact our ability to
fulfill orders in a timely manner and interrupt other processes. Delayed sales or a loss of customers resulting from these
disruptions could adversely affect our financial results and reputation.

Unauthorized use or disclosure of, or access to, any personal information maintained by us or on our behalf, whether
through breach of our systems, breach of the systems of our suppliers by an unauthorized party, or through employee error,
theft or misuse, or otherwise, could harm our business. If any such unauthorized use or disclosure of, or access to, such
personal information was to occur, our operations could be seriously disrupted, and we could be subject to demands, claims
and litigation by private parties, and investigations and penalties by regulatory authorities. In addition, we could incur
significant costs in notifying affected individuals and entities and otherwise complying with the multitude of foreign,
federal, state and local laws and regulations relating to the unauthorized access to, or use or disclosure of, personal
information. Finally, any perceived or actual unauthorized access to, or use or disclosure of, such information could harm
our reputation and substantially impair our ability to attract and retain customers, which could have an adverse impact on
our business, financial condition and results of operations.

Our ability to manage and aggregate data may be limited by the effectiveness of our policies, programs, processes, systems
and practices that govern how data is acquired, validated, used, stored, protected, processed and shared. Failure to manage
data effectively and to aggregate data in an accurate and timely manner may limit our ability to manage current and
emerging risks, as well as to manage changing business needs.

While we attempt to restrict the use of third-party and open source Al tools, such as ChatGPT, our employees and
consultants may use these tools on an unauthorized basis and our partners may also use these tools. Such use of Al tools
poses potential risks relating to intellectual property and data protection, including cybersecurity risks, exposure of our
proprietary information to unauthorized recipients, the misuse of our or third-party intellectual property, and the inability to
claim ownership of intellectual property rights in outputs of Al tools. Al tools may also produce inaccurate responses that
could lead to errors in our decision-making, product development or other business activities, which could have a negative
impact on our business, operating results and financial condition. Our ability to mitigate these risks will depend on our
continued effective maintenance, training, monitoring and enforcement of appropriate policies and procedures governing
the use of Al tools, the results of any such use by us or our partners, and the compliance with such policies and procedures
by our workforce.
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Al technology may also give rise to significant legal and regulatory liability and risk. Governments around the world have
adopted, and may continue to adopt, laws and regulations related to Al, including the European Union’s (“EU”) Artificial
Intelligence Act. Federal and state agencies in the U.S. have enacted or are considering enacting new laws and regulations
regarding the use of Al, and there are increased investigations and enforcement efforts related to the use of Al technology,
all of which could increase our compliance costs and affect our ability to use Al in the development of our products and in
our operations. In addition to Al regulations under general consumer protection and privacy laws, legislations specifically
aimed at regulating the development, deployment and use of Al have been enacted in several states and have also been
proposed at the federal level. Recent Executive Orders have further addressed federal regulation and policies related to Al.
These laws, proposed laws, and Executive Orders may create inconsistent and evolving compliance obligations, which may
be costly and difficult to resolve. While the current U.S. administration has signaled that Al policy will be a priority, the
scope and impact of any such policies cannot yet be determined. Any failure or perceived failure by us to comply with any
legal or regulatory requirement could subject us to legal liability, damage our reputation or otherwise adversely affect our
business.

Risks Associated with Strategic Investments and Initiatives

Our success depends on our investment of significant resources in research and development. We may have to invest
more resources in research and development than anticipated, which could increase our operating expenses and
negatively impact our operating results.

Our success depends on us investing significant amounts of resources in research and development. We expect to continue
investing heavily in research and development in the future in order to keep innovating and introducing new products in a
timely manner and increase our revenue and profitability. Increased investments in research and development will increase
our operating expenses and may divert investment from other areas of our business, which may negatively impact our
operating results, and we may not achieve the return on these investments that we anticipate, or be able to reduce such
expenses in a timely manner if we experience a downturn in sales. Also, if we are unable to properly manage and
effectively utilize our research and development resources, we could experience material adverse effects on our business,
financial condition and operating results.

In addition, if new competitors, technological advances by existing competitors, our entry into new markets, or other
competitive factors require us to invest significantly greater resources than anticipated in our research and development
efforts, our operating expenses would increase further. If we are required to invest significantly greater resources than
anticipated in research and development efforts without a corresponding increase in revenue, our operating results could be
harmed. Many of our competitors have significantly greater resources than we have and are able to invest substantially
greater amounts into research and development initiatives than we are, which could reduce the technological advances that
we may be able to achieve and may harm our ability to compete. In order to remain competitive, we anticipate that we will
continue to devote substantial resources to research and development, and we expect these expenses to increase in the
foreseeable future due to the increased complexity and the greater number of products under development.

We may not realize the anticipated benefits of any company or business that we acquire. In addition, acquisitions could
result in diluting the ownership interests of our stockholders, reduce our cash balances and/or cause us to incur debt or
to assume contingent liabilities, which could adversely affect our business.

As part of our business strategy, from time to time we review acquisition prospects that would complement our current
product offerings, enhance our design capability or offer other business opportunities. As a result of completing
acquisitions, we could use a significant portion of our available cash, cash equivalents and short-term investments, issue
equity securities that would dilute current stockholders’ percentage ownership or incur substantial debt or contingent
liabilities. Such actions could impact our financial condition, operating results and the price of our common stock.

In addition, we may be unable to identify or complete prospective acquisitions for various reasons, including competition
from other companies or financial investors, the valuation expectations of acquisition candidates and applicable antitrust or
other policies, laws or regulations. If we are unable to identify and complete acquisitions, we may not be able to
successfully expand our business and product offerings.
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If we are unsuccessful in integrating any acquired company or business into our operations, or if integration is more
difficult than anticipated, we may experience disruptions that could harm our business and result in our failure to realize the
anticipated benefits of the acquisitions. Some of the risks that may adversely affect our ability to integrate or realize any
anticipated benefits from the acquired companies, businesses or assets include those associated with:

e unexpected losses of key employees or customers of the acquired companies or businesses;

e integrating the acquired company’s standards, processes, procedures and controls with our operations;
e integrating the acquired company’s technology or products into our products or product offerings;

e coordinating new product and process development;

e hiring additional management and other critical personnel;

e increasing the scope, geographic diversity and complexity of our operations;

e (difficulties in consolidating facilities and transferring processes and know-how;

e (difficulties in the assimilation of acquired operations, technologies or products;

e undisclosed liabilities of the acquired businesses and potential legal disputes with founders or stockholders of acquired
companies;

e our inability to commercialize acquired technologies;

e the projected business potential is not realized and as a result, we may be required to take an impairment charge related
to goodwill or acquired intangibles that would impact our profitability;

e difficulties in assessing the fair value of earn-out arrangements;
e diversion of management’s attention from other business concerns; and
e adverse effects on existing business relationships with customers.

Alternatively, third parties may be interested in acquiring us. We will continue to consider, evaluate and negotiate any such
transactions as our Board of Directors deems appropriate and in the best interest of our stockholders. Such potential
transactions may divert the attention of management, and cause us to incur various costs and expenses in investigating,
evaluating and negotiating such transactions, whether or not they are consummated.

Risks Associated with Financial Reporting

Our worldwide tax rates, financial position and operating results may be affected by changes in the relevant tax laws,
interpretation of such tax laws or the influence of certain tax policy efforts.

We conduct our international operations through wholly-owned subsidiaries, branches and representative offices and report
our taxable income in various jurisdictions worldwide based upon our business operations in those jurisdictions. Such
corporate structures are subject to complex transfer pricing, permanent establishment challenges and other global and local
regulations administered by taxing authorities in various jurisdictions. Our provision for income taxes and cash tax
liabilities in the future could be adversely affected by numerous factors, including changes in the geographic mix of our
earnings and corporate tax rates among jurisdictions, challenges by tax authorities to our tax positions and intercompany
transfer pricing arrangements, failure to meet performance obligations with respect to tax incentive agreements, expanding
our operations in various countries, fluctuations in foreign currency exchange rates, adverse resolution of audits and
examinations of previously filed tax returns, and changes in tax laws and regulations. The relevant taxing authorities may
disagree with our determinations as to the income and expenses attributable to specific jurisdictions. If such a disagreement
were to occur, and our positions were not sustained, we could be required to pay additional taxes, interest and penalties,
resulting in higher effective tax rates, reduced cash flows and lower overall profitability of our operations.
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The Organization for Economic Co-operation and Development (“OECD”) has created the framework of a global minimum
tax of 15% under the Pillar Two framework. Many countries have already implemented or are taking steps to implement
Pillar Two. It is under each country’s own discretion to adopt Pillar Two. Many aspects of Pillar Two were effective for tax
years 2024 and 2025. Pillar Two could result in additional tax liability over the regular corporate tax liability in a particular
jurisdiction to the extent that the effective tax rate is less than the minimum rate. The impact on our provision for income
taxes, net income, and cash flows could be materially impacted by the global minimum tax of 15% in jurisdictions where
we have significant business operations.

In January 2025, the OECD released new Administrative Guidance on the application of the Global Anti-Base

Erosion Model Rules affecting Pillar Two. In June 2025, the Group of Seven agreed to exclude U.S. Multi-National Entities
from certain aspects of the global minimum tax (the “G7 Statement”). We will continue to monitor developments of the
new Administrative Guidance and the G7 Statement. We cannot predict the timing or manner in which we would adopt the
new Administrative Guidance, the G7 Statement, or whether the OECD will release additional guidance in the future. The
potential impact could materially and adversely our future global tax provision and results of operations.

In 2024, one of our foreign subsidiaries was granted a ten-year tax incentive, beginning in tax year 2025. A deferred tax
benefit of $1.1 billion, net of $0.2 billion of deferred tax liability and $0.1 billion of valuation allowance, was recorded in
the year ended December 31, 2024 to reflect the estimated future reductions in cash tax paid in that jurisdiction associated
with the incentive. If the new Administrative Guidance released by the OECD in January 2025 is adopted by the
jurisdiction that granted the tax incentive, it may materially impact our global tax provision. We cannot predict the timing
and how that foreign jurisdiction would adopt the new Administrative Guidance, or whether the OECD will release
additional guidance in the future.

Changes in effective tax rates or adverse outcomes resulting from examination of our income tax returns could
adversely affect our results of operations.

Our future effective tax rates could be adversely affected by earnings being lower than anticipated in countries where we
have lower statutory rates and higher than anticipated in countries where we have higher statutory rates, by changes in the
valuation of our deferred tax assets, or by changes in tax laws, regulations, accounting principles or interpretations thereof
and discrete items. In addition, we are subject to potential future examinations of our income tax returns by the Internal
Revenue Service (the “IRS”) and tax authorities in various jurisdictions where we have business operations. We assess the
likelihood of adverse outcomes resulting from these examinations to determine the adequacy of our provision for income
taxes. There can be no assurance that the outcomes from any examinations will not have an adverse effect on our financial
condition and results of operations.

The challenging, subjective or complex judgments of certain accounting areas may not be accurate, and could result in
restatements of our financial statements.

Certain areas of our accounting, including but not limited to our income tax provision and inventory valuation require a
significant amount of management judgment and are complex. We base our management judgements on historical
experience and on various other assumptions that we believe to be reasonable under the circumstances, as provided in the
section titled Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations. For
example, due to the complexity associated with the calculation of our tax provision, including the effects of the enactment
of new tax laws, we engage third-party tax advisors to assist us in the calculation. If we or our tax advisors fail to resolve or
fully understand certain issues that we may have had in the past and issues that may arise in the future, we could be subject
to errors, which, if material, would result in a restatement of our financial statements. Restatements are generally costly and
could adversely impact our results of operations, damage our reputation, and/or have a negative impact on the trading price
of our common stock. Our operating results may be adversely affected if our assumptions change or if actual circumstances
differ from those in our assumptions, which could cause our operating results to fall below the expectations of securities
analysts and investors, resulting in a decline in the trading price of our common stock.

The restatement of our 2024 annual financial statements and our 2025 quarterly financial statements may affect
investor confidence and raise reputational issues and may subject us to additional risks and uncertainties, including
increased professional costs and the increased possibility of legal proceedings and regulatory inquiries.

As discussed in Notes 2 and 17 to the Consolidated Financial Statements included elsewhere in this Annual Report on Form
10-K, we restated our audited consolidated financial statements for the fiscal year ended December 31, 2024 and our
unaudited condensed consolidated financial statements for the quarterly periods ended March 31, 2025, June 30, 2025 and
September 30, 2025 after we determined that we had not appropriately accounted for deferred income taxes associated with
a one-time tax incentive granted by a certain foreign jurisdiction. As a result of this error and the resulting restatement of
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our audited consolidated financial statements and unaudited condensed consolidated financial statements for the impacted
periods, we have incurred, and may continue to incur, unanticipated accounting and legal fees in connection with or related
to the restatement, and are subject to a number of additional risks and uncertainties, including the increased possibility of
litigation and regulatory inquiries. The restatement may adversely affect investor confidence in the accuracy of our
financial disclosures, may harm our reputation and our business and could cause our stock price to decline.

We face risks in connection with our internal control over financial reporting and the identified material weakness.

Effective internal control over financial reporting is necessary for us to provide reliable and accurate financial reports. If we
cannot provide reliable financial reports or prevent fraud or other financial misconduct, our business and operating results
could be harmed. Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements.

As more fully disclosed in Item 9A. Controls and Procedures of this Annual Report, a material weakness was identified in
internal control over financial reporting related to the accounting for deferred income taxes. Due to this finding of a
material weakness, we concluded that our internal control over financial reporting was not effective as of December 31,
2024 and December 31, 2025. Until this material weakness is remediated, there is a reasonable possibility that a material
misstatement of our interim or annual financial statements will not be prevented or detected on a timely basis. In addition,
we may experience delays in satisfying our reporting obligations to comply with SEC rules and regulations, which could
result in investigations and sanctions by regulatory authorities. Furthermore, we may in the future identify additional
material weaknesses in our internal control over financial reporting, which may impact the reliability of our financial
reporting and financial statements. Any of these results could adversely affect our business and the value of our common
stock.

Risks Associated with Regulatory Compliance, Intellectual Property Protection and Litigation

We are subject to anti-corruption laws in the jurisdictions in which we operate. Our failure to comply with these laws
could result in penalties that could harm our reputation and have a material adverse effect on our business, financial
condition and results of operations.

We are subject to the U.S. Foreign Corrupt Practices Act, or FCPA, the U.K. Bribery Act and various anti-corruption laws
of other jurisdictions, which generally prohibit companies and their intermediaries from making improper payments to
foreign officials for the purpose of obtaining or keeping business and/or other benefits. While the U.S. administration has
suspended the commencement of new investigations and enforcement actions under the FCPA, the FCPA remains in effect
and it is uncertain whether enforcement actions and investigations will re-commence or whether the law will be changed or
re-interpreted. Moreover, non-U.S. enforcement authorities may continue investigations or actions irrespective of U.S.
policy, resulting in multi-jurisdictional inquiries, duplicative penalties, or heightened remediation costs. Although we have
implemented policies and procedures designed to ensure that we, our employees and other intermediaries comply with anti-
corruption laws to which we are subject, there is no assurance that such policies or procedures will work effectively all the
time or protect us against liability under these laws for actions taken by our employees and other intermediaries with respect
to our business or any businesses that we may acquire. We have significant operations in Asia, which place us in frequent
contact with individuals who may be considered “foreign officials” under the FCPA or other anti-corruption laws, resulting
in an elevated risk of potential violations. If we are not in compliance with applicable anti-corruption laws (including local
laws), we may be subject to criminal and civil penalties and other remedial measures, including restatements of our
financial reports, which could have a material adverse impact on our business, financial condition, results of operations and
liquidity. Any investigation or allegations of any potential violations of anti-corruption laws by the U.S. or foreign
authorities could harm our reputation and have an adverse impact on our business, financial condition and results of
operations.

Our business is subject to various governmental laws and regulations, and compliance with these regulations may
impact our revenue and cause us to incur significant expenses. If we fail to maintain compliance with applicable
regulations or obtain government licenses and approvals for our desired international trading activities or technology
transfers, we may be forced to recall products and cease their distribution, and we could be subject to civil or criminal
penalties.

Our business is subject to various significant laws and other legal requirements imposed by the U.S. and other countries we
conduct business in, including export control laws such as the Export Administration Act, the Export Administration
Regulations and other laws, regulations and requirements governing international trade, investments and technology
transfers. These laws and regulations are complex, change frequently and have generally become more stringent over time.
We may be required to incur significant expenses to comply with these regulations or to remedy violations of these
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regulations. In addition, if our customers fail to comply with these regulations, we may be required to suspend sales to these
customers, which could negatively affect our results of operations. We must conform the manufacture and distribution of
our products to various laws and adapt to regulatory requirements in many countries as these requirements change. If we
fail to comply with these requirements in the manufacture or distribution of our products, we could be required to pay civil
penalties, face criminal prosecution and, in some cases, be prohibited from distributing our products commercially until the
products are brought into compliance.

Compliance with environmental laws and regulations could cause disruptions in our business and operations.

We are subject to various foreign, federal, state and local laws and regulations that govern the environment, including those
restricting the presence of certain substances in electronic products and making manufacturers of those products financially
responsible for the collection, treatment, recycling and disposal of certain products. Such laws and regulations have been
passed in several jurisdictions in which we operate, including various EU member countries and countries in Asia. There
can be no assurance that similar laws and regulations will not be implemented in other jurisdictions resulting in additional
costs, possible delays in delivering products, and even the discontinuance of existing and planned future products if the
costs were to become prohibitive.

We are subject to regulatory and reporting standards related to ESG matters, which could increase our expenses.

In recent years, there has been an increase in public awareness and requirements from regulators, investors, customers and
other key stakeholders focusing on ESG compliance efforts, including those related to environmental sustainability and
social responsibility. For example, California passed several bills that require companies to disclose greenhouse gas
emissions data and climate-related financial risks. We are also subject to increasing regulatory and compliance requirements
related to labor and human rights within our supply chain, including the responsible sourcing of conflict minerals and the
prohibition of conducting business with certain suppliers under the U.S. Uyghur Forced Labor Prevention Act. In addition,
many of our customers increasingly include stringent environmental and other compliance requirements in their contracts
with us or request significant amounts of data from us for their Scope 3 emissions reporting and supply chain compliance.
While we are committed to maintaining strong ESG strategies, practices, policies and disclosures, there can be no assurance
that we will be able to achieve our goals, or that our compliance initiatives and efforts will be deemed sufficiently robust by
regulators, stockholders, customers and other key stakeholders. The achievement of our goals and initiatives may be
impacted by factors that are outside our control. Some of our stakeholders may disagree with our goals and initiatives, and
the focus and views of our stakeholders may change and evolve over time and vary depending on the jurisdictions in which
we operate. Any failure, or perceived failure, by us to achieve our goals, implement new initiatives, comply with federal,
state or international laws and regulations, or meet evolving and varied stakeholder expectations and views, could result in
litigation, regulatory action or other legal claims, penalties, injunction or other remedies against us, damage our reputation
and materially and adversely affect our business, financial condition and results of operations.

Furthermore, our compliance efforts, including the collection, assessment and reporting of ESG data, are subject to evolving
reporting standards and can be costly, complex and time-consuming. In addition, climate change concerns and the potential
associated environmental impact, as well as labor and human rights issues, could result in the proposal and passage of
additional laws and regulations in various jurisdictions that may affect us, our suppliers and customers. Such laws and
regulations could cause us to incur additional compliance costs, and failure to comply with the regulatory standards in a
timely manner could result in penalties and fines. These operational, legal, compliance and other risks could damage our
reputation and materially and adversely affect our business, financial condition and results of operations.

Given our inability to control the timing and nature of significant events in our legal proceedings that either have arisen
or may arise, our legal expenses are difficult to forecast and may vary substantially from our publicly disclosed forecasts
with respect to any given quarter, and we could be liable for significant damages or other expenses, which could harm
our stock price and financial condition.

Historically, we have incurred significant expenses in connection with various legal proceedings that vary with the level of
activity in the proceeding. It is difficult for us to forecast our legal expenses for any given quarter, which adversely affects
our ability to forecast our expected results of operations, and the ultimate outcome of such legal proceedings, including any
damages we might incur is difficult to predict. We have been, and may continue to be, subject to unanticipated legal
proceedings, which would result in us incurring unexpected legal expenses. If we fail to meet the expectations of securities
or industry analysts as a result of unexpected changes in our legal expenses or we are found liable for significant damages
or other expenses, our stock price and results of operations could be materially and adversely affected.
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Future legal proceedings may divert our financial and management resources.

The semiconductor industry is characterized by frequent claims of infringement and litigation regarding patent and other
intellectual property rights. Patent infringement is an ongoing risk, in part because other companies in our industry could
have patent rights that may not be identifiable when we initiate development efforts. Litigation may be necessary to enforce
our intellectual property rights, and we may have to defend ourselves, and in some circumstances our key customers or
suppliers, against infringement claims. Such litigation is very costly. Further, in connection with these legal proceedings,
we may be required to post bonds to defend our intellectual property rights in certain countries for an indefinite period of
time, until such dispute is resolved. If our legal expenses materially increase or exceed anticipated amounts, our capital
resources and financial condition could be adversely affected. If we are not successful in any intellectual property litigation
or claims against us, we may have to cease production and sale of certain products, design around such technologies, or pay
royalty payments to license technology, any of which could harm our financial condition and our business. Our
management team may also be required to devote a great deal of time and effort to these legal proceedings, which could
divert management’s attention from focusing on our operations, which could adversely affect our business.

Failure to protect our proprietary technologies or maintain the right to certain technologies may negatively affect our
ability to compete.

We rely heavily on our proprietary technologies. Our future success and competitive position depend in part upon our
ability to obtain and maintain protection of certain proprietary technologies used in our products. We pursue patents for
some of our new products and unique technologies, and we also rely on a combination of nondisclosure agreements and
other contractual provisions, as well as our employees’ commitment to confidentiality and loyalty, to protect our
technology, know-how and processes. Despite the precautions we take, it may be possible for unauthorized third parties to
copy aspects of our current or future technologies or products, or to obtain and use information that we regard as
proprietary. We intend to continue to protect our proprietary technologies, including through patents. However, there can be
no assurance that the steps we take will be adequate to protect our proprietary rights, that our patent applications will lead to
issued patents, that others will not develop or patent similar or superior products or technologies, or that our patents will not
be challenged, invalidated or circumvented by others. Furthermore, the laws of the countries in which our products are or
may be developed, manufactured or sold may not protect our products and intellectual property rights to the same extent as
laws in the U.S. Our failure to adequately protect our proprietary technologies could materially harm our business.

If we are unsuccessful in legal proceedings brought against us or any of our customers, we could be prevented from
selling our products and/or be required to pay substantial damages. An unfavorable outcome or an additional award of
damages, attorneys’ fees or an injunction could cause our revenue to decline significantly and could severely harm our
business and operating results.

From time to time, we are a party to various legal proceedings. If we are not successful in litigation that has been or could
be brought against us or our customers, we could be ordered to pay monetary fines and/or damages, including expenses and
damages incurred by our customers. If we are found liable for patent infringement, damages could be significant,
particularly if our actions are found to be willful. We and/or our customers could also be prevented from selling some or all
of our products. Moreover, our customers and end users could decide not to use our products due to the threat of
infringement claims, even if unfounded and, if we are found to infringe, our products and our customers’ accounts payable
to us could be seized. Finally, interim developments in these proceedings could harm our relationships with our customers
and increase the volatility in our stock price as the market assesses the impact of such developments on the likelihood that
we will or will not ultimately prevail in these proceedings. Even if resolved favorably, such proceedings can be very
expensive and time consuming, and may divert management’s attention from other business operations.

Certain software we use is from open source code sources, which, under certain circumstances, may lead to unintended
consequences and, therefore, could materially adversely affect our business, financial condition, operating results and
cash flows.

We use open source software in connection with certain of our products and services, and we intend to continue to use open
source software in the future. Some open source software licenses require the source code of derivative works of the open
source software be made available to the public and modifications of the open source software be licensed under the same
restrictive terms. If we combine our proprietary software with open source software in certain ways, we could, under certain
open source licenses, be required to release the source code of our proprietary software, and make our proprietary software
available under the same open source licenses, which could harm our business and ability to compete. In the event that
potions of our proprietary software are determined to be subject to an open source license, we could be required to release
the affected portions of our source code to the public at no cost, re-engineer all or a portion of our software solutions,
discontinue the sale of our solutions, or otherwise be limited in the commercial licensing of our solutions, each of which
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could reduce or eliminate the value of our intellectual property, increase our costs, harm our ability to compete and have a
material adverse effect on our business, operating results and financial condition. There is also a risk that open source
licenses could be construed by the courts in a manner that could impose unanticipated conditions or restrictions on our
ability to commercialize our software solutions, which could adversely affect our business, operating results and financial
condition.

Risks Associated with Human Capital Management

The loss of any of our key personnel or the failure to attract or retain specialized technical and management personnel
could affect our operations or impair our ability to grow our business.

Our future success depends, in part, upon our ability to attract and retain highly qualified technical and managerial
personnel. We are particularly dependent on the continued services of our key executives, including Michael Hsing, our
President and Chief Executive Officer, who founded our company and developed our proprietary process technology. In
addition, personnel with highly skilled analog and mixed-signal design engineering expertise are scarce and competition for
personnel with these skills is intense. There can be no assurance that we will be able to retain existing key employees or that
we will be successful in attracting, integrating or retaining other highly qualified personnel with critical capabilities in the
future. If we are unable to retain the services of existing key employees or are unsuccessful in attracting new highly
qualified employees quickly enough to meet the demands of our business, including design cycles, our business could be
harmed. Furthermore, if we lose key personnel, the search for a qualified replacement and the transition could interrupt our
operations as the search could take longer than expected and divert management resources, and the newly hired employee
could take longer than expected to effectively integrate into the team.

If we fail to retain key employees in our sales, engineering, finance and legal functions or to make continued
improvements to our internal systems, our business may suffer.

If we fail to continue to adequately staff our sales, engineering, financial and legal functions, maintain or upgrade our
business systems and maintain internal controls that meet the demands of our business, we may not be able to effectively
execute our business strategy. The operation of our business also depends upon our ability to retain these employees, as
they hold a significant amount of institutional knowledge about us and our products and, if they were to terminate their
employment, our sales, operations and internal control over financial reporting could be adversely affected.

Risks Associated with Ownership of Our Stock

The future trading price of our common stock could be subject to wide fluctuations in response to a variety of factors.

The trading price of our common stock has been, and is likely to continue to be, highly volatile and could be subject to wide
fluctuations in response to various factors, many of which are beyond our control, including:

e actual or anticipated results of operations and financial performance, including our ability to accurately forecast future
demand for our products;

e actual or anticipated manufacturing capacity limitations;

e our ability to develop new products, enter new markets, gain market share, manage litigation risk, diversify our
customer base and successfully secure manufacturing capacity;

e  our ability to maintain or increase our gross margins;

e costs of increasing manufacturing capacity and qualifying additional third-party wafer fabrication facilities;
e the loss of, or a material reduction in sales to, our key customers, or rumors with respect thereto;

e investments in sales and marketing resources to enter new markets;

e commencement of, or developments relating to, litigation;

e cyberattacks or other system security, data protection and privacy breaches;
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the inclusion, exclusion or deletion of our common stock from any major trading indices, such as the S&P 500
or NASDAQ 100 Indices;

our sale of common stock or other securities in the future;
any mergers, acquisitions or divestitures of assets undertaken by us;

our ability to obtain governmental licenses and approvals for international trading activities or technology transfers,
including export licenses;

our ability to meet or exceed the guidance that we provide to our investors and analysts;

the extent to which we continue to execute the stock repurchase program and continue payment of quarterly cash
dividends to stockholders;

our ability to meet or exceed our investors’ or analysts’ expectations;
market reactions to guidance from other semiconductor companies or third-party research groups;

market reactions to merger and acquisition activities in the semiconductor industry, and rumors or expectations of
further consolidation in the industry;

investor perceptions of us and our business strategies;

the breadth and liquidity of the market for our common stock;

trading activity in our common stock, including short positions;

actions by institutional or other large stockholders;

changes in the estimation of the future size and growth rate of our markets;

introduction of new products by us or our competitors;

general economic, industry and market conditions worldwide, including any global economic downturn;

developments generally affecting the semiconductor industry or specific segments of the industry in which we
compete;

terrorist acts or acts of war, including ongoing and potential global conflicts;
epidemics and pandemics;
developments with respect to intellectual property rights;

conditions and trends in technology industries;
changes in market valuation or earnings of our competitors;
government debt default;

changes in corporate tax laws;
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e government policies and regulations on international trade policies and restrictions, including tariffs on imports of
foreign goods;

e export controls, trade and economic sanctions and regulations, and other regulatory or contractual limitations on our
ability to sell or develop our products or invest in certain foreign markets, particularly in China;

e our compliance with regulatory mandates focusing on ESG issues, including climate risks and social initiatives;

e our performance against the ESG guidelines set by institutional stockholders and customers, and our ability to meet or
exceed their expectations; and

our ability to timely and adequately remediate our material weakness.

In addition, the stock market often experiences substantial volatility that may be unrelated to the operating performance of
particular companies. These broad market fluctuations may adversely affect the trading price of our common stock.

If securities or industry analysts downgrade our stock or do not continue to publish research or reports about our
business, our stock price and trading volume could decline.

The trading market for our common stock will depend, in part, on the research and reports that industry or securities
analysts publish about us or our business. We do not have any control over these analysts. If we fail to meet the
expectations of these analysts, or one or more of the analysts who cover us downgrade our stock, our stock price would
likely decline. If one or more of these analysts cease coverage of us or fail to regularly publish reports on us, we could lose
visibility in the financial markets, which in turn could cause our stock price or trading volume to decline.

Short positions in our stock could have a substantial impact on the trading price of our stock.

There are “short” positions in our common stock. The anticipated downward pressure on our stock price due to actual or
anticipated sales of our stock by some institutions or individuals who engage in short sales of our common stock could
cause our stock price to decline. Such stock price decreases could encourage further short sales and cause additional
declines and volatility in our stock price. The volatility of our stock may cause the value of a stockholder’s investment to
decline rapidly. Additionally, if our stock price declines, it may be more difficult for us to raise capital and may have other
adverse effects on our business.

There can be no assurance that we will continue to declare cash dividends in any particular amounts or at all.

We have a dividend program approved by our Board of Directors, pursuant to which we intend to pay quarterly cash
dividends on our common stock. The declaration of any future cash dividends is at the discretion of our Board of Directors
and will depend on, among other things, our financial condition, results of operations, capital requirements, business
conditions, and other factors that our Board of Directors may deem relevant, as well as a determination that cash dividends
are in the best interests of our stockholders. Our dividend payments may change from time to time, and we cannot provide
assurance that we will continue to declare dividends in any particular amounts or at all. A reduction in or elimination of our
dividend payments could have a negative effect on the price of our common stock and on the return achieved by our
stockholders.

We cannot guarantee that our stock repurchase program will enhance long-term stockholder value.

In February 2025, our Board of Directors approved a stock repurchase program authorizing the repurchase of up to $500
million of our common stock. The repurchase program will expire in February 2028. The amount, timing and execution of
our stock repurchase program may fluctuate based on market conditions and our priorities for the use of our cash. We are
not obligated to repurchase a specified number or dollar value of shares, on any particular timetable, or at all. The
repurchase program may be suspended or terminated at any time and, even if fully implemented, may not enhance long-
term stockholder value.
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If we issue additional shares of stock in the future, it may have a dilutive effect on our stockholders.

We may issue additional shares of common stock in the future in order to raise additional capital to fund our global
operations or in connection with an acquisition. Any issuance of our common stock may result in immediate dilution to our
stockholders. In addition, the issuance of a significant amount of our common stock may require additional regulatory
compliance, such as stockholder approval.

General Risk Factors

Our worldwide operations are subject to economic and geopolitical uncertainty and risks associated with business
continuity in the event of natural or other disasters including pandemics, war, climate crises and other natural disasters,
which could have a material adverse effect on our business operations.

Our offices in California and Washington, the production facilities of our third-party wafer suppliers, our IC testing and
manufacturing facilities, a portion of our assembly and research and development activities, and certain other critical
business operations are located in or near seismically active regions and are subject to periodic earthquakes. We do not
maintain earthquake insurance and could be materially and adversely affected in the event of a major earthquake. Much of
our revenue, as well as our manufacturing and assembly partners, are concentrated in Asia, particularly in China. Such
concentration increases the risk that earthquakes or other natural disasters, labor strikes, epidemics and pandemics, and/or
health advisories could disrupt our operations and have a material adverse impact on our business and results of operations.
We cannot guarantee that we will be able to mitigate the operational risks caused by extreme weather conditions or other
events.

In addition, we rely heavily on our internal information and communications systems and on systems or support services
from third parties to manage our operations efficiently and effectively. Any of these are subject to failure due to a natural
disaster, intentional acts, technical or power outages or other disruptions. System-wide or local failures that affect our

information processing could have material adverse effects on our business, financial condition and results of operations.

Furthermore, worldwide political conditions may create uncertainties that could adversely affect our business. The U.S. and
other regions where we conduct business have been and may continue to be affected by conflicts that could, among other
things, disrupt our supply chain, and impact customer demands and component prices. For example, the U.S. and other
countries have imposed economic sanctions and export control measures on Russia due to the conflict in Ukraine. Although
such measures have not significantly affected our business or operations, future developments in this conflict or in other
global conflicts could adversely affect our operating results and financial condition.

Item 1B. Unresolved Staff Comments

None.

Item 1C. Cybersecurity

Cybersecurity Risk Management and Strategy

We recognize it is imperative to diligently manage cybersecurity risks as defined in Item 106(a) of Regulation S-K. Such
risks include operational risks of ransomware, phishing, fraud, extortion, harm to employees or customers and violation of
data privacy or security laws.

We address cybersecurity risks in our business, technical operations, privacy and compliance operations and

programs through a diversified approach including threat-monitoring and assessments by third-parties, adopting IT security
ISO standards/governance, and proactive risk and compliance reviews. In order to defend against cybersecurity incidents,
we carry out real-time cybersecurity threat monitoring of IT assets, perform penetration testing, audit applicable data
policies and conduct directed employee training. We also monitor new technologies and existing and emerging laws and
regulations related to data protection and information security and implement changes that help to mitigate risk. We
maintain an insurance policy that provides certain coverage for losses we incur due to data breaches and other cybersecurity
incidents.

We implemented incident response and breach management processes consisting of four stages: 1) monitor for and identify

cybersecurity incidents, 2) carry out security incident analysis, 3) contain and recover, and 4) improve with post-incident
analysis. Such incident responses are governed by the Cybersecurity Steering Committee.
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We regularly engage external auditors to assess our internal cybersecurity programs and compliance and have been certified
to conform to the requirements of ISO/IEC 27001.

There are no identified cybersecurity threats that have materially affected or are reasonably likely to materially affect our
results of operations, or financial condition as of the date of this Annual Report on Form 10-K. To date, we do not believe
we have experienced any material information security breaches and have not incurred significant operating expenses
related to information security breaches.

See “Risk Factors” for more information on our cybersecurity risks.
Cybersecurity Governance

As an important part of our risk management processes, cybersecurity is a focus area for our Board and management. Our
Nominating and Corporate Governance Committee (the “NCG Committee”), which consists of independent members of the
Board of Directors, is responsible for the oversight of risks from cybersecurity threats. The NCG Committee receives
quarterly updates from the Cybersecurity Steering Committee. These updates include existing and emerging cybersecurity
threats, risks, cybersecurity incident management and key information security initiatives. The NCG Committee also
provides updates on our cybersecurity risk management and strategy programs to the Board of Directors on a quarterly
basis.

The Cybersecurity Steering Committee includes individuals with an average of over 20 years of prior work experience in
various roles involving IT governance and management, cybersecurity, auditing, and compliance. The Cybersecurity
Steering Committee actively participates in the cybersecurity risk management and strategy processes as described above,
and regularly reports to senior management and the NCG Committee.

Item 2. Properties

As of December 31, 2025, our owned and leased facilities in the U.S. and other countries that are individually in excess of
10,000 square feet consisted of:

U.S. Other Countries Total
(In square feet)
Owned facilities........covveevveecieeeeie e 216,000 973,000 1,189,000
Leased faciliti€s.......uuvvveeiiiiieniiiiieiieeeeeeeeeeee e 23,000 469,000 492,000
Total faCilities......ccvveeereiirieeeeeceeeeee e 239,000 1,442,000 1,681,000

We also lease other smaller sales and marketing, and research and development offices in Asia, Europe and the U.S. We
believe that our existing facilities are suitable for our current operations.

Item 3. Legal Proceedings

We are a party to actions and proceedings in the ordinary course of business, including challenges to the enforceability or
validity of our intellectual property, claims that our products infringe on the intellectual property rights of others, and
employment matters. We are also subject to litigation initiated by our stockholders. These proceedings often involve
complex questions of fact and law and may require the expenditure of significant funds and the diversion of other resources
to prosecute and defend. We defend ourselves vigorously against any such claims. Based on current information and
management assessment, we do not believe that a material loss from known matters is probable as of December 31, 2025.

On February 4, 2025, a class action lawsuit was filed against us and certain of our executives. The lawsuit is captioned
Waterford Twp. Gen. Emps. Ret. Sys. v. Monolithic Power Systems, Inc., et al., No. 25-cv-220 (W.D. Wash.) (the
“Securities Action”) and alleges that we violated Sections 10(b) and 20(a) of the Securities Exchange Act of 1934, as
amended, and Rule 10b-5 promulgated thereunder, by making material misstatements or omissions relating to our business.
We believe the lawsuit is meritless and currently intend to defend against it vigorously. Related to the Securities Action,
two shareholder derivative suits were also filed, against current — and one former — director, and certain executives, alleging
breaches of their fiduciary duties. The shareholder derivative suits have been consolidated under the caption Miller v.
Hsing, et al., No. 25-cv-527 (W.D. Wash.), filed on March 26, 2025 (the “Derivative Litigation”). The Securities Action
and Derivative Litigation seek unspecified amounts of damages and/or attorneys’ fees and other relief. The Derivative
Litigation is stayed pending developments in the Securities Action.

Item 4. Mine Safety Disclosures

Not applicable.
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Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities.

Common Stock Information

Our common stock is traded on the Nasdaq Global Select Market under the symbol “MPWR”.

Holders of Common Stock

As of February 20, 2026, there were 91 registered holders of record of our common stock. A substantially greater number
of holders of our common stock are “street name” or beneficial holders, whose shares are held by banks, brokers and other
financial institutions on their behalf.

Issuer Purchases of Equity Securities

In February 2025, our Board of Directors approved a stock repurchase program authorizing us to repurchase up to $500.0
million of our common stock through February 2028. Shares are retired upon repurchase. We repurchased

approximately 8,000 shares of our common stock for an aggregate purchase price of $6.6 million during the year ended

December 31, 2025.

The following table represents details of our stock repurchase transactions during the three months ended December 31,
2025:

Total
Number of Approximate
Shares Dollar Value of
Purchased as Shares that
Total Part of May Yet Be
Number of Average Price Publicly Purchased
Shares Paid per Announced Under the
Period Purchased Share Program Program
(In thousands, except per share amounts)
October 1, 2025 — October 31, 2025 ........cccu........ 1 $  1,004.20 1 $ 494,629
November 1, 2025 — November 30, 2025 ............. - @3 932.64 - @9 494,045
December 1, 2025 — December 31, 2025 .............. 1 $ 952.85 1 $ 493,366
TOLAL vt 2 $ 964.61 2

(a) Represents less than one thousand shares.

Stock repurchases under the program may be made through open market repurchases, privately negotiated transactions or
other structures in accordance with applicable state and federal securities laws, at times and in amounts as management
deems appropriate. The timing and the number of shares of any repurchased common stock will be determined by our
management based on the evaluation of market conditions, legal requirements, stock price, and other factors. The
repurchase program does not obligate us to purchase any particular number of shares and may be suspended, modified, or
discontinued at any time without prior notice.

Dividend Policy

We currently have a dividend program approved by our Board of Directors, pursuant to which we intend to pay quarterly
cash dividends on our common stock. Based on our historical practice, stockholders of record as of the last business day of
the quarter are entitled to receive the quarterly cash dividends when and if declared by our Board of Directors, which are
payable to the stockholders in the following month.

The declaration of any future cash dividends is at the discretion of our Board of Directors and will depend on, among other
things, our financial condition, results of operations, capital requirements, business conditions and other factors that our
Board of Directors may deem relevant, as well as a determination that cash dividends are in the best interests of the
stockholders.
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Stock Performance Graph

The following graph compares the cumulative five-year total return on our common stock relative to the cumulative total
returns of the Nasdaq Composite Index and the PHLX Semiconductor Sector Index. An investment of $100 is assumed to
have been made in our common stock on December 31, 2020, and its performance relative to the performance of the

same investment in the two indexes is shown through December 31, 2025, assuming the reinvestment of dividends. Historic
stock performance is not indicative of future performance.
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The information contained in this stock performance graph section shall not be deemed to be “soliciting material,” or
“filed” or incorporated by reference in future filings with the SEC, or subject to the liabilities of Section 18 of the Securities
Exchange Act of 1934, except to the extent that we specifically incorporate it by reference into a document filed under the
Securities Act of 1933 or the Securities Exchange Act of 1934.

Item 6. [Reserved]
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion should be read in conjunction with the consolidated financial statements and related notes which
appear under Item 8 in this Annual Report on Form 10-K. This discussion and analysis contains, in addition to historical
information, forward-looking statements that involve risks and uncertainties. Our actual results may differ materially from
those anticipated in these forward-looking statements as a result of many factors, including those set forth under “Part I,
Item 1A. Risk Factors” and elsewhere in this Annual Report on Form 10-K.

Discussions of 2023 results and year-to-year comparisons between 2024 and 2023 that are omitted in this Annual Report on
Form 10-K can be found in “Management’s Discussion and Analysis of Financial Condition and Results of Operations” in
Part I, Item 7 of our Annual Report on Form 10-K for the year ended December 31, 2024, filed with the SEC on March 3,
2025.

Overview

We are a fabless global company that provides high-performance, semiconductor-based power electronics solutions.

Our mission is to reduce energy and material consumption to improve all aspects of quality of life and create a sustainable
future. Founded in 1997 by our CEO Michael Hsing, we have three core strengths: deep system-level knowledge, strong
semiconductor design expertise, and innovative proprietary technologies in the areas of semiconductor processes, system
integration, and packaging. These combined advantages are designed to enable us to deliver reliable, compact, and
monolithic solutions that are highly energy-efficient, cost-effective, and environmentally responsible while providing a
consistent return on investment to our stockholders.

We operate in the cyclical semiconductor industry. We are subject to industry downturns, but we have targeted product and
market areas that we believe allow us to operate at above average industry performance levels over the long term.

We work with third parties to manufacture, assemble and test our ICs. This has enabled us to limit our capital expenditures
and fixed costs, while focusing our engineering and design resources on our core strengths.

Following the introduction of a product, our sales cycle generally takes a number of quarters after we receive an initial
customer order for a new product to ramp up. Typical supply chain lead times for orders are generally 16 to 26 weeks.
These factors, combined with the fact that our customers can cancel or reschedule orders without incurring a significant
penalty, make the forecasting of our orders, revenue and expenses difficult.

We derive most of our revenue from sales through distribution arrangements and direct sales to customers in Asia,
where our products are incorporated into end-user products. Our revenue from sales to customers in Asia was 92%, 94%
and 87% for the years ended December 31, 2025, 2024 and 2023, respectively. We believe our ability to achieve revenue
growth will depend, in part, on our ability to develop new products, enter new markets, gain market share, manage
litigation risk, diversify our customer base and continue to secure manufacturing capacity.

Macroeconomic Conditions and Regulations

The semiconductor industry is impacted by various macroeconomic challenges including fluctuations in consumer
spending, fluctuations in demand for semiconductors, rising inflation, global tariffs and retaliatory measures and
announcements regarding the same, increased interest rates, and fluctuations in currency rates. We remain cautious in light
of continued challenging global macroeconomic conditions and will continue to monitor the potential impact on our
operations. The extent and duration of the direct and indirect impact of macroeconomic events on our business, results of
operations and overall financial position remain uncertain and depend on future developments.

We closely monitor changes to export control laws, tariffs, trade regulations and other trade requirements. For the year
ended December 31, 2025 and through the date we filed this Annual Report, no restrictions or requirements have had a
material impact on our revenue and operations. We believe that our diverse, agile and resilient supply chain is structured in
a way to minimize the impact of tariffs; however, such restrictions or requirements can be enacted quickly and
unexpectedly and could impact our business in the future. To the extent tariffs, trade regulations or retaliatory measures or
announcements regarding the same that affect us are implemented, we will seek to take mitigating actions in the near- and
medium-term, as necessary, but there can be no assurance we will be successful. We are committed to complying with all
applicable trade laws, regulations and other requirements.
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Critical Accounting Estimates

Our discussion and analysis of our financial condition and results of operations are based upon our consolidated financial
statements, which have been prepared in accordance with U.S. generally accepted accounting principles (“U.S. GAAP”).

The preparation of these financial statements requires us to make estimates and judgments that affect the reported amount
of assets, liabilities, revenue and expenses, and related disclosure of contingent assets and liabilities.

We evaluate our estimates on an on-going basis, including those related to income taxes valuation allowances and stock-
based compensation. We base our estimates on historical experience and on various other assumptions that are believed to
be reasonable under the circumstances, the results of which form the basis for making the judgments about the carrying
values of assets and liabilities that are not readily apparent from other sources. Estimates and judgments used in the
preparation of our financial statements are, by their nature, uncertain and unpredictable, and depend upon, among other
things, many factors outside of our control. These factors include demand for our products, economic conditions and other
current and future events, such as macroeconomic factors, global economic uncertainties, current and potential global
conflicts and global tariffs, export controls and retaliatory measures and announcements regarding the same. Actual results
could differ from these estimates and assumptions, and any such differences may be material to our consolidated financial
statements.

See Note 1 of the Notes to Consolidated Financial Statements included in Item 8 of this Annual Report on Form 10-K for a
summary of significant accounting policies and the effect on our financial statements.

We believe the following critical accounting estimates reflect our significant judgments used in the preparation of our
consolidated financial statements.

Accounting for Income Taxes

Our calculation of current and deferred tax assets and liabilities is based on certain estimates and judgments and involves
dealing with uncertainties in the application of complex tax laws. Our estimates of current and deferred tax assets and
liabilities may change based, in part, on added certainty, finality or uncertainty to an anticipated outcome, changes in
accounting or tax laws in the U.S. or foreign jurisdictions where we operate, or changes in other facts or circumstances. In
addition, we recognize liabilities for potential U.S. and foreign income tax for uncertain income tax positions taken on our
tax returns if it has less than a 50% likelihood of being sustained. If we determine that payment of these amounts is
unnecessary or if the recorded tax liability is less than our current assessment, we may be required to recognize an income
tax benefit or additional income tax expense in our financial statements in the period such determination is made.

As of both December 31, 2025 and 2024, we had a valuation allowance of $3.6 billion attributable to management’s
determination that it is more likely than not that certain deferred tax assets will not be fully realized. In 2024, one of the
Company’s foreign subsidiaries was granted a ten-year tax incentive, beginning in tax year 2025. In the event we determine
that it is more likely than not that we would be able to realize the deferred tax assets in the future in excess of our net
recorded amount, an adjustment to the valuation allowance for the deferred tax assets would increase income in the period
such determination is made. Likewise, should it be determined that additional amounts of the net deferred tax assets will
not be realized in the future, an adjustment to increase the deferred tax assets valuation allowance will be charged to income
in the period such determination is made. For example, a change in forecasted income could impact the expected utilization
of our tax incentive and result in an income tax benefit or additional income tax expense in our financial statements in the
period such determination is made.

Stock-Based Compensation

For equity awards with performance conditions, we recognize compensation expense when it becomes probable that the
performance goals will be achieved. Management performs the probability assessment on a quarterly basis by reviewing
external factors, such as macroeconomic conditions and analog industry revenue forecasts, and internal factors, such as our
business and operational objectives and revenue forecasts. Changes in the probability assessment of achievement of the
performance conditions are accounted for in the period of change by recording a cumulative catch-up adjustment as if the
new estimate had been applied since the service inception date. If the projected achievement was revised upward or if the
actual results were higher than the projected achievement, additional compensation expense would be recorded for the
awards due to the cumulative catch-up adjustment, which would have an adverse impact on our results of operations.
Conversely, if the projected achievement was revised downward or if the actual results were lower than the projected
achievement, previously accrued compensation expense would be reversed for the awards, which would have a favorable
impact on our results of operations. As a result, our stock-based compensation expense is subject to volatility and may

37



fluctuate significantly each quarter due to changes in our probability assessment of achievement of the performance
conditions or actual results being different from projections made by management.

Recent Accounting Pronouncements

See Note 1 of the Notes to Consolidated Financial Statements regarding a recently adopted accounting pronouncement and
a recent accounting pronouncement not yet adopted as of December 31, 2025.

Results of Operations

The following table summarizes our results of operations for the periods presented:

Year Ended December 31,
2025 2024 (As Restated) 2023
(In thousands, except percentages)
Revenue........ccoeevveveneenieieeeen, $ 2,790,459 100.0% $ 2,207,100 100.0% $ 1,821,072 100.0%
Cost of revenue...........cccceeeeeneennn. 1,250,718 44 8 986,230 447 799,953 439
Gross profit ......coeceeveereennne 1,539,741 55.2 1,220,870 55.3 1,021,119 56.1
Operating expenses:
Research and development ....... 382,263 13.7 324,748 14.7 263,643 14.5
Selling, general and
administrative...........cceeeueeeee. 428,842 15.4 356,764 16.2 275,740 15.1
Total operating expenses....... 811,105 29.1 681,512 30.9 539,383 29.6
Operating income ...........ccceeueen.e.. 728,636 26.1 539,358 24 .4 481,736 26.5
Other income, N€t...........cccouveeee... 37,580 1.4 33,554 1.6 24,105 1.3
Income before income taxes......... 766,216 27.5 572,912 26.0 505,841 27.8
Income tax expense (benefit), net. 144,733 5.2 (1,019,146) (46.1) 78,467 4.3
Net iNCOME .....oevvveeveeeveerieenereenne $ 621,483 22.3% $ 1,592,058 72.1% $§ 427,374 23.5%
Revenue

The following table summarizes our revenue by end market for the periods presented:

Year Ended December 31,
% of % of % of
End Market 2025 Revenue 2024 Revenue 2023 Revenue
(In thousands, except percentages)
Storage and Computing................ $ 732,522 26.3% $ 501,576 227% $ 491,139 27.0%
Enterprise Data..........cccccveevvennennen. 701,846 25.2 716,264 32.5 322,980 17.7
AUtOMOLtIVE....eveeeierieieeieeie e 592,518 21.2 413,973 18.8 394,665 21.7
Communications..........cc..ceeeuveeennns 309,064 11.1 225,905 10.2 204,911 11.3
CONSUMET ....ovveneieniieieeieeeieieenens 255,155 9.1 202,015 9.1 234,660 12.9
Industrial .......ccooveeerieiieieee, 199,354 7.1 147,367 6.7 172,717 9.4
1] | R $ 2,790,459 100.0% $ 2,207,100 100.0% $ 1,821,072 100.0%

Revenue for the full year ended December 31, 2025 was $2.8 billion, an increase of $583.4 million, or 26.4%, from
$2.2 billion for the year ended December 31, 2024. The increase in revenue was primarily due to increases in shipment
volume.

By end market, full year 2025 revenue for storage and computing of $732.5 million increased $230.9 million, or 46.0%,
from the same period in 2024. This increase was primarily driven by increased sales of power solutions for memory,
storage, notebooks and graphic cards. Revenue from the enterprise data market decreased $14.4 million, or 2.0%, from the
same period in 2024. Full year 2025 automotive revenue of $592.5 million increased $178.5 million, or 43.1%, from the
same period in 2024. This increase was broad-based and primarily driven by increased sales of our highly integrated
applications supporting advanced driver assistance systems and infotainment. Communications revenue of

$309.1 million increased $83.2 million, or 36.8%, from the same period in 2024 due to higher sales of power solutions for
optical modules and routers. Full year 2025 consumer revenue of $255.2 million increased $53.2 million, or 26.3%, from
the same period in 2024. This increase was a result of higher sales of products for home appliances and gaming. Revenue
of $199.4 million from the industrial market increased $52.0 million, or 35.3%, from the same period in 2024 due to higher
sales for power sources and instrumentation applications.

38



Cost of Revenue and Gross Margin

Cost of revenue primarily consists of costs incurred to manufacture, assemble and test our products, as well as warranty
costs, inventory-related and other overhead costs, and stock-based compensation expenses.

Year Ended December 31,
2025 2024 2023
(In thousands, except percentages)
COSE O TEVENUC. ...t $ 1,250,718  $ 986,230 $ 799,953
As a percentage Of TEVENUE ......ccecvierieeriienieeiiiesieesieeeve e eseee e 44.8% 44.7% 43.9%
GTOSS PIOTIL...cvieiceictiieeictee ettt ettt ettt ettt et anas $ 1,539,741 $ 1,220,870 $ 1,021,119
GIOSS MATZIN ...eeviiieiieieeie et eeeeeeeeeteesteeseeaeeeseeseesseeseessesssessaesseesses 55.2% 55.3% 56.1%

Cost of revenue was $1,250.7 million, or 44.8% of revenue, for the year ended December 31, 2025, and $986.2 million, or
44.7% of revenue, for the year ended December 31, 2024. The $264.5 million increase in cost of revenue was primarily
driven by higher shipment volume.

Gross margin was 55.2% for the year ended December 31, 2025, compared with 55.3% for the year ended December 31,
2024. The decrease in gross margin was mainly driven by higher warranty expenses as a percentage of revenue, partially
offset by lower inventory write-downs as a percentage of revenue.

Research and Development (“R&D”)
R&D expenses primarily consist of cash-based compensation and benefits, stock-based compensation and deferred

compensation for design and product engineers, expenses related to new product development and supplies, and facility
costs.

Year Ended December 31,
2025 2024 2023
(In thousands, except percentages)
R&D EXPEIISES.....o.veuvvieieiereeiieteeieeseseeeseteesesesssesess s esesssesesessesesnasns $ 382,263 $ 324,748 $ 263,643
As a percentage Of TEVENUE ........eevuieiiiiiirieieieeeee e 13.7% 14.7% 14.5%

R&D expenses were $382.3 million, or 13.7% of revenue, for the year ended December 31, 2025, and $324.7 million, or
14.7% of revenue, for the year ended December 31, 2024. The $57.6 million increase in R&D expenses was primarily due
to a $30.1 million increase in cash-based compensation and benefits, a $9.1 million increase in new product development
expenses, a $5.8 million increase in laboratory and other supplies, and a $4.1 million increase in stock-based compensation
and related payroll taxes.

Selling, General and Administrative (“SG&A”)
SG&A expenses primarily include cash-based compensation and benefits, stock-based compensation and deferred

compensation for sales, marketing and administrative personnel, travel expenses, facilities costs, third-party service fees
and legal expenses.

Year Ended December 31,
2025 2024 2023
(In thousands, except percentages)
SGEA CXPEINSES ...vevveerrienrierrietreeteesteesreereeeeseeseesseeseesesssesseesseeseens $ 428842 $ 356,764 $ 275,740
As a percentage Of TEVENUE ......c.cevvieeieeriieeieeiieesie e e ere e eseee e 15.4% 16.2% 15.1%

SG&A expenses were $428.8 million, or 15.4% of revenue, for the year ended December 31, 2025, and $356.8 million, or
16.2% of revenue, for the year ended December 31, 2024. The $72.0 million increase in SG&A expenses was primarily
driven by a $37.3 million increase in cash-based compensation and benefits, and a $23.8 million increase in stock-based
compensation and related payroll taxes.
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Other Income, Net

Other income, net, was $37.6 million for the year ended December 31, 2025, compared with $33.6 million for the year
ended December 31, 2024.

Income Tax Expense (Benefit), Net

The budget reconciliation bill H.R.1 (“H.R.1 Act”) signed into law on July 4, 2025, makes permanent certain expiring
provisions of the 2017 Tax Cuts and Jobs Act and makes modifications to the existing tax framework. The primary impact
for the current year is the immediate tax expensing of prior year unamortized and current year domestic R&D expenses and
accelerated depreciation in the year ended December 31, 2025. Our tax provision for the year ended December 31, 2025
includes the estimated impact of the H.R.1 Act.

The income tax expense for the year ended December 31, 2025 was $144.7 million, or 18.9% of pre-tax income. The
effective tax rate was lower than the federal statutory rate of 21% primarily due to income generated by our subsidiaries in
lower tax jurisdictions and research tax credits. The lower effective tax rate relative to the federal statutory rate

was partially offset by the U.S. taxation of foreign earnings and non-deductible stock-based compensation.

The income tax benefit for the year ended December 31, 2024 was $1.0 billion, or 177.9% of pre-tax income. The effective
tax rate was lower than the federal statutory rate of 21% primarily due to tax benefits associated with a ten-year tax
incentive. In 2024, one of our foreign subsidiaries was granted a ten-year tax incentive, beginning in 2025. A deferred tax
benefit of $1.1 billion, net of $0.2 billion of deferred tax liability and $0.1 billion of valuation allowance, was recorded
during the year ended December 31, 2024 to reflect the estimated future reductions in cash tax paid in that

jurisdiction associated with the incentive. Furthermore, the effective tax rate for the year ended December 31, 2024
benefited from lower statutory tax rates at certain of our foreign subsidiaries. The effective tax rate was partially offset by
the inclusion of the global intangible low-taxed income (“GILTI”) tax, the addition of a valuation allowance against foreign
tax assets, and excess tax benefits from stock-based compensation.

In December 2024, we completed an intercompany transaction that resulted in one of our foreign subsidiaries recording a
step up in the tax basis of intangible assets of $23.2 billion. This resulted in a deferred tax difference between the U.S.
GAAP basis and local tax basis of the specified intangibles. We do not expect to realize the deferred tax asset for U.S.
GAAP purposes; therefore, we have recorded a full valuation allowance of $23.2 billion as of December 31, 2024 which
remains the same as of December 31, 2025.

In January 2025, the OECD released new Administrative Guidance on the application of the Global Anti-Base Erosion
Model Rules. We will continue to evaluate the impact of this release and of other future guidance on our future global tax
provision.

Liquidity and Capital Resources

December 31,

2025 2024 (As Restated)
(In thousands, except percentages)
Cash and cash eqUIVAIENTS...........ccocoieriieciieiiee ettt e $ 1,099,302 $ 691,816
ShOrt-term INVESTMENTS. ....c.veiiviieiieiiieeieecieceteeeetteeeteeeeteeeeteeereeeereeeveeeneesereesaneens 157,243 171,130
Total cash, cash equivalents and short-term investments..............ccccceecverreennen. $ 1,256,545 $ 862,946
Percentage of total aSSELS.......ccevirireriririeieiecteresee et 30.0% 24.5%
TOLAL CUITEINE ASSEES -..veeveeeeeeeeeeeeeeeeeeeeeeee et et et eeeeeseeueeaesae et et eseeseesenseseeeeeeeeneenennen $ 2,183,802 §$ 1,565,053
Total current [Habilities ..........coieviieiieiiiicie ettt e (369,365) (294,567)
WOTKING CaPItal......cceicviiiieiiiciieiticie ettt $ 1,814,437 $ 1,270,486

As of December 31, 2025, we had cash and cash equivalents of $1.1 billion and short-term investments of $157.2 million,
compared with cash and cash equivalents of $691.8 million and short-term investments of $171.1 million as of December
31, 2024. As of December 31, 2025, $672.9 million of cash and cash equivalents and $157.2 million of short-term
investments were held by our foreign subsidiaries. For the years ended December 31, 2025 and 2024, we repatriated

$275 million and $642 million, respectively, of cash from certain of our foreign subsidiaries to the U.S. with immaterial tax
impact. The proceeds are primarily used to fund our stock repurchase program, dividend program and ongoing business
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operations. We may repatriate additional cash from certain of our foreign subsidiaries in future periods. We anticipate that
earnings from other foreign subsidiaries will continue to be indefinitely reinvested.

Summary of Cash Flows

The following table summarizes our cash flow activities for the periods presented:

Year Ended December 31,
2025 2024 2023
(In thousands)
Net cash provided by operating activities............c.cceeveevreierivrerierennen. $ 838,202 $ 788,410 $ 638,213
Net cash provided by (used in) investing activities ............ccoecverveennen. (157,269) 223,047 (178,726)
Net cash used in financing activities ...........cceeveveveeecierienierieeieseennnn (285,863) (872,227) (183,725)
Effect of change in exchange rates..........ccoccevvereenienieecieeieeeeeene 12,510 (8,470) (3,310)
Net increase in cash, cash equivalents and restricted cash.................. $ 407,580 $ 130,760 $ 272,452

For the year ended December 31, 2025, the $49.8 million increase in net cash provided by operating activities compared to
the prior period was primarily due to increased accounts receivable collections, partially offset by increased inventory
purchases and other changes in working capital.

For the year ended December 31, 2025, the $380.3 million decrease in net cash provided by investing activities compared to
the prior period was primarily due to $403.3 million in lower net sales of investments.

For the year ended December 31, 2025, the $586.4 million decrease in net cash used in financing activities compared to the
prior period was primarily due to a $628.6 million decrease in stock repurchases, partially offset by a $44.2 million increase
in dividends and dividend equivalent payments.

Cash Requirements

Although consequences of economic uncertainties and macroeconomic conditions, including tariffs and retaliatory
measures and announcements regarding the same, and many other factors could adversely affect our liquidity and capital
resources in the future, and cash requirements may fluctuate based on the timing and extent of many factors such as those
discussed above, we believe that our balances of cash, cash equivalents and short-term investments of $1.3 billion as of
December 31, 2025, along with cash generated by ongoing operations, will be sufficient to satisfy our liquidity
requirements for the next 12 months.

Our material cash requirements include the following contractual and other obligations:
Purchase Obligations

Purchase obligations represent commitments to our suppliers and other parties requiring the purchases of goods or services.
Our purchase obligations primarily consist of wafer and other inventory purchases, assembly and other manufacturing
services, construction of manufacturing and R&D facilities, purchases of production and other equipment, and license
arrangements.

As of December 31, 2025, total estimated future unconditional purchase commitments to all suppliers and other
parties were $442.2 million, of which $389.8 million was due within a year.

Capital Return to Stockholders

In February 2025, our Board of Directors approved a new stock repurchase program authorizing us to repurchase up to
$500.0 million of our common stock through February 2028. Shares are retired upon repurchase. We repurchased
approximately 8,000 shares of our common stock for an aggregate purchase price of $6.6 million during the year ended
December 31, 2025. As of December 31, 2025, $493.4 million remained available for future repurchases under the
program.
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We currently have a dividend program approved by our Board of Directors, pursuant to which we intend to pay quarterly
cash dividends on our common stock. Based on our historical practice, stockholders of record as of the last business day of
the quarter are entitled to receive the quarterly cash dividends when and if declared by the Board of Directors, which are
payable to the stockholders in the following month. As of December 31, 2025, accrued dividends totaled $76.0 million. The
declaration of any future cash dividends is at the discretion of our Board of Directors and will depend on, among other
things, our financial condition, results of operations, capital requirements, business conditions and other factors that our
Board of Directors may deem relevant, as well as a determination that cash dividends are in the best interests of

our stockholders.

In February 2026, our Board of Directors approved an increase in the quarterly cash dividend from $1.56 per share to
$2.00 per share, which amount will be paid on April 15, 2026 to all stockholders of record as of the close of business on
March 31, 2026.

Other Long-Term Obligations

Other long-term obligations primarily include deferred compensation plan liabilities and accrued dividend equivalents. As
of December 31, 2025, these obligations totaled $107.9 million.

Item 7A. Quantitative and Qualitative Disclosures about Market Risk
Interest Rate Risk

Our cash equivalents and short-term investments are subject to market risk, primarily interest rate and credit risk. Our
investments are managed by outside professional managers within investment guidelines set by management and approved
by the Audit Committee of the Board of Directors. Such guidelines include security type, credit quality and maturity and
are intended to limit market risk by restricting our investments to high quality debt instruments with relatively short-term
maturities. Based on our investment positions as of December 31, 2025, the impact of changes in interest rates on our
interest income was immaterial.

Investments in debt securities are classified as available-for-sale, which are reported at fair value with the unrealized gains
or losses being included in accumulated other comprehensive loss on the Consolidated Balance Sheets. When the fair value
of an investment is below its amortized cost basis, unrealized losses due to changes in interest rates (i.e., non-credit loss
factors) are not recognized in our results of operations unless we have the intent to sell the securities, or it is more likely
than not that we will be required to sell the securities before recovery of the entire amortized cost basis. Based on our
investment positions as of December 31, 2025, there was no impact of changes in interest rates on the fair value of our
investments. Any losses resulting from such interest rate changes would only be realized if we sold the investments prior to
maturity.

We do not use derivative financial instruments in our investment portfolio.
Foreign Currency Exchange Risk

Our worldwide sales are primarily denominated in U.S. dollars. Accordingly, the reporting of our sales is not subject to
foreign currency rate changes. The functional currency of our offshore non-sales operations is generally the local currency,
primarily the Renminbi, the New Taiwan Dollar and the Euro. We incur foreign currency exchange gains or losses related
to certain transactions, including intercompany transactions between the U.S. and our foreign subsidiaries, that are
denominated in a currency other than the functional currency. Gains or losses from the remeasurement and settlement of the
balances are reported in other income, net, on the Consolidated Statements of Operations. Fluctuations in foreign currency
exchange rates have not had a material impact on our results of operations for the periods presented.
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Report of Independent Registered Public Accounting Firm
To the Stockholders and the Board of Directors of Monolithic Power Systems, Inc.
Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Monolithic Power Systems, Inc. (the Company) as of
December 31, 2025 and 2024, the related consolidated statements of operations, comprehensive income,

stockholders’ equity and cash flows for each of the three years in the period ended December 31, 2025, and the related
notes (collectively referred to as the “consolidated financial statements™). In our opinion, the consolidated financial
statements present fairly, in all material respects, the financial position of the Company at December 31, 2025 and 2024,
and the results of its operations and its cash flows for each of the three years in the period ended December 31, 2025, in
conformity with U.S. generally accepted accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United
States) (PCAOB), the Company’s internal control over financial reporting as of December 31, 2025, based on criteria
established in Internal Control—Integrated Framework issued by the Committee of Sponsoring Organizations of the
Treadway Commission (2013 framework), and our report dated February 27, 2026 expressed an adverse opinion thereon.

Restatement of 2024 Financial Statements

As discussed in Note 2 to the consolidated financial statements, the 2024 consolidated financial statements have been
restated to correct a misstatement.

Basis for Opinion

These financial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion
on the Company’s financial statements based on our audits. We are a public accounting firm registered with the PCAOB
and are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the
applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and
perform the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement,
whether due to error or fraud. Our audits included performing procedures to assess the risks of material misstatement of the
financial statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures
included examining, on a test basis, evidence regarding the amounts and disclosures in the financial statements. Our audits
also included evaluating the accounting principles used and significant estimates made by management, as well as
evaluating the overall presentation of the financial statements. We believe that our audits provide a reasonable basis for our
opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current period audit of the financial statements
that was communicated or required to be communicated to the audit committee and that: (1) relates to accounts or
disclosures that are material to the financial statements and (2) involved our especially challenging, subjective or complex
judgments. The communication of the critical audit matter does not alter in any way our opinion on the consolidated
financial statements, taken as a whole, and we are not, by communicating the critical audit matter below, providing a
separate opinion on the critical audit matter or on the accounts or disclosure to which it relates.

Income Taxes — Realizability of foreign tax incentive

Description As discussed in Note 13 to the financial statements, in 2024 the Company was granted a tax incentive with a

of the ten-year life by a foreign jurisdiction, eligible to be utilized beginning in 2025. This tax incentive is

Matter recognized as a deferred tax asset of $1.1 billion, net of $0.2 billion of deferred tax liability and $0.1 billion
valuation allowance to reduce the carrying value of the deferred tax asset to the amount management believes
it is more likely than not to realize.

Auditing the realizability of the deferred tax asset for the foreign tax incentive was complex as the assessment
process includes forecasting future sources of taxable income, scheduling the use of the tax incentive, which
involves subjective assumptions, and the amounts involved are material to the financial statements as a whole.
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How We We obtained an understanding, evaluated the design and tested the operating effectiveness of controls over

Addressed management’s development of the analysis of the realizability of the foreign tax incentive expected to be

the Matter utilized.

in Our

Audit To test the realizability of the deferred tax asset related to the foreign tax incentive, we performed audit
procedures that included, among others, testing the significant assumptions used in the forecasted taxable
income, including validating the completeness and accuracy of the underlying data supporting the assumptions
and estimates. We compared the more sensitive assumption related to revenue growth to current industry and
the Company’s own historical results. We also assessed the historical accuracy of management’s own forecasts.
In addition, we tested the Company’s scheduling of the utilization of the foreign tax incentive with the assistance
of our tax professionals.

/s/ Ernst & Young LLP
We have served as the Company’s auditor since 2019.

San Jose, California
February 27, 2026

45



Report of Independent Registered Public Accounting Firm
To the Stockholders and the Board of Directors of Monolithic Power Systems, Inc.
Opinion on Internal Control Over Financial Reporting

We have audited Monolithic Power Systems, Inc.’s internal control over financial reporting as of December 31, 2025, based
on criteria established in Internal Control—Integrated Framework issued by the Committee of Sponsoring Organizations of
the Treadway Commission (2013 framework) (the COSO criteria). In our opinion, because of the effect of the material
weakness described below on the achievement of the objectives of the control criteria, Monolithic Power Systems, Inc. (the
Company) has not maintained effective internal control over financial reporting as of December 31, 2025, based on the COSO
criteria.

A material weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting, such that
there is a reasonable possibility that a material misstatement of the company’s annual or interim financial statements will not
be prevented or detected on a timely basis. The following material weakness has been identified and included in
management’s assessment. A material weakness was identified in controls related to the Company’s review of deferred
income taxes.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States)
(PCAOB), the consolidated balance sheets of the Company as of December 31, 2025 and 2024, the related consolidated
statements of operations, comprehensive income, stockholders’ equity and cash flows for each of the three years in the period
ended December 31, 2025, and the related notes. This material weakness was considered in determining the nature, timing
and extent of audit tests applied in our audit of the 2025 consolidated financial statements, and this report does not affect our
report dated February 27, 2026, which expressed an unqualified opinion thereon.

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and for its
assessment of the effectiveness of internal control over financial reporting included in the accompanying Management’s
Report on Internal Control over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal
control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and are
required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable
rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform
the audit to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in
all material respects.

Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material
weakness exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk,
and performing such other procedures as we considered necessary in the circumstances. We believe that our audit provides a
reasonable basis for our opinion.

Definition and Limitations of Internal Control Over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the
reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles. A company’s internal control over financial reporting includes those policies and procedures
that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and
dispositions of the assets of the company; (2) provide reasonable assurance that transactions are recorded as necessary to
permit preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and
expenditures of the company are being made only in accordance with authorizations of management and directors of the
company; and (3) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company’s assets that could have a material effect on the financial statements.
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Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

/s/ Ernst & Young LLP

San Jose, California
February 27, 2026
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MONOLITHIC POWER SYSTEMS, INC.
CONSOLIDATED BALANCE SHEETS
(In thousands, except par value)

December 31,

2024 (As
2025 Restated)
ASSETS
Current assets:
Cash and cash eqUIVAIENLS ...........ccuevrieiiieciiiieieese ettt $ 1,099,302 $ 691,816
ShOTt-tEIM INVESTMENTS .......vviiiieiiieieiiie ettt eeee e e e et e e eaeeeeeeaaeeeeeaaeeeens 157,243 171,130
ACCOUNTS TECEIVADIE, NET......iouiiiiiiiiie et eeaaee s 255,626 172,518
TIIVEINLOTICS ...ttt e e e e e e e e eeaeeeeeeateeeeenaeeeeenneeeennneeean 564,649 419,611
OthEr CUITENT ASSELS.....ccuveeeeieeeeeeeteeeeeeee e et e e eete e e e e e e e et e e eeeareeeeeaeeeeenseeeeeaneeeennneeean 106,982 109,978
TOtAl CUITENE ASSELS.....uvveeeeerieeeeeeeeeeeteeeeeteeeeete e e e e e e eeaaeeeeeaeeeeeaeeeeeaeeeeenneeeennneeean 2,183,802 1,565,053
Property and eqUIPMENt, NEt........c.occuirierieriieieeie ettt ettt ee e e e eseenesenes 627,689 494,945
Acquisition-related intangible asSets, NEt........ccveviereirierierieeeie et 8,790 9,938
GOOAWILL...ceeiiiiii ettt et e e e s b e e et e e s b e e easeestbeesaseesabeesaseessseennneanes 25,944 25,944
Deferred tax @SSELS, MET.....cccuuuiiiiiei i eee et ee e e e e et e e e e e e s eeaeaeeeeesseenaaareeeeessesnnnnees 1,182,883 1,225,565
Other 10NZ-TEIMN ASSELS.....ueeiuiiieieiieiieieete et ettt ettt et e et e e enteenaesseesneenes 165,091 194,377
TOAL BSSEES ..ot eeeeeee et et e et e e e eeee e ee st e st eeeeeeeeeeeeeeeeneeeneeeneseneseeeseenaeenaeenneans $ 4,194,199 $ 3,515,822
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
ACCOUNLS PAYADIE ...ttt ettt $ 138272 $ 102,526
Accrued compensation and related benefits...........cooceeieeiiiieniieiie e 85,963 63,918
Other accrued HADIIITIES .....oouveeeiieiieicieeeeee et e e e e e e eaaeeeeeeeeeans 145,130 128,123
Total CUIrent HADIIITIES .....vvviiiiiiiiiieieee et e e e e e e e e e e enneaes 369,365 294,567
Income tax HADIIITIES ......ooieeeiiiieiiee e e e e e 75,022 65,193
Deferred tax HabIlities .......co.ueiieeueiee et e s 90,480 93,367
Other long-term Habilities ..........ccvieviiiiiiieiieiecie et e e ene e 127,835 111,570
TOtal THADIIITIES ....veeevveeceieeceee ettt ettt e et e et eeeaeeeeaeeeeaneens 662,702 564,697
Commitments and contingencies (Note 14)
Stockholders’ equity:
Common stock and additional paid-in capital: $0.001 par value; shares authorized:

150,000; shares issued and outstanding: 48,709 and 47,823, respectively............... 936,998 706,817
Retained Carmings........cccvevviiieriieiieiieieetesit et ete e te e seesae e e eseesseesbeessesssessaesseenns 2,609,651 2,292.819
Accumulated other comprehensive 10SS........ccovvievvieiieiirieieeee e (15,152) (48,511)

Total StOCKhOIAErS™ @QUILY .....cvieevieeieeiiesiieieeie ettt ettt eeae e e neeens 3,531,497 2,951,125

Total liabilities and stockholders’ €qUILY ........cccevverierieriieiieieeeese e $ 4,194,199 $ 3,515,822

See accompanying notes to consolidated financial statements.
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MONOLITHIC POWER SYSTEMS, INC.
CONSOLIDATED STATEMENTS OF OPERATIONS
(In thousands, except per share amounts)

Year Ended December 31,
2024
2025 (As Restated) 2023

REVEINUE ......cviiiiiiiieietee ettt et eeve e eve e eaee s $ 2,790,459 $ 2,207,100 $ 1,821,072
COSt OF TEVEINUE. ...t e e e eaaaees 1,250,718 986,230 799,953

GIOSS PIOTIE cuviiviieeiiciiecteeie ettt e ns 1,539,741 1,220,870 1,021,119
Operating expenses:

Research and development ..........ccoeeveveevieniieieciecieceeeeee e 382,263 324,748 263,643
Selling, general and administrative............oceeeveeeereeneerieeeeeeeniens 428,842 356,764 275,740

Total OPerating EXPENSES.......coueeververreerreereereeeesreereeseeneseeenns 811,105 681,512 539,383
OPErating INCOIME ........cuvieeeeereerrieriereeteesteesreeaeeeeseesreesseessesseesseesseens 728,636 539,358 481,736
Other INCOMIE, NEL ......oovvviiiiiiieeeeee ettt e e 37,580 33,554 24,105
Income before INCOME LAXES......ccouviiiveeeiee e 766,216 572,912 505,841
Income tax expense (benefit), Net........ccocvvevvieeiirieeniieniei e 144,733 (1,019,146) 78,467
INEEINCOINIE ...ttt ettt eae e eaeeaeesaeans $ 621,483 $ 1,592,058 $ 427,374
Net income per share:

BaSIC . cviiitie et $ 1294 $ 3276 $ 8.98

DAIULEd....ceveiiieeee e e e s $ 12.86 $ 3260 $ 8.76
Weighted-average shares outstanding:

BaASIC . itiiitie ettt et e 48,035 48,599 47,610

DAIULEd....c.eviiiieie e 48,309 48,835 48,771

See accompanying notes to consolidated financial statements.
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MONOLITHIC POWER SYSTEMS, INC.
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

(In thousands)
Year Ended December 31,
2024
2025 (As Restated) 2023

NEE INCOIMIC vt e et et e et et e e eeeeeeeeseeeeene st et et eeseeseneennenaeas $ 621,483 $ 1,592,058 § 427374
Other comprehensive income (loss), net of tax:

Foreign currency translation adjustments.............ccccceeeveveereenennen. 33,576 (22,843) (9,528)

Change in unrealized gains and losses on available-for-sale

securities, net of tax of $285, $(153) and $1,352, respectively... (217) 1,394 5,543

Other comprehensive income (10ss), net 0f tax .......cccvveeeerieiieeciinnnn, 33,359 (21,449) (3,985)
Comprehensive INCOME ......cooveeveviireieiieieeieieeeee e $ 654,842 $ 1,570,609 $ 423,389

See accompanying notes to consolidated financial statements.
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MONOLITHIC POWER SYSTEMS, INC.
CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY
(In thousands, except per share amounts)

Common Stock and Accumulated
Additional Paid-in Other Total
Capital Retained Comprehensive Stockholders’
Shares Amount Earnings Loss Equity
Balance as of January 1, 2023 .........ccocooveveurnnnnnne. 47,107 $ 975276 $ 716,403 $ (23,077) $ 1,668,602
NEE INCOME ..o - - 427,374 - 427,374
Other comprehensive 10SS ........ceeeveeverieciienennnnns - - - (3,985) (3,985)
Dividends and dividend equivalents declared
($4.00 per share) ..........cceeeeiecievieriesieeeeeeeeenns - - (196,713) - (196,713)
Common stock issued........ccceeeevveeeeveeeeeireeeenne.. 928 8,686 - - 8,686
Repurchases of common stock...........cccoecverevennene (7N (3,741) - - (3,741
Stock-based compensation expense ..................... - 149,716 - - 149,716
Balance as of December 31, 2023 ..........ccccovenenee. 48,028 1,129,937 947,064 (27,062) 2,049,939
Net income (As Restated).........ccoevevvveciinieneennnnns - - 1,592,058 - 1,592,058
Other comprehensive 10SS ........ccoocvevverereienienienns - - - (21,449) (21,449)
Dividends and dividend equivalents declared
($5.00 per Share) ..........cceeeevecievierienieeeeeeeenns - - (246,303) - (246,303)
Common stock issued.........c.c.coevveeeeieeeeecneeennee.. 796 8,727 - - 8,727
Repurchases of common stock..........cccoeeereeennene (1,001)  (637,478) - - (637,478)
Stock-based compensation expense ..................... - 205,631 - - 205,631
Balance as of December 31, 2024 (As Restated) . 47,823 706,817 2,292,819 (48,511) 2,951,125
NEL INCOMIE ..t - - 621,483 - 621,483
Other comprehensive inCome...........ceeverveenennnens - - - 33,359 33,359
Dividends and dividend equivalents declared
($6.24 per share) .........cceeveeeeenieeeeieeeeeeenn - - (304,651) - (304,651)
Common Stock 1SSUEd........ccuvvivveieeiiiiieeieeeeeeen. 894 9,220 - - 9,220
Repurchases of common stock...........ccoeveeviennens (®) (6,483) - - (6,483)
Stock-based compensation expense ..................... - 227,444 - - 227,444
Balance as of December 31, 2025 .......ccccovevennne 48,709 $§ 936,998 $ 2,609,651 $ (15,152) $ 3,531,497

See accompanying notes to consolidated financial statements.
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MONOLITHIC POWER SYSTEMS, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)
Year Ended December 31,
2024
2025 (As Restated) 2023
Cash flows from operating activities:
NEE INCOMIC <ot eee e et et e et et et eeeeeueeseeeeene st eeeeeteeseenessesnenaens $ 621,483 $ 1,592,058 $ 427374
Adjustments to reconcile net income to net cash provided by
operating activities:
Depreciation and amortization.............cc.ecveecveeeeneesieenreecveseeseennens 52,513 36,430 40,168
Amortization of discount on available-for-sale securities .............. (4,103) (20,145) (5,277)
Gain on deferred compensation plan investments ..............ccccueenee.. (10,033) (9,400) (8,505)
Deferred taxes, NEL........coovviiieeeeeeceeeeeeeeee e 39,694 (1,108,269) 5,865
Stock-based cOmpensation EXPENnSe.........ceevueeueereereeeneeeeeeeeneeneenns 227,491 205,640 149,711
ONET .ttt enaens (737) 28 (1,447)
Changes in operating assets and liabilities:
ACCOUNES TECEIVADIE ..o (83,066) 7,325 2,884
INVENEOTICS. .. ueivieiieeiiceie ettt ettt et ae e (145,077) (35,215) 63,583
OthET @SSELS ..eviivieiee ettt e e e e e e e e e eenes 60,119 54,544 (24,310)
AcCCOUNtS PAYADIE ......oeeviiiiiieiicieeiecte e e 41,239 23,169 4,797
Accrued compensation and related benefits...........cccceeeveevenenee. 19,827 8,743 (31,187)
Income tax Habilities .........covecvieieeieniieieie e 1,994 13,226 (308)
Other accrued Habilities .........ccc.eeeeevieiiiieeeeeeeeeeeee e 16,858 20,276 14,865
Net cash provided by operating activities..........c.cceevveeverueenen. 838,202 788,410 638,213
Cash flows from investing activities:
Purchases of property and equipment..............ccoecvevvereerieeieneennen. (172,013) (146,118) (57,578)
Purchases of intangible aSSets...........cceveververirereerierieeeie e (2,928) (18,175) -
Purchases of inVeStMents...........ccoevevvieeieienieniieieee e (397,429) (1,082,706) (582,603)
Maturities and sales of INVEStMENTS .......ccevvvvieeiiiiiiiiieee e, 419,578 1,508,135 468,308
Cash paid for acquisition, net of cash acquired ...........cceccereuernnen. - (33,283) -
Contributions to deferred compensation plan.............cccceevevveennennen. (4,477) (4,806) (6,853)
Net cash provided by (used in) investing activities ................. (157,269) 223,047 (178,726)
Cash flows from financing activities:
Property and equipment purchased on extended payment terms.... (2,600) (4,087) (2,826)
Proceeds from common Stock iSSUed.........cooovvvivviieiiiieiiiiieeeeenen, 9,220 8,727 8,686
Repurchases of common StOCK ........c.coevvieeiieiciieniiieiiieeiee e (7,686) (636,244) (3,741)
Dividends and dividend equivalents paid ............cccccvevvvecrinvennnennen. (284,797) (240,623) (185,844)
Net cash used in financing activities.........c.cceevveereeveeeenreennnn. (285,863) (872,227) (183,725)
Effect of change in exchange rates..........ccoeveveeveeniieiecieeieceeieeenene 12,510 (8,470) (3,310)
Net increase in cash, cash equivalents and restricted cash ................. 407,580 130,760 272,452
Cash, cash equivalents and restricted cash, beginning of period........ 691,941 561,181 288,729
Cash, cash equivalents and restricted cash, end of period.................. $ 1,099,521 $ 691,941 $ 561,181
Reconciliation of cash, cash equivalents, and restricted cash to
the consolidated balance sheets:
Cash and cash equivalents ..............ccooeeieieieieeeieeeece e $ 1,099,302 $ 691,816 $ 527,843
Restricted cash included in other current assets........coovvevevvveeneen. - - 33,204
Restricted cash included in other long-term assets......................... 219 125 134
Total cash, cash equivalents, and restricted cash ......................... $ 1,099,521 $ 691,941 $ 561,181
Supplemental disclosures for cash flow information:
Cash paid for income taxes, NEt..........cceeveveeereereeeieeeeeeeeeeeeeeennes $ 95,061 $ 79,562 $ 85,128
Non-cash investing and financing activities:
Liability accrued for property and equipment purchases ............ $ 14,521 § 22,292 § 1,784
Liability accrued for dividends and dividend equivalents........... $ 80,588 §$ 63,409 §$ 53,213

See accompanying notes to consolidated financial statements.
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MONOLITHIC POWER SYSTEMS, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES
Business

Monolithic Power Systems, Inc. (the “Company”’) was incorporated in the State of California on August 22, 1997. On
November 17, 2004, the Company was reincorporated in the State of Delaware. MPS is a fabless global company that
provides high-performance, semiconductor-based power electronics solutions. MPS’s mission is to reduce energy and
material consumption to improve all aspects of quality of life and create a sustainable future.

Basis of Presentation

The consolidated financial statements include the accounts of the Company and its wholly-owned subsidiaries.
Intercompany accounts and transactions have been eliminated in consolidation.

Use of Estimates

The preparation of financial statements in conformity with U.S. GAAP requires management to make estimates and
assumptions that affect the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the
date of the consolidated financial statements, and reported amounts of revenue and expenses during the reporting period.
Significant estimates and assumptions used in these consolidated financial statements primarily include those related to
income tax valuation allowances and stock-based compensation. Actual results could differ from these estimates and
assumptions, and any such differences may be material to the Company’s consolidated financial statements.

Foreign Currency

The functional currency of the Company’s foreign subsidiaries is the local currency, with the exception of certain
subsidiaries that invoice revenues in U.S. Dollars. Some subsidiaries are located in China, Taiwan and Europe, which
utilize the Renminbi, the New Taiwan Dollar and the Euro as their currencies, respectively. Accordingly, assets and
liabilities of the foreign subsidiaries are translated using exchange rates in effect at the end of the period. Revenue and costs
are translated using average exchange rates for the period. The resulting translation adjustments are recorded in
accumulated other comprehensive loss on the Consolidated Balance Sheets.

In addition, the Company incurs foreign currency exchange gains or losses related to certain transactions, including
intercompany transactions, that are denominated in a currency other than the functional currency. Foreign currency
exchange gains and losses in connection with the remeasurement and settlement of the balances were reported in other
income, net, on the Consolidated Statements of Operations and were not material in any of the periods presented.

For intercompany transactions that are of a long-term investment nature, the Company records the foreign currency
exchange gains and losses in accumulated other comprehensive loss on the Consolidated Balance Sheets.

Cash Equivalents and Debt Investments

The Company classifies all highly liquid investments with stated maturities of three months or less from date of purchase as
cash equivalents. The Company may classify investments with maturities beyond one year as short-term based on the
nature of the investments and their availability for use in current operations.

Cash equivalents are stated at cost, which approximates fair market value. The Company’s short-term and long-term debt
investments are classified as available-for-sale securities and are stated at their fair market value, with unrealized gains and
losses recorded in accumulated other comprehensive loss on the Consolidated Balance Sheets. Premiums and discounts on
debt investments are generally amortized or accreted over the life of the related available-for-sale securities. Interest income
is recognized when earned. The cost of investments sold is determined on the basis of the specific identification method.
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Available-for-sale investments are subject to impairment reviews when the fair value is below the amortized cost basis. If
the Company determines that the decline in fair value below the amortized cost basis is due to credit-related factors, the
impairment is recognized as an allowance on the Consolidated Balance Sheets with a corresponding adjustment to earnings.
An impairment that is not credit-related is recognized in accumulated other comprehensive loss on the Consolidated
Balance Sheets. If the Company intends to sell the impaired investments, or more likely than not will be required to sell
such investments before recovering the amortized cost basis, the entire impairment amount is recognized in earnings with a
corresponding adjustment to the amortized cost basis.

Fair Value of Financial Instruments

Fair value is defined as the price that would be received from selling an asset or paid to transfer a liability in an orderly
transaction between market participants at the measurement date. When determining the fair value, the Company considers
the principal or most advantageous market in which the Company would transact, as well as assumptions that market
participants would use when pricing the assets or liabilities. Fair value is estimated by applying the fair value hierarchy,
which prioritizes the inputs used to measure fair value into three levels, and bases the categorization within the hierarchy
upon the lowest level of input that is available and significant to the fair value measurement. See Note 5 for additional
information on the fair value of the Company’s financial instruments.

Inventory Valuation

Inventories are valued at the lower of standard cost (which approximates actual cost determined on a first-in first-out basis)
and estimated net realizable value. The Company writes down excess and obsolete inventories based on their age and
forecasted demand, which includes estimates taking into consideration the Company’s revenue forecast, outlook on market
and economic conditions, technology changes, new product introductions and changes in strategic direction. Actual demand
may differ from forecasted demand, and such a difference may have a material effect on recorded inventory values. When
the Company records a write-down on inventory, it establishes a new, lower cost basis for that inventory, and subsequent
changes in facts and circumstances will not result in the restoration or increase in that newly established cost basis.

Property and Equipment

Property and equipment are stated at cost. Depreciation commences when an asset is placed in service and available for its
intended use. Depreciation is computed using the straight-line method over the estimated useful lives of the assets.
Buildings and building improvements have estimated useful lives of 20 to 40 years. Leasehold improvements are amortized
over the shorter of the estimated useful lives or the lease period. Lab equipment and production equipment have estimated
useful lives of three to ten years. Software has estimated useful lives of one to seven years. Transportation equipment has
estimated useful lives of 5 to 20 years. Furniture and fixtures have estimated useful lives of three to five years. Land is not
depreciated.

Goodwill

Goodwill represents the excess of the fair value of purchase consideration over the fair value of net tangible and identified
intangible assets as of the date of acquisition. Goodwill is not amortized. The Company tests goodwill for impairment at
least annually in the fourth quarter of each year, or whenever events or changes in circumstances indicate that goodwill may
be impaired. The Company has elected to first assess the qualitative factors to determine whether it is more likely than not
that the fair value of the reporting unit is less than its carrying amount. If the Company determines that it is more likely than
not that the fair value of the reporting unit is less than the carrying amount, then a quantitative goodwill impairment test is
performed to measure the impairment loss. No impairment of goodwill has been identified in any of the periods presented.

Impairment of Long-Lived Assets

The Company evaluates its long-lived assets other than goodwill for impairment whenever events or changes in
circumstances indicate that the carrying amount of an asset may not be recoverable. An impairment loss would be
recognized when the sum of the undiscounted future net cash flows expected to result from the use of the asset and its
eventual disposition is less than its carrying amount. Such impairment loss would be measured as the difference between
the carrying amount of the asset and its fair value based on the present value of estimated future cash flows. The Company
did not record material impairments in any of the periods presented.
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Deferred Compensation Plan

The Company has a non-qualified, unfunded deferred compensation plan, which provides certain key employees, including
executive officers, with the ability to defer the receipt of compensation in order to accumulate funds for retirement on a tax
deferred basis. The Company does not make contributions to the plan or guarantee returns on the investments. The
Company is responsible for the plan’s administrative expenses. Participants’ deferrals and investment gains and losses
remain as the Company’s liabilities and the underlying assets are subject to claims of general creditors.

The liabilities for compensation deferred under the plan are recorded at fair value as of the end of each reporting period.
Changes in the fair value of the liabilities are included in cost of revenue and operating expenses on the Consolidated
Statements of Operations. The Company manages the risk of changes in the fair value of the liabilities by electing to match
the liabilities with investments in corporate-owned life insurance policies, mutual funds and money market funds that offset
a substantial portion of the exposure. The investments are recorded at the cash surrender value of the corporate-owned life
insurance policies, and at the fair value of the mutual funds and money market funds. Changes in the cash surrender value
of the corporate-owned life insurance policies and the fair value of mutual fund and money market fund investments are
included in other income, net, on the Consolidated Statements of Operations. The following table summarizes the deferred
compensation plan balances on the Consolidated Balance Sheets (in thousands):

December 31,

2025 2024

Deferred compensation plan asset components:

Cash surrender value of corporate-owned life insurance policies...........cccccvervrennenne $ 31,612 § 27,249

Fair value of mutual funds and money market funds.........ccccoeevvveieviiinieciiiecies 75,484 65,337
TOTAL 1.ttt ettt ettt ettt et e ettt e b e teebe e ebe e b et ese et e st ese e b e st eteebe st eteebe st esenseneesens $ 107,096 $ 92,586
Deferred compensation plan assets reported in:

Other 10NZ-TEIMN ASSELS.....cvivieiitiieeieriieeietit ettt ittt ettt st ese et essete s easesesbessesessessenas $ 107,096 $ 92,586
Deferred compensation plan liabilities reported in:

Accrued compensation and related benefits............ccocveiieeveieieeeicceeeeeeeeee $ 3,707 $ 2,323

Other long-term Habilities .........ccvieiirierieriieiecie sttt seeeseeens 103,954 93,653
TOTAL 1.ttt ettt ettt ettt et a ettt teebe e e te et et ete et e st ese et e st eteebe st be b e st esenseneesens $ 107,661 $ 95,976

Revenue Recognition

The Company recognizes revenue when it transfers control of promised goods or services to its customers in an amount that
reflects the consideration to which it expects to be entitled in exchange for those goods or services. See Note 3 for further
discussion.

R&D
Costs incurred in R&D are expensed as incurred.
Product Warranty Reserve and Rework

The Company generally provides either a one- or two-year warranty against defects in materials and workmanship and will
repair the products, provide replacements at no charge to customers or issue a refund. As they are considered assurance-
type warranties, the Company does not account for them as separate performance obligations. The Company accrues for
warranty and rework costs upon evaluation of customer specific claims. Historically, the Company’s warranty obligations
and rework costs associated with product-related claims have not been material. The estimated amount of product warranty
and rework liabilities was $10.1 million, $5.4 million, and $16.9 million for the periods ended December 31, 2025, 2024
and 2023.
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Leases

The Company determines if an arrangement is a lease at inception. Lease terms may include options to extend or terminate
the lease when it is reasonably certain that the Company will exercise that option. Operating lease right-of-use (“ROU”)
assets represent the Company’s right to use an underlying asset for the lease term, and operating lease liabilities represent
the Company’s obligation to make lease payments arising from the lease. Operating lease ROU assets and liabilities are
recognized at the commencement date based on the present value of remaining lease payments over the lease term. ROU
assets also include any initial direct costs incurred and prepaid lease payments, less lease incentives received. Because the
implicit rate in each lease is not readily determinable, the Company uses its estimated incremental borrowing rate to
determine the present value of the remaining lease payment. The Company recognizes operating lease costs on a straight-
line basis over the lease term.

The Company does not record short-term leases with a term of 12 months or less at the commencement date on the
Consolidated Balance Sheets. For lease arrangements that contain lease and non-lease components, the Company accounts
for them as single lease components.

Stock-Based Compensation

The Company’s restricted stock units (“RSUs”) include time-based RSUs, RSUs with performance conditions (“PSUs”),
and RSUs with market conditions (“MSUs”). The Company measures the cost of employee services received in exchange
for an award of equity instruments based on the grant-date fair value of the award. The fair value of time-based RSUs is
determined based on the grant date stock price. The fair value of all other awards, including PSUs that have a purchase
price adjustment and MSUs, is determined based on the Monte Carlo simulation model.

The valuation model considers inputs including stock price, expected volatility, expected term of awards, risk-free interest
rate, and expected dividend yield. Expected volatility used in the model is determined based on historical volatility of the
Company’s stock price for the period, which corresponds to the expected term of the awards, immediately preceding the
granting of the awards.

Compensation expense related to awards with service conditions is recorded on a straight-line basis over the requisite
service period. Compensation expense related to awards subject to performance or market conditions is recognized over the
requisite service period for each separately vesting tranche. For awards with market conditions, compensation expense is
not reversed if the market conditions are not satisfied. For awards with performance conditions, the Company recognizes
compensation expense when it becomes probable that the performance goals will be achieved. Management performs the
probability assessment on a quarterly basis by reviewing external factors, such as macroeconomic conditions and analog
industry revenue forecasts, and internal factors, such as our business and operational objectives and revenue forecasts.
Changes in the probability assessment of achievement of the performance conditions are accounted for in the period of
change by recording a cumulative catch-up adjustment as if the new estimate had been applied since the service inception
date. Any previously recognized compensation expense is reversed if the performance conditions are not expected to be
satisfied as a result of management’s assessment.

The Company accounts for forfeitures of equity awards when they occur.
Accounting for Income Taxes

The Company recognizes federal, state and foreign current tax liabilities or assets based on its estimate of taxes payable or
refundable in the current fiscal year by tax jurisdiction. The Company also recognizes federal, state and foreign deferred tax
assets or liabilities for its estimate of future tax effects attributable to temporary differences and carryforwards. The
Company records a valuation allowance to reduce any deferred tax assets by the amount of any tax benefits that, based on
available evidence and judgment, are not expected to be realized.

The Company’s calculation of current and deferred tax assets and liabilities is based on certain estimates and judgments and
involves dealing with uncertainties in the application of complex tax laws. The Company’s estimates of current and
deferred tax assets and liabilities may change based on, in part, added certainty, finality or uncertainty to an anticipated
outcome, changes in accounting or tax laws in the U.S. or foreign jurisdictions where the Company operates, or changes in
other facts or circumstances. In addition, the Company recognizes liabilities for potential U.S. and foreign income tax for
uncertain income tax positions taken on its tax returns if it has less than a 50% likelihood of being sustained. If the
Company determines that payment of these amounts is unnecessary or if the recorded tax liability is less than its current
assessment, the Company may be required to recognize an income tax benefit or additional income tax expense in its
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financial statements in the period such determination is made. The Company has calculated its uncertain tax positions
which were attributable to certain estimates and judgments.

Litigation and Contingencies

The Company is a party to actions and proceedings in the ordinary course of business, including challenges to the
enforceability or validity of its intellectual property, claims that the Company’s products infringe on the intellectual
property rights of others, and employment matters. The Company is subject to litigation initiated by its stockholders. The
pending proceedings involve complex questions of fact and law and will require the expenditure of significant funds and
the diversion of other resources to prosecute and defend.

In addition, from time to time, the Company becomes aware that it is subject to other contingent liabilities. When this
occurs, the Company will evaluate the appropriate accounting for the potential contingent liabilities to determine whether a
contingent liability should be recorded. In making this determination, management may, depending on the nature of the
matter, consult with internal and external legal counsel and technical experts. Based on the facts and circumstances in each
matter, the Company uses its judgment to determine whether it is probable that a contingent loss has occurred and whether
the amount of such loss can be estimated. If the Company determines a loss is probable and estimable, the Company
records a contingent loss. In determining the amount of a contingent loss, the Company takes into account advice received
from experts for each specific matter regarding the status of legal proceedings, settlement negotiations, prior case history
and other factors.

Should the judgments and estimates made by management need to be adjusted as additional information becomes available,
the Company may need to record additional contingent losses. Alternatively, if the judgments and estimates made by
management are adjusted, for example, if a particular contingent loss does not occur, the contingent loss recorded would be
reversed.

Net Income per Share

Basic net income per share is computed by dividing net income by the weighted-average number of shares of common
stock outstanding for the period. Diluted net income per share reflects the potential dilution from contingently issuable
shares and is calculated using the treasury stock method. Contingently issuable shares, including all types of equity awards,
are considered outstanding shares of common stock and included in basic net income per share as of the date that all
necessary conditions to earn the awards have been satisfied. Prior to the end of the contingency period, the number of
contingently issuable shares included in diluted net income per share is based on the number of shares, if any, that would be
issuable under the terms of the arrangement at the end of the reporting period as if the end of the reporting period were the
end of the contingency period.

Comprehensive Income

Comprehensive income represents the change in the Company’s net assets during the period from non-owner sources.
Accumulated other comprehensive loss presented on the Consolidated Balance Sheets primarily consists of foreign
currency translation adjustments.

Recently Adopted Accounting Pronouncement

In December 2023, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update

(“ASU”) 2023-09, Income Taxes (Topic 740).: Improvements to Income Tax Disclosures, which aims to improve an entity’s
income tax disclosures around its effective rate reconciliation, income taxes paid, disaggregation of income before income
taxes and income tax expense. The Company adopted the guidance during the year ended December 31, 2025 and applied
the new disclosure requirements prospectively to its 2025 annual period. Prior period disclosures have not been adjusted to
reflect the new disclosure requirements. Refer to Note 13 for further information.

New Accounting Pronouncement Not Yet Adopted as of December 31, 2025

In November 2024, the FASB issued ASU 2024-03, Income Statement—Reporting Comprehensive Income—Expense
Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses, which aims to provide
more detailed information about the types of expenses in commonly presented expense captions. The Company will adopt
this standard in its Form 10-K for the fiscal year ending December 31, 2027. The Company is evaluating the impact of
adoption on its Consolidated Financial Statements.
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2. RESTATEMENT OF PREVIOUSLY ISSUED CONSOLIDATED FINANCIAL STATEMENTS

In connection with the preparation of the Company’s Consolidated Financial Statements as of and for the fiscal year ended
December 31, 2025, the Company discovered that in the prior year it had not appropriately accounted for deferred income
taxes associated with a one-time tax incentive granted by a certain foreign jurisdiction. The restatement results in a decrease
to income tax benefit, net and deferred income taxes by $194.6 million in the consolidated financial statements as of and for
the year ended December 31, 2024.

The misstatement was material to the previously issued financial statements of the Company and as a result, the Company
has restated its Consolidated Balance Sheet, Consolidated Statement of Operations, Consolidated Statement of
Comprehensive Income, Consolidated Statement of Stockholders’ Equity, and Consolidated Statement of Cash Flows as of
and for the year ended December 31, 2024 presented herein. The restatement includes adjustments to deferred tax assets,
net, deferred tax liabilities, retained earnings, income tax benefit, net, net income, and net income per share.

The impacts of the restatement are summarized below (in thousands, except per-share amounts):

December 31, 2024
As Previously Impact of
RESTATED CONSOLIDATED BALANCE SHEET Reported Restatement As Restated
Deferred tax aSSEts, NET......cc.uiiiuiiieiieeeeeee e $ 1,326,840 (101,275) $ 1,225,565
TOAL @SSELS ...ttt et ee e et et eeae e e e e eeeeanens $ 3,617,097 (101,275) $ 3,515,822
Deferred tax Habilities .......coovvievieeieeeeieceeeee et $ - 93,367 $ 93,367
Total HaDIItICS. ...eevieieieieciieie ettt se e s sae e $ 471,330 93,367 $ 564,697
Retained €arnings ........c.ccevvevvievieriirieeieieieieeiere et $ 2,487,461 (194,642) $ 2,292,819
Total stockholders” eqUILY ........ccveieieierieieieie et $ 3,145,767 (194,642) $ 2,951,125
Total liabilities and stockholders’ equUity........ccceovereverienienireienieeenns $ 3,617,097 (101,275) $ 3,515,822
Year Ended December 31, 2024
RESTATED CONSOLIDATED STATEMENT OF As Previously Impact of
OPERATIONS Reported Restatement As Restated
Income tax benefit, NEt.......cueiiveeiiiieiee e $ (1,213,788) 194,642 $  (1,019,146)
NEEITICOMIE <.t e et e e et e et e e e e e eereeereeeneeenesneneenns $ 1,786,700 (194,642) $ 1,592,058
Net income per share:
BASIC ittt ettt eabe s $ 36.76 (4.00) $ 32.76
DIIULEd ..ot $ 36.59 (3.99) $ 32.60
Retained Earnings
RESTATED CONSOLIDATED STATEMENT OF As Previously Impact of
STOCKHOLDERS’ EQUITY Reported Restatement As Restated
INEE INCOIME ..ottt ettt ettt a e ete e et e saaeeenaeeenes $ 1,786,700 (194,642) $ 1,592,058
Balance as of December 31, 2024 ......c..ooovviviiiiiiiieieeieeeeeeeeee e $ 2,487,461 (194,642) $ 2,292,819
Year Ended December 31, 2024
RESTATED CONSOLIDATED STATEMENT OF As Previously Impact of
COMPREHENSIVE INCOME Reported Restatement As Restated
NEE INCOME ...ttt ettt ettt e et nseenbeseaessaenseennes $ 1,786,700 (194,642) $ 1,592,058
ComPIrehenSive INCOME ......ecueevrereeeereientierieeeeereseesseesseeseesessnenseens $ 1,765,251 (194,642) $ 1,570,609
Year Ended December 31, 2024
RESTATED CONSOLIDATED STATEMENT OF CASH As Previously Impact of
FLOWS Reported Restatement As Restated
NEEITICOMIE ..ot e e e e et e et e e e e e e e ereeereeenesenesneneennes $ 1,786,700 (194,642) $ 1,592,058
DeEferred tAXES, NEL.....ve et e e e et eeee e s eeeeeenens $  (1,302,911) 194,642 $§  (1,108,269)

All referenced amounts for prior period in these financial statements and the notes herein reflect the balances and amounts
on a restated basis.

Refer to Note 17, Restatement of Previously Issued Condensed Consolidated Financial Statements, for restated interim
financials for the quarterly periods ended March 31, 2025, June 30, 2025, and September 30, 2025.
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3. REVENUE RECOGNITION
Revenue from Product Sales

The Company generates revenue primarily from product sales, which include assembled and tested ICs, power modules as
well as dies in wafer form. The remaining revenue, which primarily consists of royalty revenue from licensing
arrangements and revenue from wafer testing services performed for third parties, was not significant in any of the periods
presented.

The Company derives a majority of its revenue from sales to customers located outside North America, with geographic
revenue based on the customers’ ship-to locations. The following is a summary of revenue by geographic region for the
periods presented (in thousands):

Year Ended December 31,

Country or Region 2025 2024 2023

CRUNE ..ottt et eae et e eteeereera e $ 1,544,272 $ 1,178,341 $ 934,768
TAIWAN.....eevieie ettt ettt et te e e reeeteete e e easeeaeeereenreas 550,110 577,956 307,499
SOULh KOTCa......oiiviiiviiiiiii ettt 252,737 167,899 169,867
SOUNEAST ASIA ..vvvviiiiiiiieiieieiee et ee e e s e e eaareeeee s 148,136 78,765 85,150
BULOPE .ottt ettt ettt esae e s beesaeeaeenne e 113,533 86,899 132,620
U S ettt e ta e ta e aeenes 96,744 55,235 97,294
JAPAMN....cceiiiiciecee et raens 84,443 61,695 93,340
ORI ..ttt ettt a e st be e beesaessaesaeesseeseeneenns 484 310 534
TOLAL .ottt e ereeeaaereens $ 2,790,459 $ 2,207,100 $ 1,821,072

The Company sells its products to end customers primarily through third-party distributors and value-added resellers. For
the years ended December 31, 2025, 2024 and 2023, 85%, 89% and 86%, respectively, of the Company’s total sales were
made through distribution arrangements. These distribution arrangements contain enforceable rights and obligations
specific to those distributors and not the end customers. Purchase orders, which are generally governed by sales agreements
or the Company’s standard terms of sale, set the final terms for unit price, quantity, shipping and payment agreed upon
between the Company and the customer. The Company considers purchase orders to be contracts with the customers. The
unit price as stated on the purchase orders is considered the observable, stand-alone selling price for the arrangements.

The following table summarizes those customers with sales equal to 10% or more of the Company’s total revenue for the
periods presented:

Year Ended December 31,
Customer 2025 2024 2023
DISHIIDULOT A ...oeveeiiecieeee ettt et ere e s be e sebaeenaee e 26% 31% 26%
DiStribULOr Bu...o.evieiiieiiieeie et 18% 20% 19%
DISHIIDULOT C..o.vveeieecieeee ettt et sbe e e e e e snaee e 10% * 10%

* Represents less than 10%.

The Company’s agreements with these third-party distributors were made in the ordinary course of business and may be
terminated with or without cause by these distributors with advance notice. Although the Company may experience a short-
term disruption in the distribution of its products and a short-term decline in revenue if its agreement with any of the
distributors were terminated, the Company believes that such termination would not have a material adverse effect on its
financial statements because it would be able to engage alternative distributors, resellers and other distribution channels to
deliver its products to end customers within a relatively short period following any termination of the agreement with a
distributor.

The Company recognizes revenue when it satisfies a performance obligation by transferring control of the promised goods
or services to its customers, in an amount that reflects the consideration the Company expects to be entitled to in exchange
for those goods or services. The Company excludes taxes assessed by government authorities, such as sales taxes, from
revenue.
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Product sales consist of a single performance obligation that the Company satisfies at a point in time. The Company
recognizes product revenue from distributors and direct end customers when the following events have occurred: (a) the
Company has transferred physical possession of the products, (b) the Company has a present right to payment, (c) the
customer has legal title to the products, and (d) the customer bears significant risks and rewards of ownership of the
products. In accordance with the shipping terms specified in the contracts, these criteria are generally met when the
products are shipped from the Company’s facilities (such as the “Ex Works” shipping term) or delivered to the customers’
locations (such as the “Delivered Duty Paid” shipping term).

Under certain consignment agreements, the Company recognizes revenue when customers consume products from the
consigned inventory locations, at which time control transfers to the customers and the Company issues invoices.

Variable Consideration

The Company accounts for price adjustments and stock rotation rights as variable consideration that reduces the transaction
price and recognizes that reduction in the same period the associated revenue is recognized. Certain distributors have
limited stock rotation rights that permit the return of a small percentage of the previous six months’ purchases in
accordance with the contract terms. The Company estimates the stock rotation returns using the expected value method
based on an analysis of historical returns, and the current level of inventory in the distribution channel. The Company
records a liability for the stock rotation reserve, with a corresponding reduction to revenue. In addition, the Company
recognizes an asset for product returns which represents the right to recover products from the customers related to stock
rotations, with a corresponding reduction to cost of revenue.

Contract Balances

Accounts Receivable:

The Company records a receivable when it has an unconditional right to receive consideration after the performance
obligations are satisfied. The Company’s accounts receivable are short-term, with standard payment terms generally
ranging from 30 to 90 days. The Company does not require its customers to provide collateral to support accounts
receivable. The Company assesses collectability by reviewing accounts receivable on a customer-by-customer basis. To
manage credit risk, management performs ongoing credit evaluations of the customers’ financial condition, monitors
payment performance, and assesses current economic conditions, as well as reasonable and supportable forecasts of future
economic conditions, that may affect collectability of the outstanding receivables. For certain customers, the Company
requires standby letters of credit or advance payments prior to shipments of goods. The Company did not recognize any
write-offs of accounts receivable or record any allowance for credit losses for the periods presented.

The following table summarizes those customers with accounts receivable equal to 10% or more of the Company’s total
accounts receivable:

December 31,

Customer 2025 2024
DISTIIDULOT A ..ottt ettt e e e e e e e etae e aeeeetaeeeaeeeeteeeeseeeeteeeereeanns 35% 28%
DISTIIDULOL Bt e e e et e et e et e e aaeeeteeeereeens 14% 29%
DISTIDULOL C...oveeee ettt e e e e e e tae e eaaeeetaeeeaeeeeteeeeseeeeteeeereeeans 11% *

* Represents less than 10%.
Practical Expedients

The Company has elected the practical expedient to expense sales commissions as incurred because the amortization period
would have been one year or less.

The Company’s standard payment terms generally require customers to pay 30 to 90 days after the Company satisfies the

performance obligations. For this reason, the Company has elected not to determine whether contracts with customers
contain significant financing components.
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The Company’s unsatisfied performance obligations primarily include products held in consignment arrangements and
customer purchase orders for products that the Company has not yet shipped. Because the Company expects to fulfill these
performance obligations within one year, the Company has elected not to disclose the amount of these remaining
performance obligations.

4. CASH, CASH EQUIVALENTS AND INVESTMENTS

The following is a summary of the Company’s cash, cash equivalents and debt investments (in thousands):

December 31,

2025 2024
CASRL. ettt $ 969,628 $ 679,949
Money Market fUNAS........ccverieiiieiecieceee e 129,674 11,867
Certificates Of AEPOSIt.....civeiieriieiieie ettt ettt e et nbeeeaessaesneennes 157,243 164,418
Corporate debt SECUITLIES .....ooveeiteeieeieiie ettt ettt esee e enes - 6,712
Auction-rate securities backed by student-loan notes ............ccceeeevirieriiienieene e 49 148
TOTAL 1.ttt b et b et b ettt ettt b ettt sttt ebe e $ 1,256,594 § 863,094

December 31,

2025 2024
Reported as:
Cash and cash eqUIVAIENTS ...........c.ccvivirieiiriietiitee ettt b $ 1,099,302 $ 691,816
ShOrt-term INVESTMENTS .........oeiiiuiiiiiiiiieeeeeie et eeeeteee e e e e eeaeeeeeaeeeeeeareeeeeneeeeeneeeeens 157,243 171,130
Investment within other [oNg-term @SSELS ......c.eeecvieiiiieriiieiieeeieesie e e eeeeesereesaae e 49 148
71 TSRS $ 1,256,594 $ 863,094

The following table summarizes the contractual maturities of the short-term and long-term available-for-sale investments as
of December 31, 2025 (in thousands):

Amortized Cost Fair Value

DUe in 1€8S than 1 YEAT ....eveuiiiiieeiitiieiieietete ettt st ssese et ssesaesens $ 57,179 $ 57,179
DUE AN 1 = 5 YOATS ..veentiieiieeiit ettt ettt et e et e e teeebeesebeesaaeesebaessseessseessseessseensneennns 100,064 100,064
Due in greater than 5 YeaIS.......cecieiieieeiieieiteee ettt 50 49
o) 72 RO RRRTE $ 157,293 $ 157,292

Gross realized gains and losses recognized on the sales of available-for-sale investments were not material for the periods
presented.

5. FAIR VALUE MEASUREMENTS
Fair Value Hierarchy

The Company has estimated the fair value of its financial assets by applying the following hierarchy, which prioritizes the
inputs used to measure fair value into three levels and bases the categorization within the hierarchy upon the lowest level of
input that is available and significant to the fair value measurement:

e Level l—includes instruments with quoted prices in active markets for identical assets.

e Level 2—includes instruments for which the valuations are based upon quoted market prices in active markets
involving similar assets or inputs other than quoted prices that are observable for the assets. The market inputs used to
value these instruments generally consist of market yields, recently executed transactions, broker/dealer quotes or
alternative pricing sources with reasonable levels of price transparency. Pricing sources may include industry standard
data providers, security master files from large financial institutions, and other third-party sources used to determine a
daily market value.

e Level 3—includes instruments for which the valuations are based on inputs that are unobservable and significant to the
overall fair value measurement.
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Financial Assets Measured at Fair Value on a Recurring Basis

The following tables detail the fair value of the Company’s financial assets measured on a recurring basis (in thousands):

December 31, 2025
Total Level 1 Level 2 Level 3

Money market fUNdS...........cocoeveverieeiieceeeeceeeeeee e 129,674 $§ 129,674 $ - S -
Certificates 0f dePOSit.......ccccceerieriieriieiieieceeieee e 157,243 - 157,243 -
Auction-rate securities backed by student-loan notes .................. 49 - - 49
Mutual funds and money market funds under deferred

COMPENSAION PIAN ...c.veveviiieieieiieiecie e e 75,484 75,484 - -
TOLAL ..o 362,450 $§ 205,158 $ 157,243 § 49

December 31, 2024
Total Level 1 Level 2 Level 3

Money market funds..............ccoeveveueieeeieeeeeeeeeeeeeeeee s 11,867 $ 11,867 $ -3 -
Certificates 0f dePOSit.......ccccvverieriieiieiicieciere e 164,418 - 164,418 -
Corporate debt SECUIILIES ....eovievviiieriieiieie e 6,712 - 6,712 -
Auction-rate securities backed by student-loan notes .................. 148 - - 148
Mutual funds and money market funds under deferred

COMPENSAtION PlaN ......coviieiiiieiieiicieeieeeee e 65,337 65,337 - -
TOLAL ..o 248482 $§ 77204 § 171,130 § 148
6. BALANCE SHEET COMPONENTS
Inventories
Inventories consist of the following (in thousands):

December 31,
2025 2024
RAW MIALEIIALS ...ttt et ettt et eeeeaeeaeeneeneensenenenns $ 107,801 $ 91,851
WOTK 11 PLOCESS ... ettt ettt sttt et st e bt et e e e aesneeene 220,410 169,982
FIniShed ZOO0AS. .. .ouiiiieiiee ettt e 236,438 157,778
71 SO PPUSRRR $ 564,649 $ 419,611
Other Current Assets
Other current assets consist of the following (in thousands):
December 31,
2025 2024

Oher TECEIVADLES (...t $ 60,000 $ 60,000
Prepaids and OtheT ...........cviiiiiiiiicicce ettt ees 46,982 49,978
TOLAL ..ttt b et b et a ettt e e bt aeene e e eneenes $ 106,982 $ 109,978

(1) Other receivables relate to an annually refundable deposit made to a supplier under a long-term wafer supply

agreement.
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Property and Equipment, Net
Property and equipment, net, consist of the following (in thousands):

December 31,

2025 2024

5 T DO SO SEPTPRUUSRRR $ 53,151 § 50,681
Production equipment and SOftWAIE ...........cccecveriieriiiiiiieceee et 469,626 340,691
Buildings and impProvemMENTS...........c.eeveiieieeireeieeeeseesteesreereeeesreesreereeesesssesreesseesseennas 240,691 224,490
Transportation EQUIPIMENL. ......cccveerieereeeiiieerteeeeteeerteeeteesteesseesaeessseessseessseessnessseeesseesnses 62,088 72,044
Leasehold IMProVeMENTS. ........cccuervieriiiieiierierie ettt ete e e e saeesseeaessaesseesaeenseenns 25,798 18,301
Furniture and fIXTUTES ......oooveiiiiieee ettt e e eare e e enaees 17,279 13,472
CONSITUCTION 1N PIOZIESS. .. vevreriererenrrererresstesseesseasesssesseesseesseessesssessaesseessesssesssessesseesses 63,767 27,477

Property and eqUIPMENT, SIOSS........cccverrieriieiieieeriesieeieereereseesseesseesesseessnesseesseessesnns 932,400 747,156
Less: accumulated depreciation and amortization..............c.eeeveeeereerieeciesieseeseesee e (304,711) (252,211)

Total property and eqUIPMENt, NET.........eevvieeiieiierieriieieeie e eee st see e seee e enes $ 627,689 $ 494,945

Depreciation and amortization expense on property and equipment was $50.0 million, $35.1 million and $40.0 million for
the years ended December 31, 2025, 2024 and 2023, respectively.

Other Long-Term Assets
Other long-term assets consist of the following (in thousands):

December 31,

2025 2024
Deferred compensation plan aSSELS .........cceeouereeriereeieeieeiesieere e $ 107,096 $ 92,586
Prepaid wafer purchases (V............cooiiieioieieeeeeecececeeee e - 60,000
ORET ..ottt sttt ettt ettt sttt sttt sttt ebe e 57,995 41,791
TOTAL 1.ttt ettt ettt ettt sttt b bt b et eere $ 165,091 $ 194,377

(1) Prepaid wafer purchases relate to an annually refundable deposit made to a supplier under a long-term wafer supply
agreement.

Other Accrued Liabilities
Other accrued liabilities consist of the following (in thousands):

December 31,

2025 2024
Dividends and dividend equivalents............c..coeoieriinieniieiicreceeeeeie e $ 81,510 $ 60,622
Stock rotation and SAIES TELUIMIS ........eeiiiueieiieeie et e st e e et e e e eeseaaeeeas 17,150 20,799
ORCT . ..ttt bttt b e e b ettt b et b et eb et et nee 46,470 46,702
TOLAL ..ttt ettt b et b et a et et et e ebeeaeene et eneenes $ 145,130 $ 128,123
Other Long-Term Liabilities
Other long-term liabilities consist of the following (in thousands):

December 31,

2025 2024
Deferred compensation plan Habilities ..........ccveevercierierieniieieeieceeseeie e $ 103,954 $ 93,653
Operating 1€ase HaDIIItICS .......ccvvevvieiieierieieete ettt ae e sre e seesneeeeas 19,972 12,974
Dividend eqUIVAIENLS.......cc.eecvieiieiecierieeie ettt ettt b e sraesaeebeeneeens 3,909 4,943
TOLAL .. bbbttt b et b ettt enee $ 127,835 $ 111,570
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7. LEASES

The Company has operating leases primarily for administrative, sales and marketing offices, manufacturing operations and
R&D facilities, and employee housing units. These leases have remaining lease terms from less than one year to 19 years.
Some of these leases include options to renew the lease term for up to five years or on a month-to-month basis. The
Company does not have finance lease arrangements.

The following table summarizes the balances of operating lease ROU assets and liabilities (in thousands):

December 31,

Financial Statement Line Item 2025 2024
Operating lease ROU assets ............ Other long-term assets..........cccevvevveeeveeeeneeneenens $ 24886 $ 16,915
Operating lease liabilities................. Other accrued liabilities.........ccooveeveereververeenreiee $ 4,131 $ 2,819
Other long-term liabilities ..........cccceeveirieverirrennane. $ 19,972 $ 12,974

The following tables summarize certain information related to the leases for the periods presented (in thousands, except
percentages and years):

Year Ended December 31,
2025 2024 2023
Lease costs:
Operating 1€aSE COSTS.......ovvivuiiriiriirietrerreeeieeeeete ettt $ 5213 § 3,903 $ 3,113
ORET ..t 3,556 2,840 2,120
TOLAL IEASE COSES ettt e et eeae st e eeeseeeenens $ 8,769 $ 6,743 $ 5,233
Year Ended December 31,
2025 2024 2023
Cash paid for amounts included in the measurement of lease
liabilities:
Operating cash flows for operating leases...........c.cceevevveeueenennnn. $ 4,832 $ 4,346 § 2,954
ROU aSSets OBLAINEA ......cveeeieeieeeeeeeeeeeeeeee e $ 11,519 $ 11,940 §$ 7,081
December 31,
2025 2024
Weighted-average remaining lease term (in YEars) ........ccoevververreerrieieneeseenreenesvesenenes 93 11.5
Weighted-average diSCOUNT TALE ........eccvieiirieitieieeie e ete ettt ve e sreesreeseesaeenee e 5.6% 5.5%

As of December 31, 2025, the maturities of the lease liabilities were as follows (in thousands):

2026ttt h bt h ettt h ke h e bt bt h e et e e b bt e h e bt bt bt e st et et et e b e nheeheebeebeebeene $ 5,309
20027 ettt ettt ettt bttt ea e et entensen s e te st eReeRe Rt estentensesen b e Rt eReeReeneentensenseseeteeseeneenteneensennans 5,082
2028 .ttt ettt et e te et et e eae et ententeasen s e te st eReeReeRtestentente s e te st eReeseeneentensenseseeseeneeneenteneensensans 3,732
2029 .ttt et ettt ea e st ea s et e te At ekt eReeRteateRtente s et e Rt eRees e Rt entensenseseeseeneeneenteneensennans 2,957
2030 ettt ettt h ettt ettt heeh e ea e ea e ea s et e te oAt ekt eh e ea e eh£eneea s et et e Rt eheebeeneen s et en b et e eteebeeheeneeneententans 1,908
TRETEATIET ... ettt e ettt e e et e e e e e e e et e e e eeaaaeesenaaeeeeaaaeeeenaaaeesanaeeeeentaeeeaareesanaeeean 13,440
Total 1emMaining 16aSE PAYIMENLS. ......c.eccvierrierieieiieriesteeteete et e et e steebeeseetseeseesseesseesseessesssesseesseesseesseassens 32,428
LeSS: IMPULEA INTETESE.....eevviieriieiietieetieteete ettt e et e st e steebeeaeereeeteesteeseesseesseessesssesssesseesseessesssesssesssesseenseesens (8,325)
TOtA] 1€ASE THADIIIEIES ... ettt ettt e et e et e e e e et e e e e e eaae e e e eeaneeeaeeesanesans $ 24,103

As of December 31, 2025, the Company had no operating leases that had not yet commenced.
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8. STOCK-BASED COMPENSATION
2014 Equity Incentive Plan

In April 2013, the Board of Directors adopted the Company’s 2014 Equity Incentive Plan (the “2014 Plan”), which the
Company’s stockholders approved in June 2013. In October 2014, the Board of Directors approved certain amendments to
the 2014 Plan. The amended 2014 Plan became effective on November 13, 2014 and provided for the issuance of up to 5.5
million shares. In April 2020, the Board of Directors further amended and restated the amended 2014 Plan (the “Amended
and Restated 2014 Plan”), which the Company’s stockholders approved in June 2020. The Amended and Restated 2014
Plan became effective on June 11, 2020 and provides for the issuance of up to 10.5 million shares. The Amended and
Restated 2014 Plan will cease being available for new awards on June 11, 2030. As of December 31, 2025, 3.6 million
shares remained available for future issuance under the Amended and Restated 2014 Plan.

Stock-Based Compensation Expense

The Company recognized stock-based compensation expense as follows for the periods presented (in thousands):

Year Ended December 31,
2025 2024 2023
COSE O TEVENUEC. ...t $ 7,204 $ 6,305 $ 4,545
Research and development............c.oovveeciiiiieniie e 49,247 45,626 36,611
Selling, general and adminiStrative ...........cceeeveveereenieeieeeeseesreenene 171,040 153,709 108,555
Total stock-based compensation EXPense..........couevveerreerueereeseenreennenns $ 227,491 $ 205,640 $ 149,711
Tax benefit related to stock-based compensation W ........................... $ 2,674 $ 3,040 $ 2,519

(1) Amount reflects the tax benefit related to stock-based compensation recorded for equity awards that are expected to
generate tax deductions when they vest in future periods. Equity awards granted to the Company’s executive officers
are subject to the tax deduction limitations set by Section 162(m) of the Internal Revenue Code.

RSUs

The Company’s RSUs include time-based RSUs, PSUs, and MSUs. Vesting of awards with performance conditions or
market conditions is subject to the achievement of pre-determined performance or market goals and the approval of such
achievement by the Compensation Committee of the Board of Directors (the “Compensation Committee”). All awards
include service conditions which require continued employment with or service to the Company.

A summary of RSU activity is presented in the table below (in thousands, except per share amounts):

Total Time-based RSUs, PSUs and MSUs

Weighted-Average Grant Date

Number of Shares Fair Value Per Share
Outstanding at January 1, 2023.................. 2,659 $ 176.50
Granted........cooveeeeeeeeeeeeeeeeeeeeeeeeeeeeeeen 363 O § 444 .86
VeSted.....covveiiirieiieciececeeee e (911) $ 177.54
Forfeited ........ooooveiveieieecieeeee, (25) $ 209.23
Outstanding at December 31, 2023 ............ 2,086 $ 222.04
Granted........coooeueoeeeeeeeeeeeeeeeeeeeeeeeeen 402 M g 584.49
VEStEd....oovviieeiceecieeeeeeeeeeeeeeee e (778) $ 133.62
Forfeited ........oooveeeeeieceeeeeeeeee 6) $ 432.32
Outstanding at December 31, 2024 ............ 1,704 $ 347.01
Granted.........ooeeeeeeveeeeeieeeeeeeeeeeeenn 317 O § 576.98
VeSted ...ooviiviiiiceeceeeeeeeeee e (1,226) @  § 290.55
Forfeited .......ccoovvvieeieieieieieeeceiee (24) $ 473.09
Outstanding at December 31, 2025 ............ 771 $ 535.78

(1) Amount reflects the number of awards that may ultimately be earned based on management’s probability assessment of
the achievement of performance conditions at each reporting period.
(2) Amount includes shares that had not been issued as of December 31, 2025.
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The fair value related to vested RSUs, as of their respective vesting dates, was $1,254.3 million, $513.0 million and

$461.3 million for the years ended December 31, 2025, 2024 and 2023, respectively. As of December 31, 2025,
unamortized compensation expense related to all outstanding RSUs was $208.0 million with a weighted-average remaining
recognition period of approximately two years.

Time-Based RSUs

For the years ended December 31, 2025, 2024 and 2023, the Compensation Committee granted 40,000, 33,000 and 51,000
RSUs, respectively, with service conditions to non-executive employees and non-employee directors. The RSUs generally
vest over four years for employees and one year for directors, subject to continued service with the Company.

PSUs and MSUs
2025 PSUs:

In February 2025, the Compensation Committee granted 50,000 PSUs to the executive officers, which represent the target
number of shares that can be earned based on the degree of achievement of two sets of independent performance goals (the
“2025 Executive PSUs”). For the first goal, the executive officers can earn up to 300% of the target number of the 2025
Executive PSUs based on the achievement of the Company’s three-year (2025 through 2027) average revenue growth rate
in excess of the analog industry’s three-year average revenue growth rate as published by the Semiconductor Industry
Association (the “SIA”). For the second goal, the executive officers can earn up to 200% of the target number of the 2025
Executive PSUs based on the achievement of the Company’s three-year (2025 through 2027) total stockholder return
percentile ranking relative to the constituent entities in the Philadelphia Semiconductor Sector Index (the “PHLX Index”).
For both goals, a percentage of the 2025 Executive PSUs will fully vest on December 31, 2027, depending on the degree to
which the pre-determined goals are met during the performance period. Assuming the achievement of the highest level of
the performance goals, the total stock-based compensation cost for the 2025 Executive PSUs will be $138.5 million.

In February 2025, the Compensation Committee granted 11,000 PSUs to certain non-executive employees, which represent
the target number of shares that can be earned based on the degree of achievement of the Company’s 2026 revenue goals
for certain regions or product line divisions, or based on the degree of achievement of the Company’s two-year (2025 and
2026) average revenue growth rate compared against the analog industry’s two-year average revenue growth rate as
published by the SIA (the “2025 Non-Executive PSUs”). The maximum number of shares that an employee can earn is
either 200% or 300% of the target number of the 2025 Non-Executive PSUs, depending on the job classification of the
employee. 50% of the 2025 Non-Executive PSUs will vest in the first quarter of 2027 depending on the degree to which the
pre-determined goals are met during the performance period. The remaining 2025 Non-Executive PSUs will vest over the
following two years on a quarterly or annual basis. Assuming the achievement of the highest level of performance goals,
the total stock-based compensation cost for the 2025 Non-Executive PSUs will be $16.5 million.

The 2025 Executive PSUs and the 2025 Non-Executive PSUs contain a purchase price feature, which requires the
employees to pay the Company $30 per share upon vesting of the shares. The $30 purchase price requirement is deemed
satisfied and waived if the Company’s stock price on the last trading day of the applicable performance period is $30 higher
than the grant date stock price of $656.29. The Company determined the grant date fair value of the 2025 Executive PSUs
and the 2025 Non-Executive PSUs using a Monte Carlo simulation model with the following assumptions: stock price of
$656.29, simulation term of three years, expected volatility of 54.42%, risk-free interest rate of 4.20%, and expected
dividend yield of 0.95%. The Monte Carlo simulation model for the 2025 Executive PSUs further utilized correlation
coefficients of peer companies of 0.46 to 0.76. The correlation coefficients were based on peer companies in the PHLX
Index as an aggregate benchmark for determining the market-based total stockholder return component. There is no
illiquidity discount because the awards do not contain any post-vesting sales restrictions.

2024 PSUs:

In February 2024, the Compensation Committee granted 50,000 PSUs to the executive officers, which represent the target
number of shares that can be earned based on the degree of achievement of three sets of independent performance goals
(the “2024 Executive PSUs”). For the first goal, the executive officers can earn up to 300% of the target number of the
2024 Executive PSUs based on the achievement of the Company’s average three-year (2024 through 2026) revenue growth
rate in excess of the analog industry’s average three-year revenue growth rate as published by the SIA. For the second goal,
the executive officers can earn 100% of the target number of the 2024 Executive PSUs if the Company achieves a reduction
in 2026 of 25% global combined Scope 1 and Scope 2 greenhouse gas emissions against the 2022 baseline. For the third
goal, the executive officers can earn 50% of the target number of the 2024 Executive PSUs if more than one-third of the
Company’s total 2026 revenue in the automotive end market is generated from Electronic Vehicle (“EV”’) automakers. In
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addition, for the third goal, the executive officers can earn 50% of the target number of the 2024 Executive PSUs if total
2026 revenue from products enabling EV powertrains and EV 48V systems grows to 200% of the 2023 baseline. For the
first goal, a percentage of the 2024 Executive PSUs will fully vest on December 31, 2026, depending on the degree to
which the pre-determined goal is met during the performance period. The 2024 Executive PSUs related to the second and
the third goal will fully vest on December 31, 2026 if the pre-determined goals are met during the performance period.
Assuming the achievement of the highest level of the performance goals, the total stock-based compensation cost for the
2024 Executive PSUs is $154.3 million.

In February 2024, the Compensation Committee granted 11,000 PSUs to certain non-executive employees, which
represented the target number of shares that could be earned based on the degree of achievement of the Company’s 2025
revenue goals for certain regions or product line divisions, or based on the degree of achievement of the Company’s
average two-year (2024 and 2025) revenue growth rate compared against the analog industry’s average two-year revenue
growth rate as published by the SIA (the “2024 Non-Executive PSUs”). The maximum number of shares that an employee
could earn is either 200% or 300% of the target number of the 2024 Non-Executive PSUs, depending on the job
classification of the employee. Based on the actual revenue achievement at the end of the performance period, a total of
24,000 shares were awarded to the non-executive employees. 50% of the 2024 Non-Executive PSUs will vest in the first
quarter of 2026 depending on the degree to which the pre-determined goals were met during the performance period. The
remaining 2024 Non-Executive PSUs will vest over the following two years on a quarterly or annual basis. Based on the
actual achievement of the performance goals, the total stock-based compensation cost for the 2024 Non-Executive PSUs is
$15.0 million.

The 2024 Executive PSUs and the 2024 Non-Executive PSUs contain a purchase price feature, which requires the
employees to pay the Company $30 per share upon vesting of the shares. The $30 purchase price requirement is deemed
satisfied and waived if the Company’s stock price on the last trading day of the associated performance period is $30 higher
than the grant date stock price of $632.98. This market condition was achieved for the 2024 Non-Executive PSUs. The
Company determined the grant date fair value of the 2024 Executive PSUs and the 2024 Non-Executive PSUs using a
Monte Carlo simulation model with the following assumptions: stock price of $632.98, simulation term of three years,
expected volatility of 49.4%, risk-free interest rate of 4.1%, and expected dividend yield of 0.8%. There is no illiquidity
discount because the awards do not contain any post-vesting sales restrictions.

2023 PSUs:

In February 2023, the Compensation Committee granted 69,000 PSUs to the executive officers, which represented the
target number of shares that could be earned based on the degree of achievement of two sets of performance goals (the
“2023 Executive PSUs”). For the first goal, the executive officers could earn up to 300% of the target number of the 2023
Executive PSUs based on the achievement of the Company’s average three-year (2023 through 2025) revenue growth rate
in excess of the analog industry’s average three-year revenue growth rate as published by the SIA. Based on the actual
revenue achievement at the end of the performance period, a total of 208,000 shares were awarded to the executive officers,
which fully vested on December 31, 2025. For the second goal, the executive officers could earn up to an additional 200%
of the target number of the 2023 Executive PSUs if the Company secures additional manufacturing capacity outside China
during the three-year performance period. Based on the actual manufacturing capacity outside China at the end of the
performance period, a total of 139,000 shares were awarded to the executive officers, which fully vested on December 31,
2025. Based on the actual achievement of the performance goals, the total stock-based compensation cost for the 2023
Executive PSUs was $156.2 million.

In February 2023, the Compensation Committee granted 13,000 PSUs to certain non-executive employees, which
represented the target number of shares that could be earned based on the degree of achievement of the Company’s 2024
revenue goals for certain regions or product line divisions, or based on the degree of achievement of the Company’s
average two-year (2023 and 2024) revenue growth rate compared against the analog industry’s average two-year revenue
growth rate as published by the SIA (the “2023 Non-Executive PSUs”). The maximum number of shares that an employee
could earn was either 200% or 300% of the target number of the 2023 Non-Executive PSUs, depending on the job
classification of the employee. Based on the actual revenue achievement at the end of the performance period, a total of
23,000 shares were awarded to the non-executive employees. 50% of the 2023 Non-Executive PSUs vested in the first
quarter of 2025. The remaining 2023 Non-Executive PSUs vest over the following two years on an annual or quarterly
basis. Based on the actual achievement of the performance goals, the total stock-based compensation cost for the 2023 Non-
Executive PSUs is $10.0 million.
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The 2023 Executive PSUs and the 2023 Non-Executive PSUs contained a purchase price feature, which required the
employees to pay the Company $30 per share upon vesting of the shares. The $30 purchase price requirement would

be deemed satisfied and waived if the Company’s stock price on the last trading day of the performance period was $30
higher than the grant date stock price of $467.62. This market condition was achieved for the 2023 Executive PSUs and
2023 Non-Executive PSUs. The Company determined the grant date fair value of the 2023 Executive PSUs and the 2023
Non-Executive PSUs using a Monte Carlo simulation model with the following assumptions: stock price of $467.62,
simulation term of four years, expected volatility of 51.0%, risk-free interest rate of 3.9%, and expected dividend yield of
0.9%. There is no illiquidity discount because the awards do not contain any post-vesting sales restrictions.

2022 PSUs:

In February 2022, the Compensation Committee granted 81,000 PSUs to the executive officers, which represented the
target number of shares that could be earned subject to the achievement of two sets of performance goals (the “2022
Executive PSUs”). For the first goal, the executive officers could earn up to 300% of the target number of the 2022
Executive PSUs based on the achievement of the Company’s average two-year (2022 and 2023) revenue growth rate
compared against the analog industry’s average two-year revenue growth rate as published by the SIA. 50% of the 2022
Executive PSUs would vest in the first quarter of 2024 if the pre-determined revenue goal was met during the performance
period. The remaining 2022 Executive PSUs would vest over the following two years on a quarterly basis. For the second
goal, the executive officers could earn up to an additional 200% of the target number of the 2022 Executive PSUs if the
Company secured additional wafer capacity during a three-year performance period. The 2022 Executive PSUs related to
the second goal would fully vest in the first quarter of 2025 if the pre-determined goal was met during the performance
period. In addition, all vested shares related to the second goal would be subject to a post-vesting sales restriction period of
one year. Assuming the achievement of the highest level of the performance goals, the total stock-based compensation cost
for the 2022 Executive PSUs would be $142.7 million. The 2022 Executive PSUs were subsequently cancelled by the
Board of Directors in October 2022. See the “2022 MSUs” section for further details.

MSUs
2022 MSUs:

In October 2022, the Compensation Committee cancelled the 2022 Executive PSUs and granted 159,000 MSUs to the
executive officers as replacement awards, which represented the target number of shares that could be earned subject to the
achievement of both stock price targets and stock performance compared to the companies comprising the Philadelphia
Semiconductor Sector Index (“Peer Group”) over a three-year performance period from October 25, 2022 to October 25,
2025 (the “2022 Executive MSUs”). The maximum number of shares that an executive officer could earn was 500% of the
target number of the 2022 Executive MSUs if: (1) the Company achieved five stock price targets ranging from $455 to
$591 at any time during the performance period, and (2) the Company’s total stockholder return ranked in the 50th
percentile or above relative to the Peer Group at the end of the performance period. As of December 31, 2024, all price
targets had been achieved. Based on the Company’s total stockholder return relative to the Peer Group at the end of the
performance period, a total of 797,000 shares were awarded to the executive officers, which fully vested on October 25,
2025. Under modification accounting, the total stock-based compensation cost was $119.2 million, which was subsequently
updated to $124.3 million due to a change of application of accounting methodology. The total stock-based compensation
cost of $124.3 million included the unamortized expense of $102.8 million related to the 2022 Executive PSUs on the
modification date and the incremental cost of $21.5 million related to the 2022 Executive MSUs as a result of the
modification.

The Company determined the grant date fair value of the 2022 Executive MSUs using a Monte Carlo simulation model
with the following assumptions: stock price of $342.16, simulation term of three years, expected volatility of 54.0%, risk-
free interest rate of 4.4%, and an expected dividend yield of 0.9%. There was no illiquidity discount because the awards
did not contain any post-vesting sales restrictions.
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9. STOCKHOLDERS’ EQUITY
Cash Dividend Program
The Company has a dividend program approved by its Board of Directors, pursuant to which the Company intends to pay

quarterly cash dividends on its common stock. The Board of Directors declared the following cash dividends for the periods
presented (in thousands, except per share amounts):

Year Ended December 31,
2025 2024 2023
Dividend declared per share ...........c.ccooveveivveieieicicieeeceeee e $ 624 $ 500 $ 4.00
TOtAl AMOUNL ...ttt ettt seeesae e ens $ 300,117 $ 242,459 $ 190,642

As of December 31, 2025 and 2024, accrued dividends totaled $76.0 million and $59.8 million, respectively.

The declaration of any future cash dividends is at the discretion of the Board of Directors and will depend on, among other
things, the Company’s financial condition, results of operations, capital requirements, business conditions, and other factors
that the Board of Directors may deem relevant, as well as a determination that cash dividends are in the best interests of the
Company’s stockholders.

The Company anticipates that cash used for future dividend payments will come from its domestic cash, cash generated
from ongoing U.S. operations, and cash repatriated from certain foreign subsidiaries. The Company also anticipates that
earnings from other foreign subsidiaries will continue to be indefinitely reinvested.

Cash Dividend Equivalent Rights

The Company’s RSUs contain rights to receive cash dividend equivalents, which entitle employees who hold RSUs to the
same dividend value per share as holders of common stock. The dividend equivalents are accumulated and paid to the
employees after the underlying RSUs vest. Dividend equivalents accumulated on the underlying RSUs are forfeited if the
underlying RSUs do not vest. As of December 31, 2025 and 2024, accrued dividend equivalents totaled $9.4 million

and $5.8 million, respectively.

Stock Repurchase Programs

In October 2023, the Board of Directors approved a stock repurchase program authorizing the Company to repurchase up to
$640.0 million of its common stock, which was fully utilized as of December 31, 2024. In February 2025, the Board of
Directors approved another stock repurchase program authorizing the Company to repurchase up to $500.0 million of

its common stock through February 2028. Shares are retired upon repurchase. The Company repurchased approximately
8,000, 1.0 million, and 7,000 shares of its common stock for an aggregate purchase price of $6.6 million, $636.2 million,
and $3.7 million during the years ended December 31, 2025, 2024 and 2023, respectively.

Stock repurchased under the program may be made through open market repurchases, privately negotiated transactions or
other structures in accordance with applicable state and federal securities laws, at times and in amounts as management
deems appropriate. The timing and the number of any repurchased common stock will be determined by the Company’s
management based on its evaluation of market conditions, legal requirements, share price, and other factors. The repurchase
program does not obligate the Company to purchase any particular number of shares, and may be suspended, modified, or
discontinued at any time without prior notice.

Excise taxes on the value of certain stock repurchases in excess of stock issued for employee compensation were not

material for the Company’s stock repurchase programs for the years ended December 31, 2025, 2024 and 2023,
respectively.
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10. OTHER INCOME, NET

The components of other income, net, were as follows for the periods presented (in thousands):

Year Ended December 31,
2025 2024 2023
TNEETEST INCOMIE <. $ 29,151 $ 27,093 $ 23,363
Amortization of discount on available-for-sale securities, net........... 4,103 20,145 5,277
Gain on deferred compensation plan investments..............c.occeeeveennen. 10,033 9,400 8,505
Charitable COMMITMENES.........ccieevierieeieiierieerie et eeesreere e eeeseeens (6,294) (23,742) (14,850)
OMRET .ottt 587 658 1,810
TOAL ..ottt et et e $ 37,580 $ 33554 $ 24,105

11. NET INCOME PER SHARE

The following table sets forth the computation of basic and diluted net income per share for the periods presented (in
thousands, except per share amounts):

Year Ended December 31,
2024
2025 (As Restated) 2023

Numerator:

NEE INCOME ...ttt sttt ettt $ 621,483 $ 1,592,058 $ 427,374
Denominator:

Weighted-average outstanding shares—basic............cccceevennee. 48,035 48,599 47,610

Effect of dilutiVe SECUTTLIES ...eeevvvvveereeiieeeeeeeeeieee e eeireeeeee e e 274 236 1,161

Weighted-average outstanding shares—diluted...............c........... 48,309 48,835 48,771
Net income per share:

BaSIC. it e $ 1294 §$ 32.76  $ 8.98

DIIUtEd. ... $ 12.86 § 32.60 $ 8.76

Anti-dilutive common stock equivalents were not material for the periods presented.

12. ACQUISITION

On January 3, 2024 (the “Acquisition Date”), the Company acquired 100% of the outstanding capital stock of Axign, a
Dutch company that designs and develops class-D audio ICs, targeting applications ranging from portable consumer
speakers to automotive and professional-grade multi-speaker systems. Commencing on the Acquisition Date, Axign
became a wholly-owned subsidiary of the Company and its results of operations have been included in the Company’s
consolidated financial statements.

Purchase Consideration

The purchase consideration was $33.4 million in cash.

In connection with the acquisition, the Company incurred $0.4 million in transaction costs that were expensed as incurred
and included in selling, general and administrative expenses in the Consolidated Statements of Operations.
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Purchase Price Allocation

The purchase price allocation for Axign was as follows (in thousands):

IMIVEIIEOTY ..ttt ettt et ettt ettt e et eteeteeteeae et e et e et e eaeeaeetsessesse s et e esseseessessessersenseeseeseesseaeennereereennans $ 720
Other tangible assets acquired, net of liabilities aSSUMEd ..........c.cccvevvieiiieiiiiiiieceee e 1,623
INEANEZIDIE ASSELS: .. .viiviiitiiitietieti ettt ettt et e b e st e s teesteebeesbeeteeete e beebeesbeesseessesssesseesseenseersesssesssenseeseenseans

Developed tECRNOLOZY .....c.viieiiieiiciieiieie ettt ettt e st e be et e esb e esbeesbessaeseesseessesssesnnesseenseenseenseans 9,184
TPRED ...ttt ettt ettt ettt ettt e st e h et sttt a e ek e bRt b et Rt ket Reehe et en e ke ntentebe s e st ebe s enene 2,147
Total identifiable Net ASSES ACUITEA .....euvievvieeieiiieiieieeie ettt et e et eeeete e teebeesbeesbessaesseesseesseensesssessnenns 13,674
(€ 10 TaTe 141 | SRR 19,724
Total Net ASSELS ACQUITEM. .. ....eiiviieiieiieiietieie ettt e e et e ete et esttesteebeesbeesseessessaesseeseesseessesssesssesssesseenseensenns $ 33,398

The intangible asset acquired with a finite life includes the core developed technology with an estimated remaining useful
life of eight years. The acquired intangible asset with an indefinite life includes an incomplete R&D project that had not
reached technological feasibility as of the Acquisition Date. The fair values of the developed technology and the IPR&D
were determined using the income approach.

The goodwill arising from the acquisition was primarily attributed to the assembled workforce and synergies that are

anticipated to enable the Company to develop solutions with lower power consumption in the consumer and automotive
end markets using Axign’s digital feedback technology. The goodwill is not expected to be deductible for tax purposes.

13. INCOME TAXES

The components of income before income taxes were as follows for the periods presented (in thousands):

Year Ended December 31,
2025 2024 2023
L0 70 T TR $ (118,484) $ (46,263) $ (15,066)
FOTEIGN 1.ttt 884,700 619,175 520,907
Income before INCOME tAXES .......eeiveeeieie et $ 766,216 $ 572,912 $ 505,841

The components of the income tax expense (benefit), net were as follows for the periods presented (in thousands):

Year Ended December 31,
2024
2025 (As Restated) 2023

Current:

FEAETAL ...t $ 19,428 $ 72,576 $ 61,064

SHALE ..ottt ettt e eaeeeaee s 1,345 348 4,257

FOT@IGN....uiiiieiieieciiecteceee ettt ettt e sbe e seeas 84,284 11,155 5,702
Deferred:

Federal .......ooviiiiiiieceeee e (314) 2,773 (1,705)

SHALE 1.ttt ettt et et e e te e e aaeeaaeas (212) 160 (744)

FOT@IGN ...ttt e 40,202 (1,106,158) 9,893
Income tax expense (benefit), Net........c.ceeveirveieiiieieieieeeeeeereaen, $ 144,733 §  (1,019,146) $ 78,467
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Beginning in 2025 annual reporting, we adopted ASU 2023-09 prospectively. Refer to Note 1, Summary of Significant
Accounting Policies for additional details on the adoption of ASU 2023-09. A reconciliation of the U.S. federal statutory
income tax rate to our effective tax rate pursuant to the disclosure requirements of ASU 2023-09 for the year ended
December 31, 2025 is as follows (in thousands, except percentages):

Year Ended December 31, 2025

Amount Percent
U.S. federal statutory iNCOME taX TALE .......ceevcvieeiieeriieeieeriieereesteesveesreesreenereeneneeeees $ 160,905 21.0%
Domestic federal
Tax credits
RESEAICH CTEAILS ....ovveniieiiieeiieiieciiecie ettt ettt be et e saesreesaeesseenseens (19,491) (2.5)
Nontaxable and nondeductible items, net
Share-based PAYMENTS.........cc.eeeiieierierieiiere ettt ere et e e e esesnaesneeseas 39,963 5.2
OLRET <.ttt bttt et st et 4,064 0.5
Cross-border tax laws
Global intangible 10W-taXed INCOME .......eccuvierieeriiieeieecii et eee e 22,514 2.9
SUbPAIt F INCOME ....oeeiiiiiieiieiieiee ettt s 3,541 0.5
Effects of changes in tax laws or rates enacted in the current period ............cccecueenene - -
Changes in valuation allOWanCes ............ccueeeerierieeiieie ettt - -
ORCT -ttt ettt st b e et e b et e et e bttt bt ebe et ententens 508 0.1
Domestic state and local income taxes, net of federal effect @ .............c.ococveveiveevenennnnne. (67) -
Foreign tax effects
Switzerland
Statutory income tax rate differential.............ccccoeveviieciiiiiniienieece e (106,770) (13.9)
Cantonal taxes, net of federal effect............coovviiiiiieiiiiiiee e 59,864 7.8
Nontaxable and nondeductible items, Net..........cceceeeieriierierieeeeeee e (21,381) (2.8)
OLRET <.ttt bttt et 3,499 0.4
Other foreign JUriSAICTIONS .......cccveeeiieiieeeiee ettt ere e sre et sreesaeesebeesaneesebeesaneenes (4,069) (0.5)
Worldwide changes in unrecognized tax benefits ...........cocceevveeiiienienieieneceeeeeee, 1,653 0.2
EFTECTIVE TAX TALE ..o et e e e eee e s e e e seeeeeeneans $ 144,733 18.9%

(a) State taxes in Arizona, California and Florida make up the majority (greater than 50%) of the tax effect in this category.

Year Ended December 31,
2024
(As Restated) 2023

U.S. statutory federal taX rate..........oocerierieriieiieieeieteie et e e ees 21.0% 21.0%
Foreign income tax at JOWET TAtES ........c.evierieerierierierie et eee et seeeiee e eeesaesree e esesnneees (21.4) (21.9)
U.S. tax impact of foreign earnings and l0SSES..........cecuerueerieieeiire e 15.1 14.5
Changes in valuation alloWancCe ............cccueerieeiiieiie ettt 623.8 2.9
Stock-based COMPENSALION ........ceeruiertieriieiieie ettt ettt ettt e s e seeneeeneeas 1.9 2.2
Return to Provision True Up AdjustMent..........ccveeveivierieeriieiieiieeeeere e eee e sae e 0.1) (2.0)
Tax attributes, Nt O TESETVES.....ccccviieiieiiieeiiecieeete ettt reesbeesreesebeesaaeesteeensneenes (210.4) (1.3)
Effects of intercompany tranSactions ...........ceeecveeerueeroreeniueesiieeneeeseeesreessreeseeesseeeseennns (608.5) -
Other AdJUSTMENLS. ......eevieiieiieieeieeeie ettt et ete et st e ste e beesbeesseesaessaessaesseessessnesens 0.7 0.1
EffECHIVE 1AX TALE .o.vvevieiieii ettt ettt sttt ettt et e e st e beesbeesseesbeesaessaesaeesseenseenns (177.9)% 15.5%
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The amount of cash paid for income taxes (net of refunds) is as follows (in thousands):

Year Ended December 31,
2025

LS. TEACTAL ...ttt e e e e et e ea e e eae e et e et e et en e e eae e $ 16,162
State and 10CAL.......oooeeeieeeeeeeeee e eaaeas 940
Foreign

NG 1230 -1 Lo DR 72,005

L0341 o o) (<3 < 1 TSR PRUPRURPSTRRE 5,954
K01 B 0] (<3 4 s USRS 77,959
Total iINCOME taXES PAIA, TET ...vveeieiieriieeiiieiie et erte et erteeteeeseeeeteeesteeetae e saeeseeessneenseeensaesnsees $ 95,061

The budget reconciliation bill H.R.1 (“H.R.1 Act”) signed into law on July 4, 2025, makes permanent certain expiring
provisions of the 2017 Tax Cuts and Jobs Act and makes modifications to the existing tax framework. The primary impact
for the current year is the immediate tax expensing of prior year unamortized and current year domestic R&D expenses and
accelerated depreciation in the year ended December 31, 2025. The Company’s tax provision for the year ended December
31, 2025 includes the estimated impact of the H.R.1 Act.

In 2024, one of the Company’s foreign subsidiaries was granted a ten-year tax incentive, beginning in tax year 2025. A
deferred tax benefit of $1.1 billion, net of $0.2 billion of deferred tax liability and $0.1 billion of valuation allowance, was
recorded during the year ended December 31, 2024 to reflect the estimated future reductions in cash tax paid in that
jurisdiction associated with the incentive. The deferred tax asset was $1.1 billion, net of $0.2 billion of deferred tax liability
and $0.1 billion of valuation allowance, as of December 31, 2025.

In December 2024, the Company completed an intercompany transaction that resulted in one of its foreign subsidiaries
recording a step up in the tax basis of intangible assets of $23.2 billion. This resulted in a deferred tax difference between
the U.S. GAAP basis and local tax basis of the specified intangibles. The Company does not expect to realize the deferred
tax asset for U.S. GAAP purposes; therefore, the Company has recorded a full valuation allowance as of December 31,
2024 and December 31, 2025.

In January 2025, the OECD released new Administrative Guidance on the application of the Global Anti-Base Erosion
(“GloBE”) Model Rules. The Company will continue to evaluate the impact of this release or of other prospective guidance
on its future global tax provision.

The components of net deferred tax assets consist of the following (in thousands):

December 31,

2024
2025 (As Restated)

Deferred tax assets:

TAX AETTDULES ...t ettt ettt e et e et e et e e st e e saaeesraeeenseesraeesaneeins $ 1,205,863 $ 1,254,928

Depreciation and amortiZation...........c.eecverieriierireieeeieniereeeseeseeseesseeeeeeesseesseeneeens 3,482,782 3,465,739

Stock-based COMPENSALION......c..eecverierieriiertiete e eee st e steeteeeeeeessaesseebeesesnsessaesseenes 3,977 3,432

Deferred COMPENSAtiON .........ocuiiiuieieeieriieetteie ettt e e nee e ens 10,920 11,202

Other expenses not currently deductible............cocoviivieiiiiininee e 11,357 9,505
Deferred tax aSSELS, SIOSS ..eviirierieiieieetieet et eteeteseeseeesteesteeteeneeeneesseeseenseenaeeneesneenees 4,714,899 4,744,806
Valuation QllOWANCE .......ooooiiiiieiiiee ettt e e e et e e e e e e ennaaeeeeeeeens (3,617,562) (3,608,471)
Deferred tax assets, net of valuation allowance .................ccoooeeeieeiiiieiiee e 1,097,337 1,136,335
Deferred tax liabilities:

Undistributed fOreign €arnings ...........cccueerviervieeriiesieeseeeseeesseeesseeesseeesseesssesssseessseesns (781) (953)

Other expenses currently deductible...........ccooiieiiiiiiiiiieeee e (4,153) (3,184)
Deferred tax Habilities ......c.cccviiieriieiiieiiei ittt ees (4,934) (4,137)
NEt dEfEITEA TAX ASSEES....uviiiiieeiii ittt e et e ettt e ettt e e et e e e eaaeesseaaeeessaeeessaaeesseseeeesnnes $ 1,092,403 §$ 1,132,198
Reported as:

Deferred taxX ASSELS, NET ......ccveiviieiieieeieeeeeeeteeeeete et ettt et eet e s e eaeeeeeaesaeereeneesesessesaesaeas $ 1,182,883 § 1,225,565

Deferred tax HabIlItIes .......c.eeviiiiiieiieiecie ettt e e saeesreenve e (90,480) (93,367)
NEt AEFETTEA tAX ASSELS. . .veeereeereeeeeee et e et et eeee e ee et e et eereeeeeeeeeseesaeeeeeeeeeeeeeseeeneeeneeeeeens $ 1,092,403 $ 1,132,198




GILTI:
The Company accounts for GILTI as a period cost.

Valuation Allowance:

The Company periodically evaluates its deferred tax assets, including a determination of whether a valuation allowance is
necessary, based upon its ability to utilize the assets using a more likely than not analysis. The realizability of the
Company’s most significant deferred tax asset is dependent on its ability to generate sufficient future taxable income during
periods prior to the expiration of tax attributes to fully utilize these assets. As of December 31, 2025 and 2024, the
Company has evaluated the realization of its deferred tax assets and recorded a valuation allowance for assets that do not
meet the more-likely-than-not recognition threshold.

A reconciliation of the beginning and ending balance of valuation allowances was as follows for the periods presented (in
thousands):

Balance at
Beginning of Balance at
Period Period Additions Reductions End of Period
Year ended December 31,2023 ......cooovevveeennen. $ 20,321 $ 15405 $ (718) $ 35,008
Year ended December 31, 2024 (As Restated)... $ 35,008 $ 3,575,542 $ (2,079) $ 3,608,471
Year ended December 31, 2025 ......coccveveenenen. $ 3,608,471 $ 21,618 $ (12,527) $ 3,617,562

The additions in the year ended December 31, 2024 were primarily the result of the step up in tax basis of intangible assets
and a tax incentive received by one of our foreign subsidiaries. The Company has evaluated the deferred tax assets
generated by each of these events and recorded a valuation allowance for any deferred tax assets that are not realizable on a
more-likely-than-not basis.

Undistributed Earnings of Subsidiaries:

The Company has analyzed its global working capital and cash requirements, and has determined that it plans to repatriate
cash from a foreign subsidiary on an ongoing basis to fund its future U.S.-based expenditures and dividends. For the years
ended December 31, 2025 and 2024, the Company repatriated $275.0 million and $642.0 million, respectively, with
immaterial tax impact, from this foreign subsidiary.

For all other foreign subsidiaries, the Company expects to indefinitely reinvest undistributed earnings to fund their
operations and research and development. An actual repatriation of the undistributed earnings could be subject to additional
foreign withholding taxes and U.S. state taxes. Determination of the unrecognized state and withholding deferred tax
liability is not practicable at this time due to the complexities associated with the hypothetical calculation.

Other Income Tax Provision Matters

As of December 31, 2025, the state net operating loss carryforwards for income tax purposes were $4.3 million, which will
expire beginning in 2031. As of December 31, 2025, the Company’s foreign net operating loss carryforwards for income
tax purposes in non-U.S. jurisdictions were $19.2 million, $1.8 million of which can be carried forward indefinitely, while
$17.4 million will begin to expire in 2029.

As of December 31, 2025, the Company had no R&D tax credit carryforwards for federal income tax purposes. As of
December 31, 2025, the Company had $48.2 million for state income tax purposes, which can be carried forward
indefinitely.

In the event of a change in ownership, as defined under federal and state tax laws, the Company’s net operating loss and tax
credit carryforwards could be subject to annual limitations. The annual limitations could result in the expiration of the net
operating loss and tax credit carryforwards prior to utilization.

As of December 31, 2025, the Company had $81.1 million of unrecognized tax benefits, $66.9 million of which would
affect its effective tax rate if recognized after considering the valuation allowance. As of December 31, 2024, the Company
had $74.4 million of unrecognized tax benefits, $58.9 million of which would affect its effective tax rate if recognized after
considering the valuation allowance.
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A reconciliation of the gross unrecognized tax benefits was as follows (in thousands):

Balance as of JAnUAry 1, 2023 .......ccooioiieiiieieieieietesie sttt et essestesbessesbesbeeseesaesaessessassessesseeseessessessessensans $ 49,277
Increase for tax POSItioN Of CUITENT YA ........ecuiiiuieiiieiieie ettt ettt et esaeesseeeeeeeeneene 14,108
Increase for tax POSIION Of PIIOT YEAT ... .ccuieuiieeieitieieeieeie et ette st ettt et et et e bt e e enteeseesseesseesseeneeneesneenne 2,209
Decrease due to settlement with tax authOTItIeS.......ccuieiiieiiieiieeiie ettt e e e e veesaeeaee e (1,926)
Decrease due to lapse of statute of [IMItAtioN ..........coveevieiiiiiiieiieeie ettt reere e eeeens (1,008)

Balance as of December 31, 2023 .......ooi et e e eaeaean 62,660
Increase for tax POSIION Of CUITENE YEAT ......ccuvieiiieiiieeitieeitieeieeeieeeiee et eeteesbeeeteeeteesnseessteesnseesssaesnsaennns 18,125
Increase for taX POSTHION OF PIIOT YEAT.....ccueiiiiieeitieeiieectieecteeeeeeite et et eeteesbeeeteeesbeeesseessseeanseesnseesssennnns 2,180
Decrease due to lapse of statute of HMItAtIoN ......c.eecvieiieiieieriieieeie ettt ste e sreens (8,579)

Balance as 0f DECEMDET 31, 2024 .......oviiieeiiiieeeie ettt ettt e et e e et e e st e e e te e e e e e e s anaaee s 74,386
Increase for tax POSItION Of CUITENT VAT ........ccvivvieriieiieieiie e steeste et ettt e te e e et eesbeesaestaesseesseeseessessnenns 17,411
Decrease for taX pOSItioN Of PIiOT VAT .......ccuieiirieriieiiieieitesee st et et ete et e seesbeebeesbessseseeesseesseesseessessnens (1,374)
Decrease due to lapse of statute of HMItAtION ......c.eccvieiieiieieriieiieie ettt seeens (9,359)

Balance as 0f DeCEMDET 31, 2025 ... ..vviiiiiieieieie ettt e e e e e e et e e e e e eaaeeeanaeeean $ 81,064

The Company recognizes interest and penalties, if any, related to uncertain tax positions in its income tax provision. As of
December 31, 2025 and 2024, the Company has $8.2 million and $6.3 million, respectively, of accrued interest related to
uncertain tax positions, which were recorded in income tax liabilities on the Consolidated Balance Sheets.

The Company currently has reduced tax rates in its subsidiaries in Chengdu and Hangzhou, China through 2025 for
performing R&D activities.

Income Tax Examination

The Company is subject to examination of its income tax returns by the U.S. IRS and other tax authorities. In general, the
tax years for 2022 and forward are open for examination for U.S. federal and state income tax purposes.

14. COMMITMENTS AND CONTINGENCIES
Indemnification Provisions

The Company provides indemnification agreements to certain direct or indirect customers. The Company agrees to
reimburse these parties for any damages, costs and expenses incurred by them as a result of legal actions taken against them
by third parties for infringing upon third-party intellectual property rights as a result of using the Company’s products and
technologies. These indemnification provisions are varied in scope and are subject to certain terms, conditions, limitations
and exclusions. In addition, the Company has entered into indemnification agreements with its directors and officers.

It is not possible to predict the maximum potential amount of future payments under these agreements due to the limited
history of indemnification claims and the unique facts and circumstances involved in each particular agreement. There were
no indemnification liabilities incurred for the periods presented. However, there can be no assurances that the Company
will not incur financial liabilities in the future as a result of these obligations, which could be material.

Purchase Commitments

The Company has outstanding purchase obligations with its suppliers and other parties that require the purchases of goods
or services. The purchase obligations primarily consist of wafer and other inventory purchases, assembly and other
manufacturing services, construction of manufacturing and R&D facilities, purchases of production and other equipment,
and license arrangements.

Total estimated future unconditional purchase commitments to all suppliers and other parties as of December 31, 2025 were
as follows (in thousands):

2026ttt ettt ettt ettt et e eat et e et et et e et et e eatettentent et et e eae et e eteeneenseneenteneans $ 389,767
2027 ettt ettt et e ettt et ettt et et et e et e eteeaeertentent et et e ereeteereeneenteneentenans 51,435
2028 ettt ettt ettt et et e ettt ete et ert et et et e et e eaeeaeertentent et et et e ereereeneereereeneeneans 486
2029 ..ottt ettt et e ettt ettt ettt et et e et e eteeaeerteneent et et et e ereereeneereereeneeneans 486
o) 72 RSSO RRO PRt $ 442,174



Litigation

The Company is a party to actions and proceedings in the ordinary course of business, including challenges to the
enforceability or validity of its intellectual property, claims that the Company’s products infringe on the intellectual
property rights of others, and employment matters. The Company is also subject to litigation initiated by its stockholders.
These proceedings often involve complex questions of fact and law and may require the expenditure of significant funds
and the diversion of other resources to prosecute and defend. The Company defends itself vigorously against any such
claims. Based on current information, the Company does not believe that a material loss from known matters is

probable as of December 31, 2025.

15. SEGMENT AND GEOGRAPHIC INFORMATION

The Company operates in one reportable segment that includes the design, development, marketing and sale of high-
performance, semiconductor-based power electronics solutions for the storage and computing, enterprise data, automotive,
industrial, communications and consumer end markets. The Company’s chief operating decision maker (“CODM?”) is its
Chief Executive Officer, who reviews financial information presented on a consolidated basis for the purposes of allocating
resources and evaluating financial performance. Specifically, the CODM uses net income that is reported on the
Consolidated Statements of Operations, and cash provided by operating activities reported in the Consolidated Statements
of Cash Flows, to decide whether and how much to reinvest profits into core business operations or to return to
stockholders in the form of stock repurchases and dividends.

All significant segment expenses have been captured on the face of the Consolidated Statements of Operations.
The following is a summary of long-lived assets by geographic region (in thousands):

December 31,

Country 2025 2024

CRINA etttk b et s ettt es bt b et ettt ebe sttt ne b $ 332,506 $ 237,649
L0 T OO OO OO OO SO OO SO RSP EROPIPRRO 165,107 171,514
TAIWEALL ...ttt ettt sttt ettt ettt st sttt sbe e be et aebe e 65,081 42,388
ORET ..ottt ettt sttt st et b ettt sttt sttt sttt sttt 64,995 43,394
TOTAL ¢ttt ettt sttt ettt $ 627,689 $ 494,945

16. SUBSEQUENT EVENTS
Cash Dividend Increase

In February 2026, the Board of Directors of the Company approved an increase in quarterly cash dividends from $1.56 per
share to $2.00 per share.

17. RESTATEMENT OF PREVIOUSLY ISSUED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(UNAUDITED)

Restatement of Interim Financial Information (Unaudited)

In connection with the preparation of the Company's Consolidated Financial Statements as of and for the fiscal year ended
December 31, 2025, the Company discovered that in the prior year it had not appropriately accounted for deferred income
taxes associated with a one-time tax incentive granted by a certain foreign jurisdiction. The adjustment results in a decrease
to the net income tax expense and the deferred income taxes, and the amounts were also material to the interim financial
information. The Company has restated its unaudited Condensed Consolidated Balance Sheets, Condensed Consolidated
Statements of Operations, Condensed Consolidated Statement of Comprehensive Income, and Consolidated Statement of
Stockholders’ Equity for the quarterly periods ended March 31, 2025, June 30, 2025, and September 30, 2025.
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The impacts of the restatement are summarized below (in thousands, except per-share amounts):

RESTATED CONDENSED CONSOLIDATED BALANCE SHEET AS OF MARCH 31, 2025 (UNAUDITED) (in

thousands, except par value):

March 31, 2025
As Previously Impact of
Reported Restatement As Restated
ASSETS
Current assets:
Cash and cash equIvalents ..............cccceeveveierereriereeeeeeeeee e $ 637,354 $ - 3 637,354
Short-term INVESTMENTS .........ooovvuviiiieiee e eeeee e 389,310 - 389,310
Accounts receivable, NEt........cc..eevvveeeeeieieeeeee e 214,866 - 214,866
INVENLOTIES ... 454,793 - 454,793
Other CUITENTt ASSELS......ccovveeieeeeeeeeieeeeeeeeeeeeeeee e e e e 92,063 - 92,063
Total CUITENE ASSELS....vveeeeereeeeeeeeeeeeeeeeeeeeeeeeeee e e e e eeaeeeeenreeeens 1,788,386 - 1,788,386
Property and equipment, Net...........cceeeerieerieeiierieseereeee e 527,348 - 527,348
Acquisition-related intangible assets, Net...........cccveeveeierierieecrennennenn 9,651 - 9,651
GOOAWILL....eeeieeeeeeee ettt 25,944 - 25,944
Deferred tax assets, NET......cccuvvviiiiiiiiiiiieiieee e e e e e e e enaees 1,318,457 (100,617) 1,217,840
Other IoNg-teIM ASSELS......eeiuvierreeriiieeeeeriieereeereeeereeereeebeeereesseenenes 135,974 - 135,974
TOtAl ASSELS ....evieeveeeeeeeetee ettt ettt enaeeennes $ 3,805,760 $ (100,617) $ 3,705,143
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
AcCCOUNtS PAYADIE.........ciiviieeiiiieiieieteeetee e $ 127,310 $ - 8 127,310
Accrued compensation and related benefits.............ccoeeververeennen. 74,785 - 74,785
Other accrued HabilitieS ...........ooovvieeeeiieieeeeee e 161,306 - 161,306
Total current Habilities ..........cccvveeeeeeeeeiiieeeeeeeeeeeee e 363,401 - 363,401
Income tax Habilities ........cccvveeeeiveieieeee e e 69,535 - 69,535
Deferred tax Habilities ........c.oeeeeivieiieeeieeeeieeeeeeee e - 92,764 92,764
Other long-term liabilities ..........cccoeverieiieieeeee e 105,814 - 105,814
Total HabIlItIES ....eoevveeeerieeeeeeeee e 538,750 92,764 631,514
Commitments and contingencies
Stockholders’ equity:
Common stock and additional paid-in capital: $0.001 par value;

shares authorized: 150,000; shares issued and outstanding:

47,877 and 47,823, reSPectively.....cccvvevierieeieeieciereeieee e 764,959 - 764,959
Retained €arnings.......cccvveeveeriieniieeeiienieeeieesre et e sreesreesveeseae e 2,545,375 (193,381) 2,351,994
Accumulated other comprehensive 10Ss..........ccveeevieieiienieeiecennne. (43,324) - (43,324)

Total stockholders’ equity.........ccceevveeieriereenieeiecie e 3,267,010 (193,381) 3,073,629

Total liabilities and stockholders” equity ............ccceevveveervenennne. $ 3,805,760 $ (100,617) $ 3,705,143
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RESTATED CONDENSED CONSOLIDATED STATEMENT OF OPERATIONS FOR THREE MONTHS

ENDED MARCH 31, 2025 (UNAUDITED) (in thousands, except per-share amounts):

Three Months Ended March 31, 2025

As Previously Impact of
Reported Restatement As Restated

REVEIIUC ...t e e e e eaeeeee e e et e eee e e e eeeeseeeneea $ 637,554 $ - 3 637,554
COSt OF TEVEINUE. ...ttt e e e e eenanes 284,324 - 284,324

(€ o T I 3] (o) | A USRS 353,230 - 353,230
Operating expenses:

Research and development ..........cccoeeveeeiieenieniieieeieeieseeeene e 92,227 - 92,227
Selling, general and administrative............cc.eeveevveevieeceeseeneenneeneans 92,244 - 92,244

Total OPerating EXPENSES.......cvvrevireeereerreereereeeesreesreeseenesseenns 184,471 - 184,471
OPEratiNg INCOME ....c.uveeereeeirieereeniieenteeseteesreesteeeseeeseeesseesseesseessses 168,759 - 168,759
Other INCOME, TNET ......eviiiiiiiiiiieiiee et eeeeeeee e e e e e e e e eeaaanes 5,131 - 5,131
Income before INCOME tAXES......vvviiiiiiiiiiiiiiieeeeeeeee e 173,890 - 173,890
INCOME tAX EXPENSE ...vvveeereeeirieeieeeiiieeieesieesteessteessreesereensaessaeeseeennes 40,099 (1,261) 38,838
NEETTICOMIE ...ttt et et e e e e ae e s e e ees $ 133,791 $ 1,261 $ 135,052
Net income per share:

BaSIC. it e $ 280 $ 0.02 $ 2.82

DIHIULEA. ..ot $ 279 $ 002 $ 2.81
Weighted-average shares outstanding:

BaSIC .ttt ettt 47,851 - 47,851

DIHIULEd. ..ot 48,006 - 48,006

RESTATED CONDENSED CONSOLIDATED STATEMENT OF COMPREHENSIVE INCOME FOR THREE

MONTHS ENDED MARCH 31, 2025 (UNAUDITED) (in thousands):

Three Months Ended March 31, 2025

As Previously Impact of
Reported Restatement As Restated
NEEINICOME ..ttt ettt ettt eaeerae e e eneenes $ 133,791 $ 1,261 $ 135,052
Other comprehensive income, net of tax:
Foreign currency translation adjustments ............ccccceevereeriennennen. 5,139 - 5,139
Change in unrealized gains and losses on available-for-sale
securities, net of tax of $0 and $(248), respectively.................... 48 - 48
Other comprehensive income, net of tax.......occeeeeeveeriereeienieneeeen. 5,187 - 5,187
Comprehensive INCOME ......cvvveieirieieriieieeeee ettt $ 138,978 $ 1,261 $ 140,239
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RESTATED CONDENSED CONSOLIDATED BALANCE SHEET AS OF JUNE 30, 2025 (UNAUDITED) (in

thousands, except par value):

June 30, 2025
As Previously Impact of
Reported Restatement As Restated
ASSETS
Current assets:
Cash and cash equivalents ..............cocooveeveieeeieieeeeeeeeeeee e $ 787,382 $ - 5 787,382
Short-term INVESTMENTS ......uvvvviiiiiiiiiiieeieee e e e eaaaes 358,695 - 358,695
Accounts receivable, NET........cc.eiivvviieeiiiieeeeie e 194,821 - 194,821
TIVENTOTIES ...t eaaeeeens 490,642 - 490,642
Other CUITENTt ASSELS......cccvviiieeeeeeeeieeeeeetreeeeeeee e e e e 87,217 - 87,217
TOtal CUITENTE ASSELS....vvvieieeeeeeeieee e e et e e e e e e e eareeeea 1,918,757 - 1,918,757
Property and equipment, Net...........cceeverieerieecierieereenieeeeseeseeesae e 563,885 - 563,885
Acquisition-related intangible assets, Net.........ccccveeeerverierieeciennennen. 9,364 - 9,364
GOOAWIIL...ceeiiiiiiciie ettt et et v e 25,944 - 25,944
Deferred tax assets, NEt.......cc.eeeevivvieeeireeeeeeeeeeeeeeee e 1,309,981 (99,948) 1,210,033
Other IoNg-teIM ASSELS......ieruvierieeriieerieeriieereeeree e e ereeereesveeseseeeenes 144,279 - 144,279
TOAL @SSEES ...ttt ettt $ 3,972,210 $ (99,948) $ 3,872,262
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
AcCCoUNtS PAYADIE.........ceiviieeiieiieiectieee e $ 129,919 $ - 3 129,919
Accrued compensation and related benefits............cccoeeverierieenenen. 81,296 - 81,296
Other accrued HabilitieS ...........ooevvieeeeierieeeeee e 172,293 - 172,293
Total current Habilities .........cooovvviieeeiiiiieeeceeeeeeeee e 383,508 - 383,508
Income tax Habilities .......ooovuveiiieiiie e 73,185 - 73,185
Deferred tax Habilities ........c.oeeeviviieeeieieeeeeeeeeeeee e - 92,150 92,150
Other long-term Labilities ..........cccvevverieriereeieeie e 113,449 - 113,449
Total HabIlItIES ...cveevveiviiereeereeeee ettt 570,142 92,150 662,292
Commitments and contingencies
Stockholders’ equity:
Common stock and additional paid-in capital: $0.001 par value;

shares authorized: 150,000; shares issued and outstanding:

47,892 and 47,823, 1eSPECtiVElY ...ccveerierieiieieeeeeeeee e 822,582 - 822,582
Retained €arnings. ........ceceeeeruierierieeie et 2,603,177 (192,098) 2,411,079
Accumulated other comprehensive 10Ss.........ccoveeeviiieiieniieieieenne. (23,691) - (23,691)

Total stockholders’ equity........ccceevvevieriereeriieiecie e 3,402,068 (192,098) 3,209,970

Total liabilities and stockholders” equity ...........cccceeveirverrrenennne $ 3,972,210 $ (99,948) $ 3,872,262
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RESTATED CONDENSED CONSOLIDATED STATEMENT OF OPERATIONS FOR THREE AND SIX
MONTHS ENDED JUNE 30, 2025 (UNAUDITED) (in thousands, except per-share amounts):

Three Months Ended June 30, 2025 Six Months Ended June 30, 2025
As As
Previously  Impact of Previously  Impact of
Reported Restatement As Restated Reported Restatement As Restated
Revenue.........cccoevevvveveieeecieeieenns $ 664,574 3 - $ 664,574 $ 1,302,128 § - $ 1,302,128
Cost of revenue.........cccceeevveeunnnen... 298,558 - 298,558 582,882 - 582,882
Gross profit .....cccceeevveveennennen. 366,016 - 366,016 719,246 - 719,246
Operating expenses:
Research and development ........ 96,266 - 96,266 188,493 - 188,493
Selling, general and
administrative...........cceeveenenne. 104,992 - 104,992 197,236 - 197,236
Total operating expenses........ 201,258 - 201,258 385,729 - 385,729
Operating inCome ...............ocveneenn. 164,758 - 164,758 333,517 - 333,517
Other income, net.......c.oooeuvenenne.. 12,220 - 12,220 17,351 - 17,351
Income before income taxes.......... 176,978 - 176,978 350,868 - 350,868
Income tax expense.........cccceeuuee. 43,252 (1,283) 41,969 83,351 (2,544) 80,807
Net INCOME ....veevvvevieieeierrreieeeieane $ 133,726 $ 1,283 $ 135009 $ 267,517 $ 2,544 § 270,061
Net income per share:
BasiC....covieeiiiiiiieceeieee $ 279 % 0.03 §$ 282 $ 559 $ 0.05 $ 5.64
Diluted........cooeevevieirieireeen. $ 278 § 0.03 $ 281 § 557 % 0.05 § 5.62
Weighted-average shares
outstanding:
BasiC...ccoieieiiiiieeeeee e 47,887 - 47,887 47,869 - 47,869
Diluted.......ccovvevevievieneeeee. 48,019 - 48,019 48,012 - 48,012

RESTATED CONDENSED CONSOLIDATED STATEMENT OF COMPREHENSIVE INCOME FOR THREE
AND SIX MONTHS ENDED JUNE 30, 2025 (UNAUDITED) (in thousands):

Three Months Ended June 30, 2025 Six Months Ended June 30, 2025
As As
Previously Impact of Previously Impact of
Reported Restatement As Restated Reported Restatement As Restated
Net iNCOME.....ccververeereiniieiieieeieeenne $133,726 $ 1,283  $135,009 $267,517 $ 2,544 $270,061
Other comprehensive income, net of
tax:
Foreign currency translation
adjustments.........cccceceeeeeeiennennn. 19,634 - 19,634 24,773 - 24,773
Change in unrealized gains and
losses on available-for-sale
securities, net of tax of $0, $50,
$0 and $(198), respectively ........ (1) - (1) 47 - 47
Other comprehensive income, net of
EAX weveereeieentetee ettt 19,633 - 19,633 24,820 - 24,820
Comprehensive income..................... $153,359 $ 1,283  $154,642 $292337 $ 2,544  $294,881
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RESTATED CONDENSED CONSOLIDATED BALANCE SHEETS AS OF SEPTEMBER 30, 2025

(UNAUDITED) (in thousands, except par value):

ASSETS
Current assets:

Cash and cash equivalents ............cccceeevieeerieneenece e
Short-term INVEStMENTS ...........ccoviiieiiiiieeiiee et eeeee et
Accounts receivable, NET........cc.eiivvviieeiiiieeeeie e
INVENTOTIES ...vveiviiiiie ettt ettt ettt e e reeetreeeane e
Other CUITENT @SSELS.......eiiiuieeiriieitieeiieeteeeetee e e ereeeereeeaeeeveeenee s
Total CUITENt ASSELS.....ccuvieeuiieeeiieeiieeeiee ettt e
Property and equipment, Net...........cceeverieerieecierieereenieeeeseeseeesae e
Acquisition-related intangible assets, Net.........c.ccocevererereeieneennennns
GOOAWIIL...ceeiiiiiiciie ettt et et v e
Deferred tax assets, NEt.......cc.eeeevivvieeeireeeeeeeeeeeeeeee e
Other IoNg-teIM ASSELS......ieruvierieeriieerieeriieereeeree e e ereeereesveeseseeeenes
TOtal @SSELS....uvieiiieiieeiii ettt et

LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:

Accounts PAYADIC.......c.eccvieieiieiiee e
Accrued compensation and related benefits............cccoeeverierieenenen.
Other accrued Labilities ........ceeevereerierieieeeeie e
Total current lHabilities ..........ccvevvieierieriieiieieeeseee e
Income tax Habilities .......cccevieriieciieiieierieeee et
Deferred tax labilities ........cccvevieeiieierierieeeie et
Other long-term Labilities ..........cccvevverieriereeieeie e
Total HabIlIties ....cvevvereieiieiieie e
Commitments and CONINGENCIES........ccuervereereereerieeeeeieeeeneeenieeneens

Stockholders’ equity:
Common stock and additional paid-in capital: $0.001 par value;
shares authorized: 150,000; shares issued and outstanding:

47,905 and 47,823, 1eSPECtiVElY ....cceevuierieriieieeieeeeceee e
Retained €arnings. ........ceceeeeruierierieeie et
Accumulated other comprehensive 10Ss.........ccoveeeviiieiieniieieieenne.

Total stockholders’ equity........ccceevvevieriereeriieiecie e

Total liabilities and stockholders’ equity .........cceeoeeveereeeencnnne.
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September 30, 2025
As Previously Impact of
Reported Restatement As Restated
1,081,251 § -8 1,081,251
188,233 - 188,233
241,560 - 241,560
505,680 - 505,680
96,021 - 96,021
2,112,745 - 2,112,745
597,311 - 597,311
9,077 - 9,077
25,944 - 25,944
1,300,260 (99,170) 1,201,090
161,055 - 161,055
4,206,392 $ (99,170) $ 4,107,222
141,689 $ - 8 141,689
99,602 - 99,602
201,513 - 201,513
442,804 - 442,804
78,261 - 78,261
- 91,436 91,436
117,380 - 117,380
638,445 91,436 729,881
885,123 - 885,123
2,705,527 (190,606) 2,514,921
(22,703) - (22,703)
3,567,947 (190,606) 3,377,341
4,206,392 $ (99,170) $ 4,107,222




RESTATED CONDENSED CONSOLIDATED STATEMENT OF OPERATIONS FOR THREE AND
NINE MONTHS ENDED SEPTEMBER 30, 2025 (UNAUDITED) (in thousands, except per-share amounts):

Three Months Ended Nine Months Ended
September 30, 2025 September 30, 2025
As As
Previously  Impact of Previously  Impact of
Reported Restatement As Restated Reported Restatement As Restated
Revenue........ccooeveieiiienciieeee $ 737,176 $ - $ 737,176 $ 2,039,304 $ - $ 2,039,304
Cost of revenue........ccceeeeeeeieieneene 330,948 - 330,948 913,830 - 913,830
Gross profit .....ccceeevererennenne. 406,228 - 406,228 1,125,474 - 1,125,474
Operating expenses:
Research and development ........ 98,173 - 98,173 286,666 - 286,666
Selling, general and
administrative...........cceeveenenne. 112,872 - 112,872 310,108 - 310,108
Total operating expenses........ 211,045 - 211,045 596,774 - 596,774
Operating inCome ..............covenneenn. 195,183 - 195,183 528,700 - 528,700
Other income, net.......c.oooeuveeenn... 10,392 - 10,392 27,743 - 27,743
Income before income taxes.......... 205,575 - 205,575 556,443 - 556,443
Income tax expense..........ccceeuen. 27,301 (1,492) 25,809 110,652 (4,036) 106,616
Net INCOME ....vvevveeiieieeieriieieeeeeans $ 178274 §$ 1,492 § 179,766 § 4457791 $ 4,036 $§ 449,827
Net income per share:
BaSiCueeeeieieeeieeeee $ 372§ 0.03 $§ 375 § 931 § 0.09 $ 9.40
Diluted......cccoveiiiieieee, $ 371§ 003 $ 374§ 928 $ 0.09 § 9.37
Weighted-average shares
outstanding:
BasiC....oooveeiiiieiieeee e 47,898 - 47,898 47,879 - 47,879
Diluted.......coovvevevieiieieeen, 48,042 - 48,042 48,022 - 48,022

RESTATED CONDENSED CONSOLIDATED STATEMENT OF COMPREHENSIVE INCOME FOR THREE
AND NINE MONTHS ENDED SEPTEMBER 30, 2025 (UNAUDITED) (in thousands):

Three Months Ended Nine Months Ended
September 30, 2025 September 30, 2025
As As
Previously Impact of Previously Impact of
Reported Restatement As Restated Reported Restatement As Restated
Net INCOME...c.vevverreneriieiieieiceniene $178,274 $ 1,492 $179,766 $445,791 $ 4,036  $449,827
Other comprehensive income, net of
tax:
Foreign currency translation
adjustments..........ccoocvevereieriennnns 919 - 919 25,692 - 25,692
Change in unrealized gains and
losses on available-for-sale
securities, net of tax of $17, $37,
$17 and $(161), respectively ....... 69 - 69 116 - 116
Other comprehensive income, net of
EAX weveeveeieeneetentene ettt 988 - 988 25,808 - 25,808
Comprehensive income...................... $179,262 §$ 1,492 $180,754 $471,599 $ 4,036 $475,635
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RESTATED CONDENSED CONSOLIDATED STATEMENT OF STOCKHOLDERS’ EQUITY
(UNAUDITED) (in thousands, except per-share amounts):

Balance as of January 1, 2025 (As Restated) .......
Net income (As Restated)..........ccoevevveeieeienneennen.
Other comprehensive iNCOME...........ceeeveeveervenenns
Dividends and dividend equivalents declared
($1.56 per share) .......c.cceeeeveeeriereeeieeeeeeenna,
Common stock issued.......c.ccoceveeenerenienienienene.
Stock-based compensation expense .....................
Balance as of March 31, 2025 (As Restated) .......
Net income (As Restated).........cceeveeeecienieniennen.
Other comprehensive incCome...........ccoeceeeeveneeennen.
Dividends and dividend equivalents declared
($1.56 per share) .........cccceeveveeeeevereeeercieeen
Common stock iSsued........cceceeveeeierienienieeeene
Repurchases of common stock..........cccoeceeeeennne
Stock-based compensation expense .....................
Balance as of June 30, 2025 (As Restated) ..........
Net income (As Restated)........ccceevvveeciieiieennnenns
Other comprehensive iNCOME..........cceeeveeveeerennnns
Dividends and dividend equivalents declared
($1.56 per Share) ........ccccvveevevevcverererereeeceeean,
Common stock issued.........ccoceverenenienienienienenne,
Repurchases of common stock...........cccoeeveeevennns
Stock-based compensation expense .....................
Balance as of September 30, 2025 (As Restated).

Common Stock and Accumulated
Additional Paid-in Other Total
Capital Retained Comprehensive Stockholders’
Shares Amount  Earnings Loss Equity
47,823 § 706,817 $2,292.819 $ (48,511) $ 2,951,125
- - 135,052 - 135,052
- - - 5,187 5,187
- - (75,877) - (75,877)
54 5,335 - - 5,335
- 52,807 - - 52,807
47,877 764,959 2,351,994 (43,324) 3,073,629
- - 135,009 - 135,009
- - - 19,633 19,633
- - (75,924) - (75,924)
19 - - - -
4) (2,484) - - (2,484)
- 60,107 - - 60,107
47,892 822,582 2,411,079 (23,691) 3,209,970
- - 179,766 - 179,766
- - - 988 988
- - (75,924) - (75,924)
15 3,885 - - 3,885
(2) (2,017) - - (2,017)
- 60,673 - - 60,673
47,905 $§ 885,123 $2,514,921 $ (22,703) § 3,377,341
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Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure
None.

Item 9A. Controls and Procedures

Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, evaluated the
effectiveness of our disclosure controls and procedures pursuant to Rule 13a-15(e) and Rule 15d-15(e) under the Securities
Exchange Act of 1934 as of the end of the period covered by this Annual Report on Form 10-K.

Based on this evaluation, and due to the finding of the material weakness described below, our Chief Executive Officer and
Chief Financial Officer concluded that, as of December 31, 2025, our disclosure controls and procedures were not effective
to provide reasonable assurance that information we are required to disclose in reports that we file or submit under the
Exchange Act is recorded, processed, summarized, and reported within the time periods specified in the SEC’s rules and
forms.

Notwithstanding the material weakness in internal control over financial reporting and the resulting restatement described
below, management believes and has concluded that the consolidated financial statements included in this Annual Report
on Form 10-K fairly present, in all material respects, our financial position, results of operations and cash flows for the
periods presented in conformity with GAAP.

Management’s Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting. Our
management conducted an evaluation of the effectiveness of our internal control over financial reporting based on the
framework in Internal Control—Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the
Treadway Commission. A material weakness is a deficiency, or a combination of deficiencies, in internal control over
financial reporting, such that there is a reasonable possibility that a material misstatement of our annual or interim
consolidated financial statements will not be prevented or detected on a timely basis.

As of December 31, 2025, we identified a material weakness in our internal control over financial reporting. During

the year-end financial reporting process for fiscal year 2025, the material weakness was identified in internal control over
financial reporting related to the accounting for deferred income taxes. We engaged third-party tax service providers in
connection with the original determination of the accounting for deferred income taxes associated with a one-time tax
incentive granted by a certain foreign jurisdiction. Nevertheless, the internal controls in place with respect to the review of
the calculation of deferred income taxes and the related income tax expense (benefit) were not designed appropriately or
operating effectively as of December 31, 2025 and 2024.

We have developed a remediation plan for this material weakness, which is described below.

As further described in Note 2 and Note 17 to the Consolidated Financial Statements, the identified material weakness
resulted in the misstatement of deferred income taxes and income tax benefit, net for the fiscal year ended December 31,
2024. Ernst & Young LLP independently assessed the effectiveness of our internal control over financial reporting, as
stated in the firm’s attestation report, which appears in Part I, Item 8 of this Annual Report on Form 10-K.

Remediation

Management has been implementing and continues to implement measures designed to ensure that control deficiencies
contributing to the material weakness are remediated, such that these controls are designed, implemented, and operating
effectively. These remediation actions are ongoing and include or are expected to include:

e incorporation of a comprehensive local tax computation process, for material subsidiaries, into the worldwide tax
computation process;

e incorporation of documentation to monitor ongoing international tax developments, inclusive of involving the
correct level of technical expertise; and

e improved documentation of the deferred tax review checklist including key aspects of local taxation.
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As we continue to evaluate and work to improve our internal control over financial reporting, we may decide to take
additional measures to address this identified deficiency or modify the remediation plans described above. We believe that
these actions will remediate the material weakness, however, the material weakness will not be considered remediated until
the applicable controls operate for a sufficient period of time and management has concluded, through testing, that these
controls are operating effectively.

Management believes the foregoing plans will effectively remediate the deficiency constituting the material weakness and
believes that the remediation of this material weakness (including necessary testing) will be completed during 2026.
However, there can be no assurance as to when such remediation will be completed. As the remediation plan is
implemented, management may take additional measures or modify the remediation plan elements described above.

Changes in Internal Control over Financial Reporting

Except for the remediation measures related to the material weakness described above, there were no changes in our
internal control over financial reporting that occurred during the quarter ended December 31, 2025, that would have
materially affected, or were reasonably likely to materially affect, our internal control over financial reporting.

Limitations on Effectiveness of Controls and Procedures

In designing and evaluating the disclosure controls and procedures, management recognizes that any controls and
procedures, no matter how well designed and operated, can provide only reasonable assurance of achieving the desired
control objectives. In addition, the design of disclosure controls and procedures must reflect the fact that there are resource
constraints, and that management is required to apply its judgment in evaluating the benefits of possible controls and
procedures relative to their costs.

Item 9B. Other Information

10b5-1 Trading Plans

Certain of our executive officers and directors have entered into trading plans pursuant to Rule 10b5-1(c) of the Securities
Exchange Act of 1934, as amended. A trading plan is a written document that pre-establishes the amounts, prices and dates
(or formula for determining the amounts, prices and dates) of future purchases or sales of our common stock, including the
sale of shares acquired pursuant to the Monolithic Power Systems, Inc. 2004 Employee Stock Purchase Plan, amended and
restated, and upon vesting of RSUs.

The following table summarizes the adoption of trading plans intended to satisfy the affirmative defense conditions of Rule
10b5-1(c) during the three months ended December 31, 2025:

Intended Sale
Amount
Name and Title Adoption Date Plan Duration (in shares)
Deming Xiao, Executive Vice President, Global Through
Operations November 13, 2025 November 13, 2026 Up to 80,976
Maurice Sciammas, Executive Vice President, Through
Worldwide Sales and Marketing November 24,2025 December 31, 2026 Up to 42,000
Saria Tseng, Executive Vice President, Strategic
Corporate Development, General Counsel and Through
Corporate Secretary November 28,2025 November 27, 2026 Up to 43,673

The following table summarizes the termination of trading plans intended to satisfy the affirmative defense conditions of
Rule 10b5-1(c) during the three months ended December 31, 2025:

Intended Sale
Original Plan Amount Sold Amount
Name and Title Termination Date Duration (in shares) (in shares)
Saria Tseng, Executive Vice President, Through
Strategic Corporate Development, General November 17, December 31,
Counsel and Corporate Secretary 2025 2025 Up to 33,963 32,650
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During the three months ended December 31, 2025, no trading plans intended to satisfy the affirmative defense conditions
of Rule 10b5-1(c) were modified, and no other written trading arrangements that are not intended to qualify for the
Rule 10b5-1(c) affirmative defense were adopted, modified, or terminated.

Item 9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections

Not applicable.
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PART III
Item 10. Directors, Executive Officers and Corporate Governance
Reference is made to the information regarding directors and nominees, code of ethics, insider trading policy and
other corporate governance matters and disclosure relating to compliance with Section 16(a) of the Securities Exchange Act
of 1934 appearing in the Company’s Proxy Statement for its 2026 Annual Meeting of Stockholders (the “2026 Annual
Meeting”), which information is incorporated in this Annual Report on Form 10-K by reference. Information regarding
executive officers is set forth under the caption “Information about Executive Officers” in Part I of this Annual Report on
Form 10-K.

Item 11. Executive Compensation

The information required by this item will be set forth under the caption “Named Executive Officer Compensation” in the
Company’s Proxy Statement for the 2026 Annual Meeting, and is incorporated herein by reference.

Item 12.  Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters
The information required by this item will be set forth under the captions “Security Ownership of Certain Beneficial
Owners and Management” and “Equity Compensation Plan Information” in the Company’s Proxy Statement for the 2026
Annual Meeting, and is incorporated herein by reference.

Item 13.  Certain Relationships and Related Transactions, and Director Independence

The information required by this item will be set forth under the captions “Certain Relationships and Related Transactions”
and “Proposal One - Election of Directors” in the Company’s Proxy Statement for the 2026 Annual Meeting, and is
incorporated herein by reference.

Item 14.  Principal Accountant Fees and Services

The information required by this item will be set forth under the caption “Audit and Other Fees” in the Company’s Proxy
Statement for the 2026 Annual Meeting, and is incorporated herein by reference.
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PART IV
Item 15.  Exhibits and Financial Statement Schedules
(a) Documents filed as part of this report

(1) All financial statements

Page
Reports of Independent Registered Public Accounting Firm (PCAOB ID: 42)......ccoooiieiieieniieieeieeie e 42
Consolidated Balance SHEELS........c.cicieiiierieriiiie ettt ettt et et e et e eaestaesteebeessesssesseesseesseesseesseassasssesssessaeseesseassesssens 44
Consolidated Statements Of OPEIatiONS. .........ccuieeuieiirieriierieeiteeteetesttesteesteetesetessteseesseeseesseesseesseassesssesseesseenseessessesnnenns 45
Consolidated Statements of Comprehensive INCOME ...........ccveiiriiiiiiiiiecieeee et 46
Consolidated Statements of StOCKhOLIAErS” EQUILY .....cveeverieriieiieiieieciee ettt se e s esneense s 47
Consolidated Statements 0f Cash FLOWS .......cc.ooiiiiiiiie ettt et ettt e eesee e e 48
Notes to Consolidated Financial StAatEMEINLS ..........ccueruieiuierieiieiie ettt ettt et teetee st e bt e teeeeeneesneesaeesseenseenseeneeas 49

(2) Financial Statement Schedules

All schedules have been omitted because they are not required, not applicable, or the information required is otherwise
included in the consolidated financial statements or notes thereto.

(3) Exhibits

Exhibit
Number Description

3.1(1) Amended and Restated Certificate of Incorporation of Monolithic Power Systems, Inc., effective June 12, 2025.
3.1(2) Amended and Restated Bylaws of Monolithic Power Systems, Inc., effective November 19, 2025.

4.13) Description of the Registrant’s Securities Registered Pursuant to Section 12 of the Securities Exchange Act of
1934.

10.1+(4)  Registrant’s 2004 Employee Stock Purchase Plan and form of subscription agreement.
10.2+(5) Form of Directors’ and Officers’ Indemnification Agreement.

10.3+(6) Employment Agreement with Michael Hsing, and Amendment thereof.

10.4+(7) Employment Agreement with Maurice Sciammas, and Amendment thereof.

10.5+(8) Employment Agreement with Deming Xiao, and Amendment thereof.

10.6+(9) Letter Agreement with Victor Lee.

10.7+(10) Letter Agreement with Jeff Zhou.

10.8+(11) Monolithic Power Systems, Inc. Master Cash Performance Bonus Plan.

10.9+(12) Letter Agreement with Eugen Elmiger.

10.10+(13) Monolithic Power Systems, Inc. 2014 Equity Incentive Plan, as amended, and Form of Grant Agreement.
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10.11+(14) Employment Agreement with Bernie Blegen.

10.12+(15) Employment Agreement with Saria Tseng and Amendment thereof.

10.13+(16) Monolithic Power Systems, Inc. Amended and Restated 2014 Equity Incentive Plan.

10.14+(17) Form of Grant Agreement for grants of Performance Stock Units under the Monolithic Power Systems, Inc.

Amended and Restated 2014 Equity Incentive Plan.

10.15+(18) Letter Agreement with Carintia Martinez.

10.16+(19) Indemnification Agreement with Carintia Martinez.

10.17+(20) Letter Agreement with Eileen Wynne.

10.18+(21) Indemnification Agreement with Eileen Wynne.

10.19+(22) Monolithic Power Systems, Inc. 2004 Employee Stock Purchase Plan, Amended and Restated as of August 16,

19.1 (23)
21.1
23.1
24.1

31.1

31.2

32.1%

97.1+(24)

101.INS

101.SCH
101.CAL
101.DEF
101.LAB
101.PRE

104

2023.

Monolithic Power Systems, Inc. Insider Trading Compliance Program.
Subsidiaries of Monolithic Power Systems, Inc.

Consent of Independent Registered Public Accounting Firm.

Power of Attorney (included on Signature page to this Form 10-K).

Certification of Chief Executive Officer pursuant to Securities Exchange Act Rules 13a-14(a) and 15d-14(a), as
adopted pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.

Certification of Chief Financial Officer pursuant to Securities Exchange Act Rules 13a-14(a) and 15d-14(a), as
adopted pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.

Certification of Chief Executive Officer and Chief Financial Officer pursuant to 18 U.S.C. Section 1350, as
adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

Monolithic Power Systems, Inc. Compensation Clawback Policy.

Inline XBRL Instance Document - the instance document does not appear in the Interactive Data File because
its XBRL tags are embedded within the Inline XBRL document

Inline XBRL Taxonomy Extension Schema Document

Inline XBRL Taxonomy Extension Calculation Linkbase Document
Inline XBRL Taxonomy Extension Definition Linkbase Document
Inline XBRL Taxonomy Extension Label Linkbase Document

Inline XBRL Taxonomy Extension Presentation Linkbase Document

Cover Page Interactive Data File (formatted as Inline XBRL and contained in Exhibit 101)

Management contract or compensatory plan or arrangement.

This exhibit shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934 or
otherwise subject to the liabilities of that Section, nor shall it be deemed incorporated by reference in any filings
under the Securities Act of 1933 or the Securities Exchange Act of 1934, whether made before or after the date
hereof and irrespective of any general incorporation language in any filings.
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(1) Incorporated by reference to Exhibit 3.1 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on June 16, 2025.

(2) Incorporated by reference to Exhibit 3.1 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on November 21, 2025.

3) Incorporated by reference to Exhibit 4.1 of the Registrant’s annual report on Form 10-K (File No. 000-51026),
filed with the Securities and Exchange Commission on February 28, 2020.

4 Incorporated by reference to Exhibit 10.3 of the Registrant’s Registration Statement on Form S-1/A (Registration
No. 333-117327), filed with the Securities and Exchange Commission on November 15, 2004.

(5 Incorporated by reference to Exhibit 10.4 of the Registrant’s Registration Statement on Form S-1/A (Registration
No. 333-117327), filed with the Securities and Exchange Commission on November 15, 2004.

(6) Incorporated by reference to Exhibit 10.7 of the Registrant’s annual report on Form 10-K (File No. 000-51026),

filed with the Securities and Exchange Commission on March 11, 2008 and Exhibit 10.1 of the Registrant’s
current report on Form 8-K (File No. 000-51026), filed with the Securities and Exchange Commission on
December 19, 2008.

(7 Incorporated by reference to Exhibit 10.8 of the Registrant’s annual report on Form 10-K (File No. 000-51026),
filed with the Securities and Exchange Commission on March 11, 2008 and Exhibit 10.3 of the Registrant’s
current report on Form 8-K (File No. 000-51026), filed with the Securities and Exchange Commission on
December 19, 2008.

(®) Incorporated by reference to Exhibit 10.10 of the Registrant’s annual report on Form 10-K (File No. 000-51026),
filed with the Securities and Exchange Commission on March 11, 2008 and Exhibit 10.4 of the Registrant’s
current report on Form 8-K (File No. 000-51026), filed with the Securities and Exchange Commission on
December 19, 2008.

C) Incorporated by reference to Exhibit 10.1 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on September 14, 2006.

(10) Incorporated by reference to Exhibit 10.1 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on February 3, 2010.

(1D Incorporated by reference to Annexure C of the Registrant’s Proxy Statement on Schedule 14A (File No. 000-
51026), filed with the Securities and Exchange Commission on April 30, 2013.

(12) Incorporated by reference to Exhibit 10.36 of the Registrant’s annual report on Form 10-K (File No. 000-51026),
filed with the Securities and Exchange Commission on March 10, 2014.

(13) Incorporated by reference to Exhibit 4.6 of the Registrant’s Registration Statement on Form S-8 (Registration
No. 333-199782), filed with the Securities and Exchange Commission on November 3, 2014,

(14) Incorporated by reference to Exhibit 10.1 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on July 22, 2016.

(15) Incorporated by reference to Exhibit 10.14 of the Registrant’s annual report on Form 10-K (File No. 000-51026),
filed with the Securities and Exchange Commission on February 28, 2020.

(16) Incorporated by reference to Annexure B of the Registrant’s Proxy Statement on Schedule 14A (File No. 000-
51026), filed with the Securities and Exchange Commission on April 29, 2020.

(17) Incorporated by reference to Exhibit 10.3 of the Registrant’s quarterly report on Form 10-Q (File No. 000-51026),
filed with the Securities and Exchange Commission on May 5, 2023.

(18) Incorporated by reference to Exhibit 10.1 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on May 28, 2021.

(19) Incorporated by reference to Exhibit 10.2 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on May 28, 2021.

(20) Incorporated by reference to Exhibit 10.1 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on February 8, 2023.

21 Incorporated by reference to Exhibit 10.2 of the Registrant’s current report on Form 8-K (File No. 000-51026),
filed with the Securities and Exchange Commission on February 8, 2023.

(22) Incorporated by reference to Exhibit 10.1 of the Registrant’s quarterly report on Form 10-Q (File No. 000-51026),
filed with the Securities and Exchange Commission on August 4, 2023.

(23) Incorporated by reference to Exhibit 19.1 of the Registrant’s annual report on Form 10-K (File No. 000-51026),
filed with the Securities and Exchange Commission on March 3, 2025.

(24) Incorporated by reference to Exhibit 97.1 of the Registrant’s annual report on Form 10-K (File No. 000-51026),
filed with the Securities and Exchange Commission on February 29, 2024.

Item 16. Form 10-K Summary

None.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused
this report to be signed on its behalf by the undersigned, thereunto duly authorized.

MONOLITHIC POWER SYSTEMS, INC.
Date: February 27, 2026 By: /s/ Michael Hsing

Michael Hsing
President and Chief Executive Officer

POWER OF ATTORNEY

KNOW ALL PERSONS BY THESE PRESENTS, that each person whose signature appears below constitutes and appoints
Michael Hsing and T. Bernie Blegen, jointly and severally, his or her attorneys-in-fact, each with the power of substitution,
for him or her in any and all capacities, to sign any amendments to this report, and to file the same, with exhibits thereto
and other documents in connection therewith, with the Securities and Exchange Commission, hereby ratifying and
confirming all that each of said attorneys-in-fact, or his or her substitute or substitutes, may do or cause to be done by virtue
hereof.

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below on February 27,
2026 by the following persons on behalf of the registrant and in the capacities indicated:

/s/ Michael Hsing President, Chief Executive Officer, and Director (Principal Executive Officer)
MICHAEL HSING
/s/ T. Bernie Blegen Executive Vice President and Chief Financial Officer

T. BERNIE BLEGEN  (Principal Financial and Accounting Officer)

/s/ Herbert Chang Director
HERBERT CHANG

/s/ Eugen Elmiger Director
EUGEN ELMIGER

/s/ Victor K. Lee Director

VICTOR K. LEE

/s/ Carintia Martinez Director
CARINTIA MARTINEZ
/s/ Eileen Wynne Director

EILEEN WYNNE

/s/ Jeff Zhou Director
JEFF ZHOU
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Michael Hsing
Bernie Blegen
Deming Xiao
Maurice Sciammas

Saria Tseng

Michael Hsing
Herbert Chang
Eugen Elmiger
Victor K. Lee
Carintia Martinez
Eileen Wynne

Jeff Zhou

Monolithic Power Systems, Inc. Executive Team

Chairman of the Board, President and Chief Executive Officer
Executive Vice President, Chief Financial Officer
Executive Vice President, Global Operations
Executive Vice President, Worldwide Sales and Marketing
Executive Vice President, Strategic Corporate Development, General Counsel and
Corporate Secretary

Monolithic Power Systems, Inc. Board of Directors
Chairman of the Board, President and Chief Executive Officer
Lead Independent Director; General Partner of GrowStar Partners Group Limited
Chief Executive Officer of Maxon Group
Former Chief Financial Officer of Ambarella, Inc.
Chief Digital Information Officer of Automotive Cells Company
Former Interim Chief Financial Officer of IDEX Biometrics

Retired Business Executive; Former Executive Vice Chairman and Chief Executive
Officer of MiaSolé











